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Definition Of Riot 
Debated At Meetings 
On Sit-Down Strikes 


Division of Opinion Whether Such 
Strikes Come Under Coverage 
of Riot Policy 


NO REAL PRECEDENT EXISTS 


Underwriters Also Face Problem 
of Coverage On Consequential 
Damage 


As fire insurance company executives 
and organization representatives confer 
in New York on the important problem 
of insurance liability under fire, riot, 
strike and civil commotion and malicious 
mischief and vandalism policies for dam- 
age done to property where sit-down 
strikes have occurred one of the big 
questions to be determined is whether 
a sit-down strike in itself is a riot. In 
the popular meaning of the word a riot 
occurs when three or more _ persons 
create a tumult, accompanied by vio- 
lence. But from the strictly legal point 
of view tumult and commotion are not 
necessary. Blackstone defines a riot as 
three or more persons doing “an unlaw- 
ful act of violence” and the laws of sev- 
eral states say that a riot is in existence 
when a group of persons is in unautho- 
tized possession of the property of an- 
other and damage is done. 

Although there is no legal authority 
upon which to base a complete conclu- 
sion most fire insurance company men 
and brokers at present are inclined to- 
ward the viewpoint that a_ sit-down 
strike is technically a riot in itself and 
loss by fire or physical damage done by 
strikers during a sit-down strike would 
be covered under riot and civil commo- 
tion insurance, notwithstanding declara- 
tions made to the contrary. It is im- 
portant that a definite decision be de- 
termined on this question, for in the 
meantime doubt exists as to what type 
of coverage would be liable for a fire 
loss which might occur during a sit- 
down strike. If a sit-down is not a riot 
the fire insurer would be liable but if 
this new type of strike is held to be a 
tiot then the riot policy would apply. 




















Consequential Damage 


Vandalism and malicious mischief in- 
surance also enters the picture to com- 
jlicate the situation. Companies which 
have so far held that riot and civil com- 
motion insurance does not cover damage 
done during a sit-down strike in the ab- 
sence of a condition of riot advocate the 
purchase of vandalism coverage to in- 


(Continued on Page 24) 








2 eee Page 20 
Brokers & Agents................... " 28 
Marine Dept. .......-----oeesocee-ee " 3% 
Casualty & Surety.................... ° 2 








NEW YORK, FRIDAY, APRIL 9, 1937 











A SIGN OF 


THE 
LONDON & 


STRENGTH SERVICE 


LANCASHIRE 


is 
INSURANCE CO | 
LTD 


ay 
DEPENDABILITY 








United States Departmental Offices 


Hartford New York 
Chicago San Francisco 
























“When I Was Twenty-One” 


There is a standard of dress for business men, not in minor 
particulars, but in respect to the appearance of adulthood. 
When a young man, fresh from school or college, becomes a 
life underwriter, he graduates from youth to membership in 
maturity, and he should sartorially conform, lest he raise unnec- 
essary sales resistance among older prospects. Here's testimony 
from a young college man three years in life insurance sales- 
manship :— 

“At the beginning, when I was twenty-one, my socks were garter- 
less, like those of my fellow-collegiates, and, like them, I went hatless 
about the streets. I couldn't make headway with older men, and was 
discouraged. Then, one day a member of my Agency told me that a 
business man, or any other of average business age, wants to talk life 
insurance with an experienced underwriter only. Hanging socks and 
hatless head were apparent evidence I was so recently out of school 
that I could know very little about this business, and that was probably 
the reason why most of my calls on older men were fruitless. And so 
I bought garters, and put on a hat, and soon I began to obtain profita- 
ble interviews instead of having refusals to see me.” 

One law of life insurance civilization is that to succeed 
we must conform. Neither our heads nor our shins can go 


unfettered. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. Kincs.ey, President 
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Sir Edgar Horne, 
Now In N. Y., Says 
No War Is Imminent 


British Prudential Chairman Meets 
Life, Fire, Casualty Men at 
Harold Warner Dinner 


STUDYING THE U. S. SCENE 


Entertained by American Pruden- 
tial and Metropolitan Life at 
Luncheons in This City 


Sir Edgar Horne, Bart., chairman of 
the board of the Prudential Assurance 
of London, one of the outstanding insur- 
ance men of the international world of 
insurance, and P. C. Crump, secretary 
of the Prudential, are in New York. 
They will be a fortnight on this side of 
the water. The primary purpose of Sir 
Edgar’s New York trip is to get the 
feel of things, the atmosphere of the 
American economic scene. Also he is 
calling on United States headquarters of 
the Prudential Insurance Co, of Great 
Britain, Located in New York, the presi- 
dent of which is C. A. Nottingham. 

Sir Edgar Horne and Mr. Crump are 
being shown many attentions here by 
insurance men. Harold Warner, United 
States manager of the Royal-Liverpool 
Groups, was their host at a dinner at 
the Waldorf-Astoria on Tuesday night, 
attended by some of the most promi- 
nent insurance executives in the country, 
life, fire and casualty. Tuesday noon Sir 
Edgar Horne and Mr. Crump were guests 
in Newark of President Edward D. Duf- 
field and Vice-President Franklin D’Olier 
of the Prudential of America. On Thurs- 
day they were guests of Frederick H. 
Ecker, chairman of the Metropolitan 
Life. Frequently, Metropolitan Life ex- 
ecutives have visited the Prudential in 
London. “The Metropolitan regards it 
as a rare privilege to entertz 1in in. New 
York the British Prudential chairman 
and its secretary,” said Mr, Ecker to 
The Eastern Underwriter. 


His Career 


Sir Edgar Horne was for twelve years 
a member of Parliament elected from 
Guildford, and in one of his elections 
his vote was an all-time record. He is 
a governor of Westminster School and 
is chairman of the British Mutual Bank- 
ing Co. He has been president of the 
Surveyors Institution. Sir Edgar is gen- 
erally regarded as one of the greatest 
realty experts in Great Britain, His man- 
ner of making instantaneous appraisals 
of property which he looks at for the 
Prudential is extraordinary. He has been 
a director of the company for more than 
thirty years and was deputy chairman 
for ten years. His father was also chair- 
man of the Prudential. 

Mr. Crump has been with the Pruden- 
tial Assurance since 1895 starting as a 
junior clerk, He is a member of the 
Order of the British Empire and Fellow 
of the Institute of Actuaries. 

When seen by a representative of The 
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for EVERY. nimber of the amily 


OR FATHER, who provides the family’s income, and who 
needs the most complete Accident Insurance obtainable, the 
Etna Ideal Accident Policy provides payment for loss of time, 


life, limbs or sight, and hospital, medical and surgical expense. 


OR MOTHER, upon whom rests a large share of the 
family’s responsibilities and who daily runs many risks of 
accidental injury, there is an Aitna Accident policy that pays for 
loss of limbs or sight and reimburses for hospital, medical and 


surgical expense. 


OR SON, aged 16 or over, whether away at college or at 
home, there is an Aétna Accident policy that will assure him 
the best of hospital, medical and surgical care and will pay for 


loss of limbs or sight as well if he should be injured in accident. 


OR DAUGHTER, aged 16 or over, who is constantly run- 
ning many risks of accidental injury at home or away at 
school, there is an Atna Accident Policy providing payment for 


loss of limbs, sight and for hospital, medical and surgical expense. 
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IFE HAS BEEN KIND TO H 


Actuary, Company Executive, Author, Lecturer, Edu- 
cator, Booklover, Sportsman, and Happy Family Man— 
With Recognition In All Fields of His Interests 


By Jerome Philp 


To have known all the top personali- 
ties in one’s field, being one of them 
and a close friend of most; to have 
been sought after the years to 
head groups and movements; and after 
4 long, full life to be still active and a 
younger genera- 


over 


force 
tion through books, lectures—this seems 
like the pattern of a happy existence. 
It outlines the career of Henry Moir, 
chairman of the finance committee (re- 
cently president) of the United States 
Life of New York and for many years 
vice-president and actuary of the Home 
Life of New York. A graph of Mr. 
Moirs’ carcer would rise steadily like 
an economic trend line from the lower 
left hand corner to the upper right 
hand, constantly broadening and con- 
taining neither turning points, swirls 
nor violent changes in trend. Life has 
been kind to Henry Moir, but it only 
matches the kindness that has charac- 
terized all his relations in a wide va- 
riety of activity. Rich in friends, he 
has had rather to select among oppor- 
tunities open to him than to seek them. 
Three times in his career he turned 
back overtures to elect him to the pres- 
idency of important companies because 
he was more interested in the job he 
had at the time than in personal am- 
bitions, 


Honored In and Outside His Profession 


As an actuary Mr. Moir has had 
most of the honors that can come to 
one of his profession. He is a past 
president of the Actuarial Society of 
America and of the Insurance Institute 
of America, He is a Fellow of the 
American Institute of Actuaries and the 
Casualty Actuarial Society of America, 
a Fellow of the Faculty of Actuaries 
of Scotland and of the Institute of Ac- 
tuaries of London, and a member of 
Council of the International Congress of 
Actuaries. 

On the personal side, Mr. Moir has 
long been one of the moving spirits 
and a former president of the Saint An- 
drew's Society of New York, famed so- 
cial and charitable organization of Scot- 
tish people in this section that was 
founded in 1756. Another center of in- 
terest for intellectual Scots in New York 
1s the Burns Society. Mr. Moir is a 
past president of this society, rating the 
recognition not only because he is a 
Burns scholar but he owns some of 
tverything of Burns’ including choice 
first editions, Then there is the Brit- 
sh Schools and Universities Club num- 
bering those living here, British and 
American, who have had some British edu- 
cation. Mr. Moir is one of the old boys 
in this club, a past president, and a per- 
manent member of its board of directors. 


Books and Family Ties 


Books are close to the Moir heart. 
They line the walls at home. If a real 
ook lover is an office caller there are 
some rare volumes in a cabinet and 
Some rarer ones in the safe to thrill the 
touch and sight. Mr. Moir has numer- 
ous first editions of his favorites in- 
cluding practically everything of Steven- 
son and Conrad. Some of these are 
among his prize pieces. There are also 


in shaping the 


fine examples of fore-edge painting de- 
picting noted scenes. 

To round out a well-nigh perfect pic- 
ture, Mr. and Mrs. Moir raised three 
fine children. A son chose to follow in 
the footsteps of an uncle, became a 
C.P.A. and is an auditor with the Equit- 


able Life Assurance Society of New 
York, He was at Harvard when this 


country entered the World War and left 
to enlist. There are also two daughters, 
both gifted, one being an accomplished 
linguist. Even as to the Moir home 
there is the same ordered way of life. 
About two months after coming to this 
country the Moirs went to Montclair, 
N. J., to live. They have occupied the 
same house there since 1903. The chil- 
dren growing up here, the place is redo- 
lent of memories of full and active lives 
giving a sense of permanence and en- 
during quality, lost when there is up- 
rooting of attachments and change. This 
characteristic seems to weave like a 
silken thread throughout the pattern of 
the Moir career. If life has been kind 
to Mr. Moir and his path has been 
strewn with roses, he probably deserves 
the credit of having planted most of 
them himself. The son of a gardener, 
he has alwavs loved and grown flowers. 
He is one actuary who has always en- 
joyed his profession. In fact he likes 
all phases of insurance as a_ business 
and has often inspired others with the 
same feeling toward their work. 

He believes in the very old adage 
“All work and no play makes Jack a 
dull boy.” Since his early youth he has 
been an ardent golfer and can still give 
a good game to many younger players. 
For several years he was champion of 
the Upper Montclair Country Club—a 
club which he helped to form soon after 
he came to this country in 1901. He 
now plays with the U. S. Seniors and 
has many cups and trophies. He enjoys 
nearly all forms of games, even ping- 
pong, while bridge is another pastime 
in which he finds many good players in 
actuarial circles. 

Knowing that Mr. Moir was a Wat- 
sonian—that is, a graduate of the famous 
George Watson’s College for Boys of 
Edinburgh which has given so many 
actuaries to America—The Eastern Un- 
derwriter asked him if attendance at this 
school had determined his career as an 
actuary. 

“No. It was all by chance,” said Mr. 
Moir. “I was really pointed toward 
mathematics by the master of a little vil- 
lage school, one of those genuine, al- 
most superfine teachers that could be 
found in those days even in a small coun- 
try school.” 

At this school all of the classes met 
together, young Moir at age 12 being the 
only pupil in his ex-sixth standard. At 
12 he sometimes conducted classes for 
the master. He was 15 when he was 
graduated from George Watson’s College 
for Boys. Just before his graduation the 
assistant actuary of a life insurance com- 
pany in Edinburgh came to the school 
looking for a boy to go into the com- 
pany’s office. As young Moir had stood 
at the head of his class in mathematics 
he was given the job and he stayed fif- 
teen years with the Scottish Life Assur- 
ance Co. of Edinburgh. Young Moir had 
passed two of the examinations of the 
Faculty of Actuaries of Scotland when 
he was only 18, and qualified as a Fel- 




















Empire Studios 


Henry Moir at His Desk 


low at 21, being afterwards a prize es- 
sayist of the Institute of Actuaries of 
London. He served for some time as 
secretary of the Faculty of Actuaries 
and also vice-president of the Actuarial 
Society of Edinburgh before he was 30. 
A lifelong friendship with Dr. Arthur 
Hunter of the New York Life started 
while both were students at George Wat- 
son’s School. 


Early Experiences in America 


At about this time there were many 
life insurance companies starting up in 
America, but not enough men in this 
country trained as actuaries to fill the 
need. Mr. Moir came to New York 
and accepted an offer of the position of 
actuary of the Provident Savings Life of 
New York City. That was in 1901. He 
was destined to live through exciting 
times as the Armstrong Investigation was 
soon to shake the insurance world. Prac- 
tices in those days were sometimes loose. 

Within a month after Mr. Moir had 
entered on his new duties in New York 
he discovered that many policies were 
being reported to the New York Insur- 
ance Department as 20-Payment Life al- 
though in reality they were 20-Year Term 
with cumulative sinking funds building up 
the paid-up life reserve in twenty years. 
This cumulative sinking fund was pay- 
able in event of death in addition to the 
face of the policy. Accordingly, there 
was a higher reserve requirement than 
under a 20-Payment Life. Referring to 
this incident right at the beginning of 
his American career Mr. Moir said: 

“I made a hasty estimate of the dif- 
ference in reserves. There were a great 
many such policies and the shortage was 
not less than $200,000, perhaps nearly 
$250,000. Since the surplus of the com- 
pany was about $450,000 an additional 
reserve of this amount was a serious 
matter.” 

The new actuary brought the situation 
to the attention of the president of the 
company, mentioning the increase in re- 
serve necessary to put these policies on 
a sound basis. The president grew pur- 
ple with anger, thumped his desk and 
said: “Young man, I didn’t bring you 
across the Atlantic to tell me how to 
increase my liabilities; I want you to 
show me how to reduce them.” 
Shortly thereafter it was necessary to 


file semi-annual statements with the In- 
surance Department. According to re- 
quirements the policy schedules were 
given to Mr. Moir to sign as actuary. 
This he flatly refused to do and he later 
discovered they were signed by another 
officer. 


Young Actuaries Upset Reactionaries 
Having been active in the affairs of the 
Actuarial Society in Edinburgh, Mr. Moir 
promptly affiliated with the Actuarial So- 
ciety of America into which he was 
admitted as an Associate. He and Dr. 
Arthur Hunter both sat for the final ex- 
amination rather than take the doubt- 
ful chance of election, which had to 
be unanimous, although Dr. Emory Mc- 
Clintock asked them to allow him to 
put their names forward for such elec- 
tion, There was a young, progressive 
element in the Society at that time -im- 
patient with the rather autocratic con- 
trol of the Society’s functions exercised 
by a group of older men led by John 
Tatlock, long secretary of the Society, 
and who rather dominated its affairs. 
The reactionary group of elders made 
it difficult for anyone to get into the 
Actuarial Society—which was practically 
the only way to get recognition in the 
profession. Any who came up through 
other than the actuarial branch of the 
business were refused permission to sit 
for the examinations, a refusal which 
included even such a man as the bril- 
liant Percy H. Evans, vice-president and 
actuary of the Northwestern Mutual. 
A man who later became nationally 
prominent as an actuary sought Mr. 
Moir’s advice about this time as he hoped 
to take the actuarial examinations. This 
man had previously been an agent for a 
prominent company. He was then con- 
sulting actuary for a number of frater- 
nal organizations. This latter connec- 
tion didn’t help him any with Mr. Tat- 
lock. He was refused permission to take 
the examinations. Knowing this man 
had great ability—being no other than 
Miles Menander Dawson, noted consult- 
ing actuary, author of many actuarial 
works, afterwards actuary to the Arm- 
strong Legislative Investigation Commit- 
tee and the Royal Commission of Canada 
—Mr. Moir coached him for the exami- 
nations of the Institute of Actuaries of 


(Continued:on Page 14) 
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Urges Repeal of Sales Tax 





THOMAS I. PARKINSON 


As chairman of the committee on tax- 
ation of the Twentieth Century Fund 
Thomas I. Parkinson, president of the 
Equitable Life Assurance Society, report- 
ed this week on the results of a two- 
year survey of the nation’s tax problems. 
The committee recommended the repeal 
of sales taxes and chain store taxes and 
broadening the personal income tax in 
the lower brackets reducing the exemp- 
tions for single and married persons. 
This would increase the group filing re- 
turns from 4,000,000 to 12,0000,000 or 
13,000,000. 


NEW JERSEY LETTER CONTEST 
Preparations for a letter writing con- 
test among pupils of public and paro- 
chial high schools in northern New Jer- 
sey have been made by the Life Under- 
writers Association of Northern New 
Jersey. The contest will continue 
through this month. The letter must be 
on the subject of life insurance and is 
limited to 300 words, A cash prize will 
be awarded in each high school and a 
first and second prize in each district. 
Winners will be invited to attend the 
opening breakfast meeting of Life In- 
surance Week to be held in Newark. 
Frank W. Henson, educational commit- 
tee chairman of the association, and a 
committee, are handling the details. This 
is the first time the contest has been 
extended beyond Newark. 








OLD LINE LIFE CONVENTION 

Col. C. B. Robbins, executive director 
and counsel, American Life Convention, 
and Harold Gordon, manager Accident & 
Health Underwriters Conference, with 
Lee Parker of the American Service Bu- 
reau, will be among the principal speak- 
ers at the twenty-second annual conven- 
tion of agents of the Old Line Life of 
America, Milwaukee, at the Edgewater 
Beach Hotel, Chicago, July 7-9. Paul A. 
Parker, agency director of the company, 
is chairman of the program committee. 


NEW RELIANCE MANAGERS 

New assistant managers appointed by 
the Reliance Life, Pittsburgh, are Harold 
W. Baird, in the Illinois department, who 
is a native of Pittsburgh and has been 
located in Chicago for nine years; H. D. 
Henriques, in the Eastern Pennsylvania 
department, who returns to the Reliance 
Life after a period in other business, 
and Glenn W. Isgrig, in the Cincinnati 
department, who has been a leading pro- 
ducer for another company. 





STATE MUT’L’S ALBANY CHANGE 

The State Mutual Life has announced 
appointment of Ralph S, Butler as gen- 
eral agent in its Albany office. Mr. But- 
ler will be associated there with Gen- 
eral Agent William M. Harriman under 
the firm name of Harriman & Butler. 
Mr. Butler has been in the insurance 
business for twenty-six years and was 
born in Cromwell, Conn. 








HEARD on the WAY 








Most people who were associated with 
the late William Alexander, the veteran 
secretary of the Equitable Society who 
died in Florida last week at the age 89, 
tell interesting stories about his vibrant 
personality, his good humor, his curi- 
osity, his constant search for facts. 

One of the most characteristic had to 
do with an all-night trip Mr. Alexander 
made in a mountainous country by auto- 
mobile to join his friends, Frank L. 
Jones, vice-president of the Equitable, 
and Mrs. Jones. Mr. and Mrs. Jones 
and Mr. Alexander traveled extensively 
together. 

They left Mr. Alexander in Rome and 
went to Grenada, Spain, with the under- 
standing that he was to rejoin them 
there. One cold, rainy, disagreeable 
morning he surprised them by knocking 
at the door of their suite in the Grenada 
Hotel at 9 o’clock. It developed that he 
had taken a boat from Naples to Gibral- 
tar and from there went by car to Ma- 
laga; then had driven from Malaga over 
a high, dangerous mountain trail on 
slippery and steep roads, spending most 
of the night on the journey. Although 
85 years of age at the time he had thor- 
oughly enjoyed the experience. 

Last year Mr, Alexander and _ his 
daughter, Mrs. Brooks, were at Nassau, 
where they met the Duke and Duchess 
of Kent on several occasions. At an- 
other time Mr. and Mrs. Alexander at- 
tended a funeral in Rome and were seat- 
ed a row away from Mussolini. 

William Alexander was the founder 
of the Greek letter society, Phi Kappa 
Alpha, which he and some other stu- 
dents started while he attended the Uni- 
versity of Virginia. It now has seventy- 
six chapters, Only a short time ago Mr. 
Alexander drove 125 miles to the Uni- 
versity of Florida from where he was 


living at Winter Park, in order to be the 
euest of the local Phi Kappa Alpha So- 
ciety, and was honored as the sole sur- 
vivor of the group which had started the 
fraternity. Professor Freeman Hart of 
Hampden Sydney College, ‘historian of 
the fraternity, attended the funeral of 
Mr. Alexander in Princeton. The late 
secretary of the Equitable had the dis- 
tinction also of being a student of the 
famous Professor William Holmes Mc- 
Guffey at the University of Virginia in 
1868-69, compiler of the McGuffey reader. 

Mr. Alexander’s will was filed a few 
days ago. He left to his daughter, Mrs. 
Frances Alexander Brooks of 410 Park 
Avenue, a life interest in his residuary 
estate, The testament gives the daugh- 
ter the right to dispose of one-half of 
the principal of her trust in her will, and 
directs that the other half be divided 
equally among the University of Vir- 
ginia, at Charlottesville, Va., the En- 
dowment Fund of the Century Associa- 
tion of New York City and Hampden 
Sydney College of Hampden Sydney, 
Va., of which the decedent’s grandfather, 
Dr. Archibald Alexander, was president. 





On June 12 the forty-eight living mem- 
bers of the class of Hamilton College, 
which was graduated a quarter of a cen- 
tury ago, will have a reunion at the col- 
lege, Clinton, N. Y. Five members of 
the class are associated with life insur- 
ance. They are Harry Cole Bates, gen- 
eral counsel, Metropolitan Life; Clancy 
D. Connell, general agent, Provident Mu- 
tual, New York, and James C. Parker 
of the Connell agency; Charles S. Peck, 
general agent, Provident Mutual Life, 
Allentown, Pa., and L. B. Peters, Okla- 
homa City. 
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Declaratory Judgment 
Act Defined by Cour; 


IMPORTANCE FOR COMPANIgs 





Chief Justice Hughes in Haworth Cone 
Clarifies Act; Conflicting Deci. 
sions in Lower Courts 
Insurance companies have made use 
of the Federal Declaratory Judgmen; 
Act in numerous instances since its pas. 
sage in 1934 in order to clarify their 
liability in certain types of cases, Aj. 
though the uniform Declaratory Judg. 
ment Act has been adopted in abou 
thirty-nine states these cases have pro. 
duced conflicting i is of 





decisions. It 
special interest that the U. S. Supreme 
Court in an opinion by Chief Justice 
Hughes has recently defined the Scope 
of the act. This was done in the case 
of Aetna Life v. Haworth. The com. 
pany sought a declaratory judgment of 
a controversy which it alleged existed 
between it and the insured under fiye 
life policies as to whether the insured 
had been totally and permanently dis. 
abled and therefore entitled to disability 
benefits. The company claimed that jn 
the absence of a judicial decision with 
respect to the alleged disability it would 
be compelled to maintain reserves in ex. 
cess of $20,000. It asked for a decree 
declaring four of the policies lapsed for 
non-payment of premiums and that its 
obligation under the fifth was to pay $4 
on the death of the insured. 

The district court dismissed the com. 
plaint on the ground that it did not set 
forth a “controversy,” hence, did not 
come within the scope of the Declara- 
tory Judgment Act. This decision was 
affirmed by the District Court of Ap- 
peals of Missouri. The case came before 
the U. S. Supreme Court on certiorari, 
Since the decision another case brought 
by the Travelers and other companies 
against Young and others in the Federal 
District Court for New Jersey was de- 
cided March 6 based upon the Supreme 
Court’s Haworth opinion. 


Defines Scope of Act 


Chief Justice Hughes, in his opinion, 
said, in part: 

“The Constitution limits the exercise 
of the judicial power to ‘cases’ and ‘con- 
troversies. The term ‘controversies,’ if 
distinguishable at all from ‘cases,’ is so in 
that it is less comprehensive than the 
latter, and includes only suits of a civil 
nature. The Declaratory Judgment Act 
of 1934, in its limitation to ‘cases of ac- 
tual controversy’ manifestly has regard 
to the constitutional provision and 1s 
operative only in respect to controversies 
which are such in the constitutional 
sense. The word ‘actual’ is one of em- 
phasis rather than of definition. 

“* * * In dealing with methods within 
the sphere of remedial action the Con- 
gress may create and improve as well as 
abolish or restrict. The Declaratory 
Judgment Act must be deemed to fall 
within this ambit of congressional power, 
so far as it authorizes relief which 1s 
consonant with the exercise of the Ju- 
dicial function in the determination of 
controversies to which under the Con- 
stitution the judicial power extends. 

“A ‘controversy’ in this sense must be 
one that is appropriate for judicial de- 
termination. A justiciable controversy 
is thus distinguished from a difference 
or dispute of a hypothetical or abstract 
character; from one that is academic of 
moot. The controversy must be definite 
or concrete, touching the legal relations 
of parties having adverse legal interests. 

“It must be a real and_ substantial 
controversy admitting of specific reliel 
through a decree of a conclusive char- 
acter, as distinguished from an opinion 
advising what the law would be upon 4 
hypothetical state of facts. Where there 
is such a concrete case admitting of am 
immediate and definite determination 9 
the legal rights of the parties in an ad- 
versary proceeding upon the facts al- 
leged, the judicial function may be ap- 
propriately exercised although the at 
judication of the rights of the litigants 

(Continued on Page 17) 
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EW. elas Made Aetna 
Springfield G Gen’l Agent 
sUCCEEDS JAMES P. GRAHAM, JR. 
Once Was With United Fruit Co. in 


Honduras ; : Had Electric Manufac- 
turing Company Sales Experience 





Vice-president S. T. Whatley of the 
Aetna Life announces the appointment 
of Ernest W. Nelson, assistant general 
qvent at Pittsfield, Mass., as successor 
to James P. Graham, Jr., general agent 
at Springfield, Mass., following the ap- 





ERNEST W. NELSON 


pointment of Mr. Graham to Baltimore 
general agent. 

Born and raised on a ranch in the 
state of Washington, Mr. Nelson was 
craduated in 1922 from the U'niversity 
f Washington, where he stroked the 
crew. After an association with the 
United Fruit Co., with headquarters in 
Honduras, he joined the Westinghouse 
Electric & Manufacturing Co. in New 
York as sales specialist, a connection 
which led to his appointment as sales 
manager for the Pittsfield (Mass.) Elec- 
tric Co. In 1933, he joined the Aetna 
Life, maintaining an office in Pittsfield. 
Mr. Nelson’s rise to the higher pro- 
duction brackets was unusually swift. He 
has been a constant member of the 
company’s Leaders Club, at one time 
ranking as number one man on the list 
and seldom listed beyond the first ten. 
He has appeared on the regional conven- 
tion program as a speaker. 

In Pittsfield and in Springfield Mr. 
Nelson is widely known. Active in civic 
and community affairs, he has built up 
a large circle of friends and has estab- 
lished a good permanent clientele. 


OKLAHOMA INVESTIGATION 





as 








Senate Adopts Measure to Probe Various 
Insurance Boards and Companies at 
Commissioner Read’s Suggestion 
In the Oklahoma Senate a resolution 
was adopted April 2 providing for in- 
vestigation of the State Insurance De- 
partment and the Insurance Commission- 
ers office, the State Insurance Board, 
the State Fraternal Board, and the con- 
duct of insurance companies. The resolu- 
tion directs attention to the conflict ex- 
isting : within the insurance and fraternal 
and quotes a letter from Com- 
ner Jess G. Read to the governor 
in which he suggests a change in the 

insurance set-up of the state. 

The committee appointed to make the 
investicati n comprises W. A. Barnett, 
Okmulgee, chairman; W. N. Barry, Ed- 
ward King, Joe B. Thompson, Ray C. 
Jones, WW. F. Hearne and Tom Waldrep. 
The H use bill to abolish the office of 
secretary of the State Insurance Board 
IS Now -xpected to die in committee un- 
‘ss the House demands its revival. 





















ENCOURAGE THIS IDEAL 


Young married folk do 
well to consider the import- 
ance of life insurance protec- 


tion. 


It is a vital necessity in 
their plans for security in the 


future. 


You will do well to consider 


these young married couples. 








Che Prudential 


INSURANCE COMPANY OF AMERICA 


Epwarp D. DurFie.p, President 


HOME OFFICE: NEWARK, NEW JERSEY 























“Bald- aenhen Tables All 
Taken,” Says E. M. Derby 


READY FOR FRENCH CASINO 





Underwriters Association Will Show 
Members a Little Bit of Paris; 
Chorus Girls Show Interest 





The Life Underwriters Association of 
the City of New York, Inc., will take a 
vacation from the highbrow forum of the 
Hotel Pennsylvania on the evening of 
April 15 and that night will devote itself 
to the cause of art and aesthetics in a 
party at The French Casino. The French 
Casino is a combination restaurant and 
Parisian music and fashion show—the 
fashions as found in the Folies Bergere 
in The Montmartre, Paris, and not on 
Park Avenue, New York. As soon as 
President Ralph G. Engelsman had ar- 
rived safely at the Vinoy Park Hotel, 
St. Petersburg, Fla., for the Penn Mu- 
tual Life convention, tall, stern Elles M. 
Derby, executive manager of the under- 
writers association, sent out an an- 
nouncement of the party which among 
other things printed a picture of some 
ladies of the ensemble. 

Although it was an artistic document 
on a beautiful blue colored background, 
if it had been printed on butcher paper 
it would have attracted just as much at- 
tention. Immediately, the telephone of 
the association in the Hotel Pennsyl- 
vania began to ring and soon Mr. Derby 
was swamped with requests for ringside 
tables. Swamped and nervous. 


“Tell everybody that all those ‘bald- 


-headed row’ tables are gone,” he said to 


The Eastern Underwriter. “There isn’t 
any seating list. Tables will be sent 
strictly in the order of receipt of checks 
for reservations. Even Dana Clarke and 
R. F. Pennell, the tallest underwriters 
in New York, will be able to see every 
feather from any seat in the house and 
more than that with opera glasses, but 
everybody must bring his or her own 
opera glasses. There will be no intro- 
ductions to the artists arranged by the 
association. These ladies speak mostly 
French, and anyway I am a married 
man. Those who want to go on the 
stage can do so between acts, but they 
will be obliged to dance with them- 
selves.” 

There was considerable excitement be- 
hind the scenes of the French Casin 
when they heard the house had been re- 
served by the insurance people. 

“Underwritairs! Ooh la-la,” chirped 
Mlle. Adolet, whose costume can be car- 
ried between three clenched fingers. “Ees 
zat ze millionaire-dollaire table? I want 
to meet heem.” 

“We want to meet ze millionaires, 
too,” echoed Mlles. Feral Benga and 
Pamela Devorna, whose costumes match 
those of Adolet in weight. 

The Eastern Underwriter dropped 
some letters to life underwriters asso- 

ciations in various parts of the country 
aie them what they thought of the 
idea of pulling off a party instead of a 
regular monthly banquet. 

“It’s all old stuff down here,” said 
local association men in Dallas and 
Houston. “We took so many people to 
The Streets of Paris at the Dallas ex- 
position and Billy Rose’s Casa M anana 
at the Fort Worth affair that Sally Rand 
and her pals could hardly per ‘form un- 
less we were present.” 

An officer of one of the Michigan as- 
sociations said: “We haven’t much in 
the way of night clubs in our town. 
There’s a small floor show at one of our 
— but unless you use your imagina- 
tion uu couldn’t call it a ‘hot spot.’ 
Trouble is they have a crooner. That is, 
one of those fellows who sings confi- 
dentially in a low voice over the micro- 
phone. If he ever let his voice out over 
the microphone it would sound like a 
boiler factory, but then he wouldn't be 
a crooner.” 

Those attending The French Casino 
can drink plain ice water if they prefer, 
and can probably get it. While there 
will be 503 plates at $325 each and 

(Continued on Page 6) 





Mutual Benefit Agents’ 
Convention Next Week 


TO MEET IN ATLANTIC CITY 





Plan For 500 at Three-Day Gathering, 
April 12-14; Executives and Field- 
men on Program 





More than 500 persons will be in at- 
tendance when the annual Mutual Bene- 
fit agents’ convention opens next Mon- 
day at Chalfonte-Haddon Hall in At- 
lantic City. The convention will be in 
session for three days, April 12, 13 and 
14. J. G. Weill of the company’s Louis- 


ville, Ky., agency is chairman of the 
agents’ committee on arrangements. 
Other members are R. S. Koshler, Jr., 


of Pittsburgh and A. H. Kollenberg of 
Grand Rapids. 

John R. Hardin, president of the com- 
pany, will open the convention, making 
the address of welcome at the opening 
session Monday afternoon, He will be 
followed by Mr. Kollenberg and by H. 
G. Kenagy, superintendent of agencies, 
who will discuss purposes and plans of 
the company’s agency department. Other 
speakers will be Carroll J. Travis of the 
agency department; Walter C. Heath, 
director of the company; Clay W. Ham- 
lin, general agent at Buffalo; William 
King of St. Louis and Edward E. Rhodes, 
vice-president of the company. 

At the banquet on the final day of the 
convention Dale Carnegie, author of the 
recent book “How to Win Friends and 
Influence People,” will be the featured 
speaker. Convention Chairman Weill will 
be toastmaster. 

Florence Fisher Parry, prominent Pitts- 
burgh photographer and newspaper col- 
umnist, will talk to the ladies of the 
convention Tuesday morning. 

About half of the convention’s sessions 
will be devoted to group discussions of 
selected topics. Various company lead- 
ers have been designated as group ses- 
sion leaders. There will also be group 
discussions with Fern Haselton and other 
field service managers on the Mutual 
Benefit Selling Plan recently developed. 

Among the special sessions of the con- 
vention will be a special breakfast for 
C. L. U’s of the company and one for 
the company’s 1936 recruits. 





NAMED AGENCY ASSISTANT 


Samuel Elfenbein With the Fidelity Mu- 
tual Agency, Brooklyn, Will Head 
Production Groups 


Samuel Elfenbein has been auppointed 
agency assistant in the Ellis J. Lehman 
agency, Fidelity Mutual, at 16 Court 
Street, Brooklyn. Mr. Elfenbein entered 
life insurance as a personal producer in 
1932. In his new position he will de- 
velop a full time organization and also 
handle brokerage. 

Following his graduation from City 
College of New York Mr. Elfenbein was 
English and mathematics instructor with 
the National Language Schoools. 


5) 

997 at $2.75 per cover that doesn’t in- 
clude extras. A few items from the wine 
card of The French Casino, New York, 
follow: 

Champagne: Louis Roederer, Brut, 1926, $12; 
White Bordeaux, Chateau. Yquem, 1927, $10; 
Mixed Cordials: Pousee Cafe, French Casino, 
75 cents, Sam Ward 75 cents, Angel’s Wings 
60 cents; Cocktails: Blue Moon 60, Jack Rose 
60, Old Fashioned Bonded 75; Champagne Pari- 
sienne $1.25; Fancy drinks: Mamie Taylor 70, 
Suisse 90, Ward Eight 60, Horse’s Neck 60, 
Derby Special 50. 

The only sales demonstrations will be 
by the cigarette girls, all picked for 
youth and beauty, with gold-digging abil- 
ity not ignored. They are experts in 
persistency, and will sel] gardenias for 
what the traffic will bear. Advice of 
writer is to buy the gardenias in street 
outside the theatre where two command 
thirty cents for the pair. 


(Continued from Page 





























Sir Edgar Horne 
1) 
Eastern Underwriter Sir Edgar Horne 
was asked if he regarded European war 
as imminent. He declared* that in his 
opinion it was most unlikely. He said 
there is a pretty general appreciation of 
what a general European war would 
mean, and the nations are afraid of con- 
sequences. “European nations do not 
want to go to war,” he said. The Ethio- 
pian conflict and the civil war in Spain 
are toy affairs compared to 
general European conflict would develop 
into. 


(Continued from Page 


Guests at Warner Dinner 
The life insurance men at the Harold 


Warner dinner were Alfred L. Aiken, 


president New York Life; Col. Franklin 
1)’Olier, vice-president Prudential; James 
E. Kavanagh, vice-president Metropoli- 
tan; William J. Graham, vice-president 
Equitable Life Assurance Society, and 
William A. Hutcheson, vice-president 
and actuary Mutual Life. Superintend- 
ent of Insurance Pink was a guest, and 
those from the fire and casualty world 
follow: 

H. T. Cartlidge, deputy U. S. manager, 
Royal-Liverpool Groups; Harry G. Cas- 
per, U. S. manager, Eagle Star Insurance 
Co.; Herbert F. Ellen, U. S. manager, 
Yorkshire; J. M. Haines, U S .manager, 
London, Guarantee & Accident and U. S. 
general attorney, Phoenix Assurance; J. 
A. Kelsey, U. S. manager, Tokio, and 
president, Standard Insurance Co. of New 
York; Fred W. Koeckert, U. S. manager, 
Commercial Union; Ronald R. Martin, 

J. S. manager, Atlas; Cecil F. Shall- 
cross, U. S. manager, North British & 
Mercantile. Another guest was Duncan 
Sterling of Sterling, Grace & Co., invest- 
ment house. 

. Mr. Warner’s Talk 

In introducing the guest of honor Mr. 
Warner described him as a great influ- 
ence in the world of insurance and fi- 
nance, a man who in more than one 
instance has been called upon to give 


what a 


HAROLD WARNER 


service to the British Goverment. It 
was a pleasure to welcome Sir Edgar 
not only as chairman of the great British 
Prudential, but as an outstanding per- 
sonality, he said. It has been ten years 
since Mr, Warner came to this country 
to live and his residence here has made 
him appreciate the importance of Anglo- 
American cooperation, and the visit of 
such outstanding figures as Sir Edgar 
Horne did much to cement Anglo-Amer- 
ican relationships. The problems of the 
world today are many, some situations 
being dangerous. Conflicts nowadays are 
not so much between the various coun- 
tries or the national governments them- 
selves as they are between different polit- 
ical philosophies and economic systems, 
each fighting for supremacy. Many re- 
gard the present troubled scene as a 
war between despotism on the one hand 
and liberty in its civic, economic and 
political phases on the other. The peo- 
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ples of the United States and Great 
Britain are united in defense of liberty 
and the more these great English-speak. 
ing nations know each other, the closer 
their contacts, the wider the exchange of 
their views, the nearer will come the 
solution of the international situations, 
Other Speakers 


Mr. Warner called upon Presiden; 
Aiken of the New York Life whose views 
agreed with those of Mr. Warner, He 
felt that the liberty of the world was 
safe in the hands of the Anglo-Saxoy 
nations and that whatever furnishes , 
better understanding between the two 
nations, a closer kinship between these 
nationals, the better is the cause of ciyjfj. 
zation served. He told of his visits to 
England and the pleasure he had in yjs. 
iting English homes. 

Colonel D’Olier said that the Pruden. 
tial officers had enjoyed the visit of Sir 
Edgar Horne and Mr. Crump in Newark 
Tuesday and in discussing the American 
Prudential he told of its humble begin- 
nings and the day when word came to 
John F. Dryden that a policyholder hay. 
ing a $500 policy was ill and might die 
The company at the time had less than 
$400 in the bank. It was a crisis, but 
the policyholder recovered. 

Superintendent Pink said he saw no 
danger in the United States of a dictator. 
ship, but there is danger in the current 
lack of law and order. 

William A. Hutcheson discussed the 
early days of life insurance, which he 
said was the outgrowth of marine insur- 
ance when policies were taken out to 
protect ship owners in the event that 
their captains were captured by pirates 
and held for ransom. The insurance 
covered the ransom demands. 

Response of Guest of Honor 

In his talk Sir Edgar expressed the 
keen enjoyment he had in meeting s0 
many distinguished insurance men at Mr. 
Warner’s dinner. He told of the inter- 
ests of the Prudential in this country, 
some of which are on a large scale. He 
was pleased to note, too, the many evi- 
dences of progress and prosperity he had 
seen since arriving, 

_From New York Sir Edgar and Mr. 
Crump will visit the company in Canada. 
On Wednesday they were guests of My- 
ron C. Taylor of the U. S. Steel at 
a luncheon. 





Reginald Cupit Resigns As 
Unit Mgr., Riehle Agency 


Reginald Cupit, a member of the 
Riehle agency, Equitable Society, New 
York City, for the past ten years, has 
resigned as unit manager there and is 
taking a three months’ leave of absence. 
On April 16 Mr. Cupit, his wife and 
daughter will sail on the Samaria for 
his native England. He is taking his 
car with him and will tour the English 
and Scottish countrysides. On his return 
he will devote his entire time to per- 
sonal production. 

Theodore M. Riehle, manager of the 
agency, gave a luncheon for Mr. Cupit 
at the Governor Clinton Hotel on March 
31 when his resignation from managerial 
duties was announced. Members of the 
agency presented him with a wardrobe 
trunk. 

Mr. Cupit was born in England and 
educated at the Brunts School, Mans- 
field, and University College of Notting- 
ham, He entered the life insurance bus- 
iness in 1927 at age 24 with the Riehle 
agency and three months later he was 
appointed unit manager by Theodore M. 
Riehle. He has built from scratch a de- 
partment of young men which has paid 
for almost $20,000,000 of life insurance. 
In addition he has been a consistent per- 
sonal producer. 


COLORADO INVESTIGATION 

Chairman Kline of the insurance com- 
mittee of the Colorado House, submitted 
a resolution that the House investigate 
all insurance companies in Colorado do- 
ing business under state franchise and 
of the office of the State Insurance Com- 
missioner. It was passed by a vote 0 
46 to 11. 
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prooklyn Plans For 

Life Insurance Week 
ALFRED G. CORRELL CHAIRMAN 
Breakfast May 15 to Start Activities; 


Members of General Committee 
Hold First Meeting 





The general committee in charge of 
Life Insurance Week plans in Brooklyn 
held its first organization meeting last 
week under Alfred G, Correll, general 


agent, New England Mutual, who is gen- 
eral chairman. The main event. in Brook- 
lyn will be a breakfast meeting at the 





ALFRED G. CORRELL 


Hotel St. George on Saturday morning, 
May 15, at 8:30, which it is anticipated 
will be attended by more than a thou- 
sand agents, general agents and mana- 
gers. This year the breakfast meeting 
is held before the actual start of the 
week in order not to interfere with the 
activities of the week. National Life 
Insurance Week is from May 17 to 22. 
Other plans in Brooklyn include ex- 
hibits in stores and offices, a flying squad- 
ton of speakers to take part in various 
affairs during the week and arrange- 
ment of special radio programs on life 
insurance subjects. 

_Assistant to Mr. Correll is William H. 
Kee, manager, Mutual Life, who was 
general chairman of the Brooklyn com- 
mittee last year. Other members of the 
general committee are John H. Scott, 
Jr, Home Life of New York, secretary; 
Jack Warshauer, general agent, Guardian 
Life, chairman of breakfast committee ; 
Gilbert V. Austin, general agent, Aetna 
Life, chairman inter-agency publicity; 
George A. Kederich, manager, New York 
Life, and Harold H. Letcher, manager, 
Equitable Society, co-chairmen speakers’ 
committee ; Melvin J. Sackerman, general 
agent, Massachusetts Mutual, chairman 
display and exhibits; Walter A. Mc- 
George, manager, Prudential, treasurer, 
and Clinton H. Hoard, Aetna Life, chair- 
man of general publicity. 


HORNE SUPERVISOR AT MIAMI 


Pacific Mutual Makes Cowling Organizer 
at Jacksonville and O’Ferrall South- 
_ern Florida District Manager 

W. B. Horne has been appointed 
agency supervisor for the Pacific Mutual 
Life in charge of the Miami office of 
which W. R. Letcher is general agent. 
Mr, Horne has been with the agency for 
some time and has a fine record. An- 
houncement has also been made of ap- 
pointment of J. Finley Cowling as agency 
Organizer for the Florida agency, with 
headquarters at Jacksonville. He also 
as a very successful record. 

E. G. O’Ferrall, representative of the 
agency at Pensacola, now becomes dis- 


‘ret manager for the southern portion of 
Florida. 





Agents’ Tribute to Fulton 
36% Gain; Plan Meetings 


In appreciation of President James A. 
Fulton’s service to the company and its 
agency force, representatives of the 
Home Life of New York set several rec- 
ords in production during a three months’ 
testimonial campaign which marked Mr. 
Fulton’s tenth anniversary with the com- 


pany. 

The testimonial campaign which began 
on January 1 and terminated March 31 
was sponsored by the Home Life Agency 
Association. March was the largest 
month in point of production in the past 
six years and as the final month of the 
campaign, bettered March production of 
1936 by over 36%. The current figures 
also show a 20% increase over the first 
quarter of last year. 

The results of this tribute to Presi- 
dent Fulton will be formally presented 
to him at two regional meetings of the 
field organization. The Eastern meeting 
will be held in New York City on April 
9 at the Pennsylvania Hotel; mid-West- 
ern and Western representatives will 
convene in Chicago on April 12 at the 
Edgewater Beach Hotel. Nearly seventy 
outstanding producers will attend these 
conferences, and be awarded bronze me- 
dallions commemorating the event and 
signifying their participation in the testi- 
monial campaign. 

Presiding at the meetings will be Wil- 
liam B. Stark, general agent at Syracuse, 
and president of the Home Life Agency 
Association. The feature speaker will be 
President Fulton who will talk on “The 
Home Life—Its Record and Its Plans.” 
The entire program thereafter will be 
keyed to the appropriateness of coordi- 
nating the company’s title with its pur- 
pose and service. Vice-President and 
Actuary William J. Cameron speaks on 
the “Present Position of the Home,” and 
C. C. Fulton, Jr., agency vice-president, 
on “At Home in the Home.” Three of 
the company’s general agents, Frank 
Friedler of New Orleans, T. W. Calli- 
han of Boston, and Ray Martin of St. 
Louis will lead discussions under the 
subject of “The Organization in the 
Home for Bigger Incomes.” William P. 
Worthington, superintendent of agencies, 
will talk on “The Close—The Climax of 
a Well-Built Sale.” 


KEANE ON SOCIAL SECURITY 





Government Act Will Stimulate Interest 
In Retirement Contracts and Will 
Result in Additional Insurance 

Donald C. Keane of the Keane Agency, 
Massachusetts Mutual Life, 225 West 
Thirty-fourth Street, in the April num- 
ber of the agency’s interesting house 
organ, says in current issue: 

“The inauguration of Social Security 
is a further endorsement of the business 
to which you and I pledge our thoughts 
and daily effort. We have been selling 
security and old age retirement since the 
day we first cracked a rate book. 

“There is every reason to feel that 
the material recognition of this need by 
our Government will greatly stimulate 
interest in this subject and naturally in 
additional life insurance, particularly of 
a kind and an amount to augment pres- 
ent provisions. 

“A part of our job is to see that all 
those to whom we talk thoroughly un- 
derstand ‘Social Security’ and its value. 
Let us strive to make the late afternoon 
and evening of life happy and complete 
through the elimination of financial 
worry.” 


GAINS IN BOOKSTAVER AGENCY 

Elias Klein, manager, Jos. D. Book- 
staver Agency, Inc., Travelers, New York 
City, has announced that new paid for 
business in that agency for March shows 
an increase of 76.8% over March, 1936. 
On a paid for basis March shows the 
best record of the year thus far. Janu- 
ary was 27.7% ahead and February 10.7% 
ahead of the corresponding months in 
1936. The increase for the first quarter 
of the year is 37.6%. Outstanding is the 
record of new business received in Feb- 
ruary, which showed an increase of 227% 
over February, 1936, 








SOCIAL SECURITY 


How much income will I get 
at 65? 

What happens if I die? 

What if I don’t stop work 
at 65? 


With questions such as these foremost in the public’s 
mind, Connecticut Mutual men have been unusually 
well equipped with timely material to help them turn the 
public's interest into life insurance sales. 


Such timely material, as the “Social Security Old 
Age Benefits” booklet; inquiry-getting premium en- 
closures; special articles in ConMuTopics, the Com- 
pany’s publication for agents, and ConMuTopics, Junior, 
the publication for policyholders; has been designed to 
help the field man capitalize on this current topic. 
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Many Activities of New 
Head of Boston Mutual 


WAS INSURANCE DEP’T COUNSEL 
Once President of Boston University Law 
School Association; State’s Attorney 
General for Two Terms 

Jay R. Benton, who as printed in The 
Eastern Underwriter last week, has been 
elected president of the Boston Mutual 
Life, succeeding Herbert O. Edgerton, 
who will continue with the company in 
a general advisory capacity, is former 
Attorney General of Massachusetts. 

Mr. 





Jenton has been vice-president of 





Waid Studio 

JAY R. BENTON 
the company for the past year, a mem- 
ber of the board of directors for several 
years, on the finance committee and 
chairman of the real estate committee. 
Soon after being admitted to the bar, 
Mr. Benton was associate counsel of the 
Massachusetts Fire & Marine Insurance 
Co. and, as an Assistant Attorney Gen- 
eral from 1918 to 1923, he was counsel 
for the Massachusetts State Department 
of Insurance. He was appointed by 
Charles Evans Hughes, then president 
of the American Bar Association, a 
member of the standing committee on 
insurance law. This committee drafted 
a national code covering all fields of in- 


surance. Mr. Benton has also been 
counsel for the Insurance Brokers’ As- 
sociation of Massachusetts. He -is a 


member of the National Association of 
Life Insurance Presidents, of the Na- 
tional Association of Life Underwriters, 
the Boston Life Underwriters Associa- 
tion, and the Boston Life Insurance and 
Trust Council. 
Many Activities 
For many years Mr. Benton has been 


prominent in legal, civic, alumni, and 
fraternal fields. His civic offices have 
included the attorney generalship for 


four years, two terms as representative, 
and town moderator in Belmont. He 
has been president of the Exeter Alumni 
Association of New England. He has 
been a leader in the activities of his 
Harvard class of 1908 since graduation 
and was president of the Boston Uni- 
versity Law School Association in 1917- 
1918. He is a member of the executive 
committee and council of the Boston 
Bar Association, vice-president of the 
Law Society of Massachusetts, and char- 
ter member of the: American Law Insti- 
tute. He was general chairman of the 
Boston committee in charge of the 
American Bar Association Convention 
held here last Summer. 

COOK SPEAKS IN RICHMOND 

Dr. Henry W. Cook, vice-president and 
medical director of the Northwestern Na- 
tional Life, Minneapolis, was the guest 
speaker at the April luncheon-meeting of 
the Richmond, Va., Association of Life 
Underwriters, 








Robert L. Mishler With 
Penn Mutual for 45 Years 


Robert Lynne Mishler, a member of 
the home agency, Penn Mutual Life, 
Philadelphia, completed forty-five years 
with the company in March. He came to 
the company as a clerk on March 15, 
1892, at a time when the entire home of- 
fice staff numbered about twenty. He 
was soon moved into the actuary’s de- 
partment. ; Pv: 

Mr. Mishler sold his first life insurance 
policy on October 31, 1892, and entered 
full time production June 8, 1897, being 
the first home office clerk to leave the 
home office for the field. He was given 
an advance of $50 a month and at the 
end of the year after clearing the ad- 
vance account he had $1,800 left. It 
wasn’t long before he was leading the 
home office agency and later the com- 
pany. 

In 1905 Mr. Mishler organized the 
Home Office Agency Association. Five 
years ago the agency’s Ten Year Club 
was organized; it now has _ thirty-six 
members and Mr. Mishler is president. 
For years he has been an active mem- 
ber of the Philadelphia Association of 
Life Underwriters. 





NORTHWEST’N MUTUAL MEETING 

Lawrence J. Evans, assistant director 
of agencies, Northwestern Mutual Life, 
Milwaukee, and J. P. McDonald, agency 
assistant, will represent the home office 
at the annual spring meeting of the 
Illinois District Agents’ Association at 
Peoria, Ill, April 14. 
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Two Professional Men See 


Life Span Growing Longer 


That the life span of Americans is 
increasing is the opinion of two pro- 
fessional men who made statements on 
the subject within the last week. One 
of these was Dr. Thomas Parran, sur- 
geon general of the Public Health Ser- 
vice. He said that in the last eighty 
years the average life span of men has 
increased from 38 to 61 years, and of 
women from 40 to 64 years. He thinks 
that eventually a cure will be discovered 
to cut down on cancer and major heart 
diseases. 

The other speaker was Dr. Henry C. 
Sherman, professor of chemistry at Co- 
lumbia University. In a paper delivered 
before the Academy of Medicine here 
he discussed the bearing of the results 
of recent studies in nutrition on health 
and on length of life. He believes the 
average person has within his control 
the means of adding a number of years 
to his life. He said: 

“Undoubtedly the great majority of all 
people will be benefited, the general 
level of the public health will be raised 
and the averages of our vital statistics 
improved at many points by the simple 
taking of a larger proportion of the 
needed nutritional calories in the form 
of the protective foods.” 


HONOR A. B. OLSON 
During March—Olson month in honor 
of A. B. Olson’s appointment as agency 
vice-president and member of board of 
directors—the Guarantee Mutual Life of 
Omaha field force produced more than 
$3,000,000 of business. 
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LIFE INSURANCE SINCE 





STATISTIC 


A figure sleuth has discovered that the average length 
of service of Mutual Benefit men (excluding new 
men) who attended the 1936 Agents’ Convention was 
something over thirteen years. An analysis of the 
“composite man” of this group shows that he began 
his service shortly after the post war depression, made 
“good money” during the boom, had to scratch like the 
dickens for his commissions during the Great Depres- 
sion, and, still working hard, is getting better results 
| for his efforts in 1936. His thirteen-year service record 
is at once a tribute to his ability and industry and to 
the Company with which he is associated. 
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Brokerage Mgr. Appointed 
In Leyendecker-Schnur Ag’y 





H,. ARTHUR WARSHALL 


H. Arthur Warshall, who has been in 
the life insurance business in New York 
for the past ten years, most recently with 
the Sackerman agency, Massachusetts 
Mutual, Brooklyn, has been appointed 
manager of the brokerage department in 
the Leyendecker-Schnur agency, Guard- 
ian Life, at 225 Broadway, New York 
City. Mr, Warshall has had experience 
as a supervisor in charge of both broker- 
age and full time organization. 

Educated in the New York Public 
schools Mr. Warshall took a_ pre-law 
course at New York University and later 
attended Brooklyn Law School at night 
after he had entered the insurance busi- 
ness. He entered life insurance with the 
Isadore Fried agency, New England 
Mutual, New York, in September, 1926. 
Later he was appointed agency super- 
visor in that organization. 

His next appointment was as asso- 
ciate general agent in the Adler agency, 
Penn Mutual Life, 233 Broadway, where 
he stayed three and a half years. For 
the past two years he has been produc- 
tion manager in the Melvin J. Sacker- 
man agency, Massachusetts Mutual, in 
Brooklyn. 





CALIFORNIA SALES CONGRESS 





Los Angeles Life Underwriters Associa- 
tion Holds Lively Session at Which 
Many Good Speakers are Heard 
The Life Underwriters’ Association of 
Los Angeles held an all Southern Cali- 
fornia sales congress at the Biltmore 
Hotel April 5. The program featured six 
headliners. Harry T. Wright, associate 
general agent at Chicago for the Equit- 
able Life of New York, who qualified in 
1936 for the thirteenth consecutive year 
as a member of the company’s million 
dollar club, gave a talk explaining “What 
you should do to become a million dollar 
producer.” N. Henry Seefurth, of The 
Seefurth Service, discussed “The Sales 
Angles of a Life Insurance Policy.’ Dr. 
W. O. Mendenhall, president of Whittier 
College, gave a talk on “Insurance and 

Democracy.” 

Charles G. Keehner, who represents the 
Massachusetts Mutual at Oakland, dis- 
cussed “Organized Prospecting and Sell- 
ing.” He has led all agents of his com 
pany for ten consecutive years in month- 
ly delivered business of $30,000 and up- 
ward. Harold S. Parsons, Los Angeles 
agency for the Travelers, devoted his 
talk to discussion of “Amortizing the 
Capital Value of a Business Life.” * He 
joined the Travelers in 1928 and_has 
since been its leading producer in Cali- 
fornia. Guy T. Burroughs, an active ac 


vertiging expert, gave a talk on “Shoe 
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a 
Q. How can life insurance help assure 
funds for a child’s education? 
A. You can arrange for the insurance com- 
pany to pay certain amounts, by means of 
a special educational fund policy. 
Q. What are some uses of life insurance in 
addition to those most commonly known? 
A. To teach a child thrift, to protect an 
estate against shrinkage, to safeguard one’s 
business interests, to provide an annual 
een in birthday or Christmas check for some loved 
: York one, to create a retirement fund. 
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igland from now, as you specify. An example of 
, 1926. the interesting fact that life insurance is 
— really /iving insurance. 
asso- 
a The Equitable welcomes questions concerning 
. For life insurance. Your note to ‘‘The Equitable 
-oduc- Counselor’’ at 393 Seventh Ave., New York, 
acker- N. Y., will receive prompt attention by mail. 
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Some Practical Ideas 
On N. Y. Sales Course 


FOUR ASS’N MEMBERS SPEAK 








Chairman A. V. Younguen Introduces 
A. Kinbacher, H. B. Shontz, David 
Fluegelman and Clyde Sisson 





The symposium on specialty sales con- 
ducted by four speakers on the technique 
of selling course of the Life Underwrit- 
ers Association of New York City last 
week was one of the most practical 
meetings on the series and it was unfor- 
tunate that the attendance was below 
average. The four speakers, all practical 
producers in New York City, were these: 
A. Kinbacher, Beers agency, New Eng- 
land Mutual; Harry B. Shontz, DeLong 
agency, Mutual Benefit; David B. Flue- 
gelman, Recht & Kutcher agency, North- 
western Mutual, and Clyde Sisson, 
Luther-Keffer agency, Aetna Life. Ar- 
thur V. Youngman, chairman executive 
committee of the association, presided 
over the meeting. He was introduced 
by Elles M. Derby, executive manager. 

Speaking on insurance for sons and 
daughters Mr. Kinbacher said that at 
first he had an aversion to placing insur- 
ance on the lives of his own children but 
since he sold himself on the idea he has 
found many of his clients, who are fath- 
ers, receptive to it. An approach Mr. 
Kinbacher uses is this one: “You can 
insure your son or daughter so that when 
he realizes the need for life insurance 
he can have it at such a ridiculously low 
rate that he will never have an excuse 
to be without it.” Reasons for buying 
that he uses to motivate the client are 
the low rate for “regular adult insur- 
ance,” possibility that the child may be- 
come uninsurable, possibility that he may 
enter a hazardous occupation, protection 
for self to cover the cost of the child’s 
education, the sentiment that may be con- 
nected with a policy bought by the father 
for his son or daughter. 

A father is always interested in the 
success of his children, a college educa- 
tion is a direct asset to success and 
through life insurance is the best way 
to meet the problem, Harry Shontz de- 
clared in speaking of insurance for edu- 
cation. While he doesn’t sell educational 
insurance before covering the period of 
acute dependency, Mr. Shontz has found 
that sometimes the educational policy is 
the entering wedge for a complete pro- 
gram, Accumulating a fund for educa- 
tion of children has four distinct hazards, 
he pointed out: “Failure to have a plan. 
Failure to work the plan. Failure of the 
plan. Failure to complete the plan.” Life 
insurance is the only plan thai over- 
comes all four hazards, he said. Motivat- 
ing ideas he uses are statistics showing 
that only 12% of college graduates were 
without work for as much as nine months 
during the depression and that the esti- 
mated value of each year of college is 
$18,000. He believes the endowment pol- 
icy has the greatest appeal for educa- 
tional insurance. 


Ideas by Fluegelman and Sisson 

“But can you afford to go broke at 60?” 
is the question that David Fluegelman 
tosses at his prospect when he is in com- 
petition with the stock market and other 
forms of investments. Selling insurance 
for security he points out that while the 
stock market offers a possible large re- 
turn, the prospect is risking the chance 
of losing a portion of the principal. He 
emphasizes that life insurance offers a 
secure fund which the prospect should 
first consider before setting up a specu- 
lative fund. He uses the retirement en- 
dowment policy rather than deferred an- 
nuity because he shows the special ap- 
peal in the fact that whether the pros- 
pect lives or dies he will have set up 
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a certain estate. In answer to the infla- 
tion question, Mr. Fluegelman points out 
that the estate plan is little subject to 
inflation and that the insured can lose 
only a portion of the premium paid dur- 
ing the period before inflation takes 
place; thereafter he pays in dollars and 
receives dollars in return and the con- 
tract says nothing about the value of the 
dollar. The Social Security Act, he said, 
is the government’s endorsement of in- 
surance for security. 

Most people do save money but few 
have a plan that is regular, that is semi- 
compulsory and that is geared to a set 
objective, Clyde Sisson stated in opening 
his remarks on insurance as a savings 
plan. He re-enacted his presentation, 
showing how he puts figures on paper 
and explains the plan in non-technical 
language. He sets up $10,000 for the 
prospect’s estate; shows what portion 
the prospect will pay and what the com- 
pany will set up; what will happen if he 
lives to retire, if he stops half way or if 
he dies. Then he says to his prospect: 
“Tim, I think you'll agree that plan is a 
fine savings plan—how much would you 
like at 60?” 

WRITES ACCIDENT 25 YEARS 
Connecticut General Life Having Anni- 
versary Contest; Accident Premiums 
In 1936 Were $2,068,898 
The Connecticut General has had an 
accident insurance department for twen- 
ty-five years. The current issue of its 
publication, Connecticut General Bulletin, 
is almost entirely devoted to the com- 
pany’s twenty-fifth anniversary accident 
contest, which started April 1 and con- 
tinues to May 27. The first year the 
company wrote accident its premium 
income in that department was $34,802. 
In 1936 it reported to the Insurance De- 
partment of the states a premium in- 

come of $2,068,898. 

Articles on accident insurance in the 
April edition of the Connecticut General 
Bulletin are by Frazar B. Wilde, presi- 
dent; George Goodwin, secretary, acci- 
dent department; Harry E. Barlow, 
Springfield, Mass., manager; Stuart F. 
Smith, manager, Philadelphia; J. L. Hall, 
general agent, Burlington; Fred M. Ex- 
line, assistant manager, Chicago agency; 
Jack F. Crofoot, assistant manager, Chi- 
cago agency; Paul M. Stofer, Malcolm 
S. Fearley and Charles B. Rockwell. 


MYRICK TRAINING COURSE 





Subjects To Be Discussed Range from 
Fundamentals to Actual Case 
Selling Plans 
The Spring training course of the 
Myrick Agency of the Mutual Life, 57 
William Street, will begin April 5. Ses- 
sions will start at 4:45 o’clock, continu- 
ing for an hour. Subjects to be dis- 

cussed and dates follow: 

5th—Synopsis of course—Essential 
Uses of Life Insurance. (Program) 
Structure, Salesmanship, Underwriting. 

7th—Fundamental Actuarial Principles, 
Rate Book Analysis. 

9th—Policy Contracts — Endowment 
Annuities. 

12th—Applications and Forms—Proce- 
dure. 

14th—Selling Plans 
sentials. 

16th—Modes of Settlement—Insurance 
Trusts. 

19th—Analysis of Actual Cases. 

21lst—Selling Plans (Continued), Fam- 
ily Protection, Incomes, Insurance Pro- 
grams. 


Salesmanship Es- 


RANNI AGENCY STANDS FIRST 

The James G. Ranni agency, Manhat- 
tan Life, New York City, led all agen- 
cies of the company in paid-for business 
in March and stands first also for the 
year to date. 
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Newark Branch of Acacia 
Moves to Larger Quarters 


CLARENCE L. FRITZ 


After April 15 Clarence L. Fritz, branch 
manager at Newark, N. J., for the Acacia 
Mutual Life, will be located in larger 
and more attractive offices in the Na- 
tional Newark and Essex Bank Building, 
744 Broad Street. This is one of the 
newer office buildings in Newark and is 
centrally located. Mr. Fritz will have 
open house to his many friends in the 
business after April 15. 

The Newark branch of Acacia Mutual 
has shown a substantial gain in business 
in force for every year since Manager 
Fritz took charge and this steady growth 
has made necessary this move to larger 
quarters where every facility will be 
available for the prompt handling of 
business. 


F. H. PLAISTED NOW GEN’L AGENT 





Aetna Life Man Now In South Bend, 
Ind.; Was Assistant General Agent 
in Chicago 
Frank H. Plaisted has been made gen- 
eral agent at South Bend, Ind.. of the 
Aetna Life, succeeding the late Rollo G. 
Page. A native of Salt Lake City, Mr. 
Plaisted was educated at Massachusetts 
Institute of Technology and at Bowdoin 
College. He joined the Aetna Life as a 
Group representative, and continued in 
that capacity, and later was supervisor, 
at Omaha, St. Louis, and Springfield, 
Mass. In 1930 he was appointed as- 
sistant general agent at Omaha. Ap- 
pointed to the R. S. Edwards agency in 
Chicago as supervisor, Mr. Plaisted added 
definitely to his reputation in supervision 
and in promoting sales. Tn 1935 he was 
made assistant general agent in Chicago. 
He is a C. L. U. and active in life un- 
derwriting affairs, and several times has 
appeared as a speaker on the Aetna 

Life’s regional convention programs. 








LOUIS GARTLIR DINNER PARTY 
Following an excellent production rec- 
ord piled up during the month of March, 
Louis Gartlir, general agent, Manhattan 
Life, New York City, entertained his en- 
tire agency force at a dinner party held 
at the Parisian Rotisserie. Leaders of 
production teams during the month were 
Irving Lifschitz and Nathan Rosenbaum. 
Among home office guests at the affair 
were J. P. Fordyce. vice-nresident and 
director of agencies. and Samuel H. 
Ackerman, superintendent of agencies. 
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WHITE TO GIVE LUNCHEON 





New Jersey State Agent of John Han- 
cock Will Commemorate Seventy-fifth 
Anniversary of Company in Style 
William A. White, New Jerscy state 
agent for the John Hancock, will give a 
luncheon April 21 at the Down Town 
Club, Newark, N. J., celebrating the 
seventy-fifth anniversary of the com- 
pany. All general agents and managers 
of life agencies in Newark have been in- 
vited, also Carl K. Withers, New Jersey 
Insurance Commissioner; Robert E. 
Wilkins, Ordinary department supervisor 
of the Prudential, and Rollin M, Clark, 
who resigned as First Deputy of the 
New York Insurance Department to be- 
come an executive of the Continental As- 

surance group in Chicago. : 

The guest speaker will be Dr. Frank 
Kingdon, president of the University ot 
Newark. J. Bruce MacWhinney, associ- 
ate general agent with Mr. White, will 
be toastmaster. Following the luncheon 
the guests will hear a short radio talk by 
Guy W. Cox, president of the company, 
speaking from the home office in Boston. 
After that a general agency meeting will 
be held. It is planned that cach member 
of the agency force shall write at least 
one application for the occasion. 

Mr. White has been with the company 
for thirty-four years. His agency made 
a 125% gain in the first quarter of 1937 
over the 1936 quarter. That was paid 
business. Ned C. Litwack was the lead- 
ing producer. Three members of the 
agency have qualified for the companys 
annual convention. They are Ned 
Litwack Lawrence Kroner and Richard 
F. Decker. These three have qualified 
for every company convention since they 
have been with the John Hancock. John 
B. Moore, who was formerly with the 
Newark agency of the New England Mu- 
tual Life and the Midland Mutual Life, 
has been added to the agency force. 





CALL APRIL McLAIN MONTH | 

April has been set aside as McLain 
inonth in the Guardian Life in honor © 
Vice-President James A McLain. 
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London Executives Discuss 


Present Interest Rates 

An important subject discussed by Sir 
William Goschen at the annual meeting 
of the Sun Life in London recently was 


that of interest rates on investments. 
Commenting on the results of a valua- 
tion for the four years ended last De- 
cember, Sir William explained that ow- 
ing to the prolonged period of cheap 
money the board had considered it ad- 
visable to increase the stringency of the 
yaluation basis by valuing the without- 
profit business and the bonuses at a 
rate of interest one-half per cent less 
than had previously been adopted. 
Regarding the future course of long- 
term rates of interest, an important mat- 
ter to offices with large sums to invest, 
Sir William said he thought conditions 
pointed to a gradual progression towards 
somewhat higher rates. Such a tendency 
is welcome to offices faced with the 
problem of finding a satisfactory use for 
fresh funds. 

The same subject was discussed by 
John Maynard Keynes at the annual 
meeting of the National Mutual Life. 
“It is a popular error,” Mr. Keynes 
declared, “to suppose that the rate of 
interest today is exceptionally low. Dur- 
ing the half century preceding the war 
average yield on Consols was approxi- 
mately 3%. Today the yield on War 
Loan is almost 344%. There was not a 
single five-year period between 1837 and 
1914 when the average yield on long- 
term gilt-edged securities was as high as 
it is today. Yet our capital wealth per 
head is now half as great again as it was 
during much of that period; and in 
those years we were providing for a 
rapidly increasing population and were 
investing largely abroad. Even with the 
treasury’s requirements what we now 
know them to be, I see no justification 
in the years to come for a long-term 
rate of interest higher than 3%; and, 
indeed, it should be lower. 
“Nevertheless, the directors of a life 
ofice must keep themselves prepared 
for disappointment and be more inter- 
ested in what may be than in what 
should be. We have, therefore, pre- 
ferred to assume that the end of 1936 
was a particularly favorable date for our 
valuation. If two years hence our hopes 
have been fulfilled and our fears al- 
layed, all the better.” 





PINS AWARDED FOR SERVICE 

Willard K. Wise, vice-president of the 
Provident Mutual Life, has distributed 
gold service pins to each of the 354 men 
who have represented the company for 
ten or more years. The pins are classi- 
fied into seven groups, each indicating 
the approximate period of service per- 
formed by its owner. The two men who 
received fifty year pins are William Fer- 
tis of New York and William H. Pierson 
of Newark, N. J. 





APPLEBY ON VISIT TO COAST 


_E.C. Wills, superintendent of agencies 
tor the Southwestern division of Ohio 
National Life, at Los Angeles, reports 
new business by the Southern California 
agency for March was one of the larg- 
€st months experienced in that territory 
for some time. T. W. Appleby, presi- 
dent of the company is expected to ar- 
rive in Los Angeles this week. 
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Alexander’s Last Article Was On Tact 


Shortly before William Alexander died 
he wrote in Florida two of his editorial- 
ized articles for Agency Items, the com- 
pany agency publication, One was entitled 
“The Keystone of the Arch,” which he 
said was management; and the other had 
as its subject “Tact.” The latter editorial 
is reproduced : 

If you want people to follow your ad- 
vice you must be cheerful, friendly and 
encouraging. 

Don’t tell a stubborn prospect that he 
is neglecting his duty. The average man 
doesn’t want to do his duty, and refuses 
to listen, or else he procrastinates. 

In the early days many preachers 
sought to convert sinners by describing 
the torments of Hell. But most hearers 
were unbelieving, or, if they were con- 
vinced, they decided to enjoy life for a 
time, and only think of salvation sub- 
sequently. Clergymen who pictured the 
joys of Paradise made more converts. 
They remembered that “You can catch 
more flies with honev than with vinegar.” 

Doesn’t Want to Hear of Misery 

Don’t tell a prospect of the misery 
that will overwhelm his wife and children 
if he fails to protect their future. That 
will not soothe him. Tell him how happy 
insurance will make him and describe the 
benefits it will shower upon his loved 
ones. 

If in an extreme case a prospect must 
be warned, dont reproach him or try to 
frighten him. Tell him of some client of 
yours whose family is secure and pros- 
perous, and casually refer to some case 
in contrast with that where your good 
advice was not followed. 

Never get into a dispute with a pros- 
pect unless you know in advance that 
he will get the best of the argument. 
Otherwise you will mortify him or rouse 


his antagonism and make the subject of 
life insurance altogether distasteful to 
him. Even if he is so amiable that argu- 
ment will not ruffle him, he will not fol- 
low your advice. “A man convinced 
against his will is of the same opinion 
still.” 
Don’t Force Sales 


Never adopt forcible measures. There 
is something of the mule in every human 
being. If you try to pull a man towards 
you, he will back away from you. Tell 
your prospect what life insurance has 
done for some of your clients. Then let 
him talk. If you leave him free to think 
and act for himself, he may imagine 
that you are not exerting any influence 
over him and may insure himself, be- 
lieving that he is taking the initiative 
and is acting independently of you. 

Always be patient with a prospect when 
he is wrong. Then lead him gradually 
and adroitly ’round to your point of view. 
It is astonishing how readily that can be 
done by the resourceful agent. 

The tactful man is kind, friendly, con- 
siderate. He never wittingly gives of- 
fense. 

For the agent, tact is doubly impor- 
tant, for he must overcome opposition 
and induce people to do what they are 
reluctant to do. He must advise them 
and warn them, but without opposing, 
irritating or embarrassing them. And 
that necessitates the constant exercise 
of tact of the most adroit and delicate 
character. 





WINS IN CASHIERS’ CONTEST 

George D. LeBel, cashier of the Fraser 
agency, Connecticut Mutual, New York 
City, will be a guest of the home office 
for three days beginning May 10. Mr. 
LeBel was winner of the company’s con- 
test for cashiers. 





British Court Voids 
Policy for Suicide 

FIRST TIME POINT IS TESTED 

Assured Died in Cab Few Minutes Be- 


fore Time for Expiration of Con- 
tract for Non-payment of Prem. 








When insurance is claimed on the 
death of a suicide, the insurance com- 
pany does not have to pay, according to 
English law, in a judgment just given in 
the British Court of Appeal. The point 
was one which had never before been 
legally tested in Britain. 

The question at issue was whether the 
Royal Insurance Co. was liable to pay on 
policies taken out by Major Charles 
William St. John Rowlandson, who shot 
himself in a taxi August 3, 1934, in Lon- 
don. He died two or three minutes be- 
fore the policies would have expired 
through non-payment of premium. 

Judgment had previously been given 
against the company by Justice Swift in 
the High Court. Justice Swift gave judg- 
ment in favor of Mrs. Agnes de la Poer 
Beresford, the major’s niece and admin- 
istratrix, for £42,469 ($212,345), a sum 
which had been agreed, subject to the 
question of liability. The Royal pleaded 
that it was against public policy to pay 
on the policies, but Justice Swift took 
the opposite view. 

What the Court Held 

The jury had found that Major Row- 
landson was sane when he committed 
suicide, and Mrs. Beresford cross-ap- 
pealed against this finding on the ground 
of misdirection by the judge. The hear- 
ing of the cross-appeal was to have been 
heard April 6. 

Lord Wright, Master of the Rolls, de- 
livering the Appeal Court’s judgment, 
said it was clear that Major Rowlandson 
killed himself in order to allow his es- 
tate to collect the insurance money. 

“The court will not force the company 
to pay a sum of money under a contract 
which involves the commission of mur- 
der,” continued Lord Wright, “nor, if 
the assured, having an insurable interest 
in another’s life, had murdered that per- 
son and was seeking to collect the policy 
moneys. The same principle applies in 
other types of illegality. 

“We think that the personal repre- 
sentative of the assured has no better 
right to sue than the assured himself 
would have had. Suicide is, by English 
law, a felony, and has been so from 
very early times. 

“This case, being in its nature one 
of felo-de-se, and as the plaintiff, as 
personal representative, stands in the 
shoes of the assured who has committed 
murder on himself, the claim is equiva- 
lent technically, to a claim by a mur- 
derer or his representative on the policy 
of a murderer on the life of a murdered 
man, 

“It is therefore clear that neither the 
murderer nor his estate can have any 
benefit under the policy. It may seem 
a hardship to hold that the insurance 
company is not in law compelled to pay, 
but we find it impossible to hold other- 
wise, and the appeal must be allowed.” 


GUARDIAN LIFE INCREASE 
New paid-for business in the Guardian 
Life increased 13.3% last year; total in- 
surance in force increased $9,582,240 and 
assets were increased by $6,606,015, 
bringing the total to $115,737,3% 
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NEW YORK LIFE INSURANCE COMPANY |N 


A MUTUAL COMPANY FOUNDED 1845 


HE management of a life insurance com- mee’ 
pany is one of the great assets which oper 
never appears in its balance sheet. The New T 


York Life Insurance Company is actively judg 
managed by its Board of Directors who repre- in tl 





sent the 2,000,000 policyholders of this tect 


THOMAS A. BUCKNER mutual company. Every Director serves on at tion. 


Chairman of the Board 


least one of five general Committees which the 1 



































Board 
of PRESENTING A BRIEF DIGEST OF THE 92d 
M A S S ET S Per Cent of 
Directors yn 
Cash on Hand, or in Bank.....................- $61,082,294.13) 2.54 Insura 
seiath methane Aled. -aeenaene. 8. Aven United States Government, direct, or fully 
‘Presi teat: Vi sian Cheeta tiies Maaimaten I nee occ se ws pave earn acne olson 440,280,359.82) 18.31 Presen' 
Company (Textiles) State, County and Municipal Bonds............ 228,059,533.25)| 9.49 
a ce ssa viechanuasientee 327,501,466.21 | 13.62 Divider 
I I on oo ors wdincdle waved aedwesacos 215,994,580.80)| 8.98 
Industrial and other Bonds..................... 26,818,027.51| 1.12 Other | 
ni kiisicoecoiaiesawokvebnie esate 57,048,825.88| 2.37 — 
a a ae 0 ae eae 317,330.50) .01 
Preferred and Guaranteed Stocks............... 84,036,258.00| 3.50 Miscell 
Real Estate Owned (Including Home Office) .... 126,631,821.63| 5.27 
Foreclosed Real Estate Subject to Redemption  3,521,041.35} .15 Reserv 
First Mortgages on City Properties............. 404,236,105.38 | 16.81 
First Mortgages on Farms....................-- 7,867,995.97| .33 Reserve 
co alte gain win Nad) oa necve sonia wee wee 361,232,688.26 | 15.02 eechel 
Interest and Rents Due and Accrued........... 29,154,196.50| 1.21 wie 
Net Amount of Uncollected and Deferred Surph 
. I ee he eae ale wee Eee eae 30,338,272.23] 1.26 
ARTHUR A. BALLANTINE CORNELIUS N. BLISS HENRY BRUERE IN i Forcinmokuaviseokiensamae vont rkasenes 115,616.16] .01 ae 
Lawyer, Root, Clark, Member of the Board, President, Bowery Savings Bank _—— 
Buckner & Ballantine Bliss, Fabyan & Co. Ws sicnvicenveescnee $2,404,236,413.58 | 100% 





Bonds eligible for amortization are carried at their amortized values deter- 
mined in accordance with the laws of the State of New York. All other 
bonds and all guaranteed and preferred stocks are carried at market values as 
furnished by the National Association of Insurance Commissioners. Securities 
amounting to $36,145,051, included above, are deposited as required by law. 
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VER 199 million dollars was paid or 











credited in 1936 to policyholdersand f issu 

MORTIMER N. BUCKNER NICHOLAS M. BUTLER CHARLES A. CANNON beneficiaries. This is a measure of the Com- Cor 
Categen of Re Serve. President, Columbia University President, Cannon Mills Co. pany’s service in Py single year in provid- ties: 
ing human comfort and family protection. den 

On December 31, 1936, the Company secu 

had 2,722,956 policies in force guaran- A 

teeing insurance protection of more than tinu 

six and a half billion dollars, to be exact, posi 

$6,660,968,484. erat 
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INCORPORATED UNDER THE 


meet regularly to supervise the Company’s 
operations. 

The Directors devote their experience, their 
judgment, and the necessary time to this work 
in the interest of the millions of people pro- 
tected by this cooperative, non-profit institu- 


tion. On these two pages are the portraits of 


the men who constitute the Board of Directors. 





92d ANNUAL STATEMENT pDeEceEMEER 31, 1936 


LIABILITIES and RESERVES 





Insurance and Annuity Reserve.................... $1,957,638,266.00 
Present Value of Future Instalment Payments...... 97,225,326.62 
Dividends Left with the Company at Interest....... 100,709,573.83 
ae PE RANG sin nos cvio cd cnctcwrccosaaninn 16,054,897.36 
Premiums, Interest and Rents Prepaid............. 11,284,946.96 
Miscellaneous Liabilities. ........ccccccccccccccccce 3,337,471.86 
Reserve for TAx06......ciccccccesccccccscsscccvcssees 5,856,238.81 
Reserve for Dividends payable to Policyholders...... 38,233,060.00 
Soecial Tesveatsmemt Reserve... <.<..o.00 cc ceccscccstens 50,000,000.00 

Surplus funds reserved for general contin- 
RINNE, «oscars wae Gnwaccwe etsleore «ae baeesew Rarmipnar ales 123,896,632.14 
WN ice Ses nessa sedeseaen $2,404,236,413.58 


A more complete report listing the securities owned 
by the Company will gladly be sent upon request. 


The 451 million dollars of new insurance 
issued and the 46 million dollars paid to the 
Company by men and women for annui- 
tiesin 19 36 reflect continued public confi- 
dence and participation in the cooperative 
security offered by the New York Life. 
As we enter 1937, New York Life con- 
tinues in its preeminently strong financial 
position. Safety is always the first consid- 


CraLiON ... nothing else is so important. 


ALFRED L. AIKEN, President 
NEW YORK CITY, N. Y. 














LAWS OF THE STATE OF NEW YORK 





ALFRED L. AIKEN 
President 





JAMES G. HARBORD CHARLES D. HILLES 
Chairman of the Board, Radio Resident Manager, 
Corporation of America New York State, Employers’ 


Liability Assurance Corp. 





HERBERT HOOVER PERCY H. JOHNSTON 
Former President of the Chairman of the Board, 
United States Chemical Bank & Trust Co. 





GERRISH H. MILLIKEN EDWARD L. RYERSON, Jr. 
President, Vice-Chairman, 
Deering, Milliken & Company Inland Steel Company 





J. BARSTOW SMULL PERCY S. STRAUS 
Vice-President, President, R. H. Macy & Co., Inc, 
J. H. Winch & Compg 
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HALE HOLDEN 


Chairman of Southern Pacific 
Sompany 





WILLARD V. KING 
Retired 
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ALFRED E. SMITH 
President, Empire State Inc. 





RIDLEY WATTS 


Director, 


Chemical Bank & Trust Co. 
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Career of Henry Moir 


(Continued from Page 3) 


London which had no such prejudices 
and which he successfully passed. With 
this Fellowship in the greatest actuarial 
body in the world, Mr. Dawsons’ admis- 
sion to the American examinations fol- 
lowed as a matter of course. 

Being irked by the lack of progress 
which hindered the effective work of the 
actuarial profession, a group of the 
younger men quietly talked over amongst 
themselves the situation and selected the 
two best men from a scientific and pro- 
fessional standpoint for promotion. The 
two men selected were John K. Gore of 
the Prudential and Archibald A. Welch 
of the Phoenix Mutual. These two men 
were entirely innocent of what the young 
men were doing, They were gently in- 
sinuated into the offices of first and sec- 
ond vice-president; Mr. Tatlock dropped 
by the wayside. Mr. Moir says this is 
the only time in which he ever played 
politics in the Actuarial Society and he 
has never seen any cause to regret it. 

This incident in upsetting a reaction- 
ary group in the Society doesn’t mean 
that Mr. Moir is an iconoclast. Far from 
it. But he has always been progressive, 
out in front where actuarial science could 
be applied to broaden the usefulness of 
the institution of life insurance. He is 
no innovator. His feet do not leave the 
ground of sound fundamentals. One of 
his great satisfactions is the part he has 
had in education, especially of agents 
through his books, pamphlets, lectures 
and addresses. His books, “Agency Ar- 
guments” and “Life Assurance Primer, 
have been widely used for many years. 
He also edited “Principles and Practice of 
Life Insurance,” one of the books in 
greatest demand by students of life in- 
surance. 


Work as Pension Expert 


With his breadth of interest and ac- 
tivity, Mr. Moir has naturally been no 
specialist in the actuarial field, but he 
has always had a keen interest in pen- 
sion funds and has had plenty of rec- 
ognition as an expert on pensions. He 
is one of the actuaries appointed by the 
Federal government on the advisory com- 
mittee in connection with the civil ser- 
vice. This is an honorary post albeit 
an important one, Mr. Moir giving his 
time to it as a public service. He was 
selected because of his previous activity 
in this work. In 1912 the mayor of New 
York named him, together with William 
A. Hutcheson, vice-president and actuary 
Mutual Life, and Robert Henderson, vice- 
president and actuary Equitable Society, 
as a commission of experts to supervise 





MANHATTAN LIFE APPOINTMENT 


S. S. Colicchia, in Business Since 1923, 
Appointed General Agent in Buffalo 
and Vicinity 

The Manhattan Life has announced 
the appointment of S. S. Colicchia as 
general agent for Buffalo and vicinity. 
This is the company’s second agency in 
Buffalo, the first being in charge of W. 
K. Ferrick. 

From May 1923, until the time of his 
appointment as general agent Mr. Colic- 
chia represented the Metropolitan Life, 
first as an agent and more recently as 
an assistant manager. 





STANDARDS COMM. MAKE-UP 


Representatives of five companies com- 
prise the standards of practice committee 
of the Life Advertisers Association, 
chairman Harry V. Wade announces that 
the associate members of his committee 
are: Southern— Robert G. Richards, 
agency secretary, Atlantic Life, Rich- 
mond, Va. Eastern—Clifton P. May- 
field, manager of publicity, Fidelity 
Mutual Life, Philadelphia. North Central 
—A. W. Barnes, advertising manager, 
Illinois Bankers Life, Monmouth. West- 
ern—Loyd Peek, superintendent agency 
senses department, Northern Life, Seat- 
tle. 


the new pension plans for all city em- 
ployes and also its teachers. It was a 
huge task involving a multitude of em- 
ployment classifications. The work was 
carried on through the office of the city 
chamberlain, the incumbent at that time 
being Henry Bruere, later a vice-presi- 
dent of the Metropolitan Life and now 
president of the Bowery Savings Bank 
of New York. George B. Buck, one of 
the best pension experts in the country, 
got some of his early training in this 
field on this particular work which lasted 
several years and produced something of 
a model pension plan for municipalities. 

Another public activity of Henry Moir 
started when this country got into the 
World War in 1917. A small committee 
of actuaries, including John K. Gore, 
Arthur Hunter, James D. Craig and Mr. 
Moir was called to Washington to advise 
the Government on the proposed War 
Risk Insurance plans, They had a lot 
of hard work, many public hearings, and 
all got appreciative letters from William 
G. McAdoo when the War Risk bills 
finally passed. . 


Friend of Newspapermen 


Always a friend of the insurance re- 
porters, Mr. Moir was one of the first 
actuaries they would go to to get light 
on the significance of some development 
in the business. He knew the agency 
end, too, and could be counted upon to 
steer the news writers along the right 
lines. His frankness with them won him 
their united respect and confidence. On 
making friends Mr. Moir had all the an- 
swers years before Dale Carnegie wrote 
his book—but they’re not the same an- 
swers. He’s no mushy “Yes” man. His 
friendships are made of more substantial 
stuff than trick psychology. He is firm 
in his convictions, frank in his statement 
of them and you like him all the better 
for both. 


—$———__ 
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Nearly 40 years of successful growth, 
built on increasing and reliable service. 
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RENEWAL SEPARATE CONTRACT 





Provision Limiting Aggregate Number 
of Weeks’ Benefits Does Not Save 
Company From More Payments 
The Court of Appeals of New York 

has denied the application of the Equit- 

able Life Assurance Society for leave 
to appeal to the highest court from the 
judgment against it in the case of 

Emanuel Klein v. Equitable Life, involv- 

ing interpretation and construction of 

an accident and health policy with re- 
spect to limitation of coverage. 

In 1921 a policy was issued by the 
Equitable to Klein, agreeing to pay him 
$100 a week in event he become disabled, 
which policy contained a limitation that 
payment was to be made for a period 
“not exceeding fifty-two weeks, either 
continuously or in the aggregate, dur- 
ing the currency of this policy.” 

Claims had been filed by the assured 
from time to time since 1921. The Equit- 
able had paid Klein for fifty-two weeks 
in the aggregate since 1921, but refused 
to make further payments on the ground 
that the limit of fifty-two weeks had 
been exhausted. 

A further provision in the policy per- 
mitted the assured to renew the same 
for a specific term of twelve months, 
and the policy was so renewed each 
year. After the issuance of the policy 
in 1921, no other policy was issued, but 
each year a certificate of renewal was 
attached to the main policy. The com- 
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ie 
pany claimed that the words “not e,. 
ceeding fifty-two weeks, either con- 
tinuously or in the aggregate, durin 
the currency of this policy,” referred to 
the entire period commencing from the 
issuance _of the policy in 1921 to the 
present time. 

This contention was disputed by coun- 
sel for the assured, who claimed that the 
fifty-two weeks’ limitation referred 
separately to each renewal of one year 
and that each such renewal should be 
considered as a separate and distinct 
policy. Denial of the Equitable’s appli- 
cation establishes a precedent in insyr- 
ance law that each renewal certificate js. 
sued under the policy is a new contract 
and considered as a separate policy, even 
if the renewal certificate is attached to 
the policy, only one such policy having 
been issued. David Goldstein and Alex 
Davis appeared as attorneys for the as- 
sured. 


Commendatory Report on 
Jefferson Standard Life 


A regular Convention examination re. 
port on the Jefferson Standard Life, 
Greensboro, N. C., by the departments 
of North Carolina, Florida, Missouri and 
Virginia sets forth that “The company 
is in excellent financial condition. Its 
investments are well diversified with 
earnings more than sufficient to provide 
for all statutory and other reserves, All 
just claims of policyholders are promptly 
paid. Its mortality experience has been 
favorable and the progress of the com- 
pany has been very satisfactory. All of 
these facts reflect the able and capable 
management of the company.” 

The foregoing statement appears in a 
brochure issued by the company entitled 
Thirtieth Anniversary Year—1907-1997, 
Gross interest earned on total invested 
assets in 1936 was 5.6%. Net interest 
earned was 4.85%. Insurance in force is 
now $348,000,000. Today the company 
operates in twenty-five states, the Dis- 
trict of Columbia and Puerto Rico. As- 
sets at the end of 1936 totaled $67,613,000. 





“BANK NEWS” SPECIAL 
Kansas City Publication Issues Annual 
Insurance Reference Number 
The annual insurance reference num- 
ber of Bank News, published in Kansas 
City, came out on March 15. It contains 
financial figures of companies in fire, 

casualty and life insurance. 

Among writers in the edition is Fred 
Brinkman, manager of National Surety 
Corporation in Missouri. Glen D. Math- 
ews is editor and publisher of Bank 
News; Henry A. Bodendieck is asso- 
ciate publisher; Fred C. Crowell, Jr., is 
associate editor; Lloyd C. Riggs, assist- 
ant editor, and G. L. Wright, circulation 
manager. 


NEW JERSEY MEMBER DRIVE 


With two months left of its fiscal year 
the Life Underwriters Association of 
Northern New Jersey plans an intensive 
membership drive during which it is 
hoped to reach the 400 mark. ‘The an- 
nual meeting and outing is in June and 
the next luncheon meeting will take place 
April 12 at the Newark Athletic Club. 


INDUSTRIAL INSURERS MEETING 

The annual meeting of Industrial In- 
surers Conferences will be held May 
13-15, Grove Park Inn, Asheville, N. ¢ 
C. P. W. Jones, Bankers Health & Life, 
is president; George R. Kendall, Wash- 
ington National, vice-president. 
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Penn Mutual Quarter Million Club at St. Petersburg 


Penn Mutual’s Quarter Million Dollar 
Club Holds First Meeting in Florida 


\bout 700 Penn Mutual Life people at- 
; y; , >. 

ended the convention at the Vinoy Park 
Hotel, St. Petersburg, Fla. last week 
which inaugurated the company’s new 
Quarter Million Dollar Club. The af- 
fair opened Monday night last week with 
a dinner to the 107 members of the club. 
{mong those at the head table were 
President William H. Kingsley and Ex- 
ecutive Vice-President John A Steven- 
gn. Vice-President Alexander E Pat- 
ferson was toastmaster. A summary of 
\r. Patterson’s remarks may be found 
elsewhere in this paper. Guest speaker 
was Scott M. Loftin of Jacksonville, 
former president of the American Bar 
Association. 
Vice-President Patterson introduced 
the leaders to the assemblage. Leader 
in volume of business placed in the Penn 
Mutual for the entire agency force was 
Stanley F. Transue of Bethlehem, Pa., 
who last year placed $1,013,172 on 152 
Leader in number of paid-for 
cases was James B. Eckenrode of the 
Holgar J. Johnson agency, Pittsburgh, 
with 191 lives. Leader in premiums paid 
for the vear was Lawrence Willct of the 
Hurd J. Crain agency, Atlanta, with pre- 
miums of $37,083 on seventy-one cases 
fora total of $882,000 of life insurance 


lives. 


Features of Sessions 


Following the Quarter-Million dinner 
Monday night, the Quarter-Million 
Club met on Tuesday morning for a 
roundtable discussion. The proceedings 
were opened by Vice-President Patter- 
son, with the following taking charge of 
parts of the meeting—Felix U. Levy, 
Ralph G. Engelsman Agency, New York 
City; Joseph H. Reese, home office 
agency, Philadelphia; Harry E. Wuerten- 
baecher, Jr, Philip O. Works Agency, 
St. Louis; Walter N. Hiller, Stumes & 
Loeb Agency, Chicago. Subjects dis- 
cussed by these higher-bracket men were, 
“Programming.” “Answers to Objec- 
tions.” “Closing Arguments.” “Business 
Insurance Cases of Today—Especially the 
Small Case.” “What Prospects Want to 
Know About Taxes.” 

While that meeting was going on the 
general agents were holding a session at 
which Malcolm Adam, vice-president in 
charge of underwriting, and Dr. Samuel 
B. Scholz, Jr., medical director, discussed 
the company’s underwriting formulas and 
practices in detail, and Vice-President 
Patftrson described the agency depart- 
ment’s policy toward those features of 
the company’s activities. 

On Wednesday morning the main con- 
vention began, with Mr. Patterson in the 
chair, and he gave the opening address, 
in which he stated that this was the larg- 
est convention ever held by the company. 
He told his listeners they were the real 
leaders of the Penn Mutual, and were, in 
fact, the Penn Mutual in their individual 
communities. Because of that leadership 
they must shoulder the responsibility of 
evidencing the leadership continuously, to 
their associates in the company, their 
competitors, and the insurance public. 
Their actions in their contacts with pros- 
pects and policyholders build the prestige 
f the company. And to continue to build 
the prestige of the company’s field repre- 
sentatives must always be the aim and 
ambition of company officers responsible 
lor agency activities. 

Mr. Patterson stated further that al- 
though the group represented only 19% 
of the total agency force it produced in 
19% over 50% of the company’s business. 
The average production last year of all 
ute qualified for the convention was 
$191,684. The average number of paid 
“ases was fifty-eight, or slightly better 
em one for every week during the year. 
“uccessful life underwriters say that less 


than one paid-for case each week means 
a certain slump in volume. 

Various colors of badges were used to 
denote the difference in production class 
of the wearers. The color of the Million- 
Dollar class was purple, and, said Mr. 
Patterson, “There is only one man in 
that group—Stanley F. Transue, of 
sethlehem, Pa., the home office agency.” 
Five men paid for in excess of $750,000 
last year. Eleven paid for between $500,- 
000 and $750,000, ninety others paid for 
in excess of $250,000. 


Leaders Presented 


Mr. Patterson then described the honor 
agents in the Five Star Club. A mem- 
ber must have paid for four cases in a 
month to join it. Nineteen of its mem- 
bers had qualified from twelve to thirty- 
two consecutive months. Sixteen mem- 
bers of the Leaders Club had qualified 
from twelve to sixty-two consecutive 
months. Thirteen women representa- 
tives qualified. Total qualifying repre- 
sentatives 569, representing twenty-six 
states. 

The leader in lives for the entire com- 
pany was Mrs. Eleanor Young Skillin, of 
the James M. Royer Agency in Chicago; 





WILLIAM H. KINGSLEY 
in premiums Lawrence Willet, of the 
Hurd J. Crain Agency in Atlanta; and 
volume, Stanley F. Transue, of the Hom« 
Office Agency. The leading producer of 
all new men appointed in 1936 was stated 
to be Michael DeMucchio, of the John 
E. Gibbs Agency, Newark, N. J 
President Kingsley’s birthday and Val- 


Vice-President Patterson Praises 
Achievements of Agency Leaders 


Presiding at the Quarter Million Dol- 
lar Club dinner of the Penn Mutual at 
St. Petersburg, Fla. last week, Vice- 
President Alexander E. Patterson said 
the company looked for great things 
from this new group of the company’s 
producers. He said in part: “You who 
represent the cream of the selling brains 
of our company are participating in the 
founding of an order whose size and im- 
portance should grow egrcatly in the fu- 
ture. It will be to you that those of us 
who are responsible for the agency policy 
of the company will turn for advice, sug- 
gestions, criticism and ideas in the years 
to come. Your daily experiences are of 
great value in guiding our company. 
Your plans should be those around which 
our agency plans ought to revolve. Any 
plan which we will adopt must first be 
sound from the company’s standnoint and 
then, and then only, would it be sound 
from your standpoint. 

“You are the leaders of our company. 
Leadership in any business, or profes- 
sion, is something every man and woman 
covets. It is only natural that we should 
wish fo raise our heads above the crowd 
You. by dint of hard work, close appli- 
cation and the desire to win, nave earned 
this unusual distinction. Leadership en- 
tails responsibility. Real leadership, like- 
wise. requires constant performance. 
Amelia Earhart, whose records are legion 
in the aviation world, is not content to 
rest on her wings, but even today is con- 
tinuing to pioneer in her chosen profes- 
sion. Your responsibility as leaders of our 
company is to continue the ever-increas- 
ing volume of quality business which a 
quality company such as ours must con- 
tinuously strive to secure. 

“There is no question in mv mind as to 
the future of the fine old Penn Mutual 
when such responsibility rests in such 
responsible and canable hands. There is 
every reason why the officers of the com- 
panv should continue to have the utmost 
confidence in you. and, likewise, be as- 
sured they will strive to have vou feel 
that you may have equal confidence in 
them. 





PATTERSON 


ALEXANDER 


“We arc very proud of you, our char- 
ter members of this Quarter Million Dol- 


lar Club, with the various corps as de- 
signated by the different colors. Why 
shouldn’t we be? Do you know what 


percentage this little group represents of 
our contracts in force? And do you 
know what percentage of the business 
this little group paid for during 1936? 
Well, let me tell you. The 107 men who 
qualified for this Quarter Million Dollar 
Club represent just 314% of all the out- 
standing agency contracts of th¢ com- 
pany, and yet this little group prodnced 
21% of the total life insurance paid for 
by the entire Penn Mutual last year. Do 
vou know that your average production 
during 1936 was $350,000 per member, 
with an average of 94 paid cases? These 
are just a few of the reasons why we are 
more than proud of these charter mem- 
bers of our Quarter Million Dollar Club.” 





STEVENSON 


JOHN A 
entine’s Day are on the same date 
Agents staged a tribute campaign of 
new business running from February 14 
to March 20. Mr. Patterson at this point 
announced that the production was $32,- 
384,283 of life insurance, which repre- 
sented 157% of the number of applica- 
tions which would normally be written 
during the tribute period and then he 
named the thirty leaders in number of 
applications. 

When Vice-President Patterson made 
the presentation President Kingsley said, 
“In everyone’s heart there is both a 
sending and receiving station and when 
one receives such a greeting as you have 
extended to me emotional static is apt 
to interfere with the resounding board 
when one tries to express appreciation 
and gratitude in words. The Kingsle) 
Kampaign has produced surprising re- 
sults and teaches us all how to transforn 
latent energy into effective action 

“I am aware of many instances of in- 


dividual and collective super-perform- 
ances. The whole event may well be 
regarded as a golden triangle in the 


sense that it has brought future financial 
benefits to an army of new policyholders, 
well merited compensation to our field 
forces and such a thrill to every fiber of 
my being that makes me wish I were 
twins.” 


Comments On Annual Statement 


Mr. Kingsley gave figures from the 


company’s already published annual 
statement for 1936. Speaking of mort- 
gages he said that there are now con- 
tinuous restorations from defaults to 


good standing by payments of delinquent 
taxes, interest and principal instaliments, 
and that the improvement in the com- 
pany’s general real estate picture is re- 
flected in the company’s mortgage ex- 
perience. He commented on the dif- 
ficulties in the interest-earning situation, 
and spoke also of taxation. As to life 
insurance dollars, they were the same 


as every other kind of dollar, and would 
be in whatever money situation might 
aris¢ The quality of the company’s 


holding of securities is attested by the 
fact that only seven-tenths of 1% are 
in default, and these issues are under- 
going reorganization with the prospect 
of only negligible loss 

The remainder of the morning was de- 
voted to a discussion of “Practical Pros- 
pecting,” defined by Ralph G. Engels- 
man, general agent in New York City; 
“The Sales Method That Works Best 
For Me,” Ralph E. Hasemeier. of the 
J. Elliott Hall Agencv, New York City; 
“The Market for Retirement Income 
Among Men,” Earle I. Shobert, of the 
Holgar J. Johnson Agency. Pittsburgh: 
and “The Market for Retirement Income 
Among Women,” by Naomi R. S. Allen, 


(Continued on Page 16) 
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Insurance Service 


By E. P.::! Huttinger 


Agency Sec: ‘ 
This address was given by Mr. H ? 
tinger as the keynote of the Quarirc- 
Million Dollar Club meeting of the Pe 
Mutual held in St. Petersburg, Fla., k.! 
week, 

In the long run we get out of the li: 
insurance business—out of any business 
—out of life itself, approximately what 
we put into it. If we are loyal and trust- 
worthy, both loyalty and trust corre 
back to us, not in precise proportio: . 


but in much the same measure as v.c 
have given. 

Some people may think the Golden 
Rule is merely a precept for Sund-- 


School scholars. But as we gain in ¢~v- 
perience we find it is a very practic?’ 
law governing human relations irrespe~ 
tive of race or creed. It is a rule ma’ 
not by man but his Maker, and is thn 
fortunately beyond amendment or repe | 
by human power. This is an excell-™! 
point from which to project the the: 
of the Convention, for our meeting he ~ 
is in the nature of a dedication, ar' 
consecration of our lives to the life in- 
surance institution. It is the first pur- 
pose of our presence here. 


A New Era Is at Hand 

Today we are faced with a new era i7 
human affairs. Whatever doubt existe ! 
as to the permanency of this new er 
in the United States has been dissipate ' 
by the overwhelming results of the last 
election. Many old sanctions have dis- 
appeared, perhaps never to return again, 
and new ones have arrived to take their 
places. Only the angels in heaven know 
our precise destination, but we know 
that new methods of co-ordination ?*c 
to be based on large scale plannin;: 
economics, rather than on_ individ: |! 
projects. On that subject we now knu 
for a certainty what we could not ha: 
foretold a decade ago about a particu! 
institution built on large scale plannin: 

1. That no enterprise is more ideali 
tically situated with respect to the ne 
era than life insurance and none is mo.e 
practical in its idealism. 

2. That it is based on sound econom‘c 
principles, and has proved conclusive’, 
its stability under financial strain. 

3. That the 18 billions of dollars 
cash which it paid out in 7 years cov- 
tributed largely to the preservation «‘ 
the American way of doing things, an! 
to recovery from depression, 


Preparation Through Education 


Of some other things we are not 
certain. For instance, what are we gu- 
ing to do this year and next year for 
our part—we who are the messengers of 
this institution. The Penn Mutual can 
live and prosper only through human ?-- 
tion, only as we perfect ourselves a 
struments of Pennmutualism can ° « 
give expression to its 90 years of sc: 
ice. That is the second purpose of « 
being here—education. 

Education is always a painful proc: 

more painful the older we grow a 
it becomes increasingly difficult to ad: 
ourselves to new forms. It may | 
fatal. Some of us here may not surviy ° 
the educational ordeal of these fast 
changing times, or worse than that, may 
lose the common touch. Lest you k>-- 
come unduly alarmed, may I remind y 
that a Penn Mutual Convention is wl 
is known as a liberal education. A 1”) 
eral education is one that cloaks m: 
congenial pleasures under the cuisc 
learning and research. 

Rules of the Game 

But education is not all, and here \ 
find our third purpose. We hope °») 
learn something about the rules of tiic 
game. Selling-life insurance is as hard 
as life itself, and life is filled with a 1 * 
of hard competition. IT have no expec’ 
tion it will ever be otherwise, as Utop 
dreamers would plan for us. Sometinics 
I wonder how we should like it if they 


vy, Penn Mutual 


were to succeed in flavoring each day 
with sweet vanilla when the lamb need 
not fear being devoured by the lion nor 
fleeced by the bulls and the bears. If 
every prospect bought from us and 
every application were approved for the 
amount and kind applied for, there 
would be no more selling life insurance. 
There would be no need of it. Even a 
large part of the home office could be 
dispensed with, and what a tragedy that 
would be! Let me put it another way, 
how long does a game interest us which 
is easy, safe and the result known in 
advance ? 

If a game is to command our interest 
and attention, we require of it, not that 
it be easy and safe, but that it be a hard 
game and require skill; that it contain 
some danger and require courage; that 
the outcome should be uncertain. Con- 
sciously or unconsciously these three in- 
gredients are asked of every venture 
which is worthy of our time and effort. 

Competition and Ethics 7 

This is the law of competition which 
makes men and creates wealth. This 
law of competition has never failed. It 
is men who have failed by cheating the 
law, by corrupting one or more of these 
“lements in their favor; by creating per- 
onal privilege and making the game 
easy and safe for themselves at the ex- 
pense of their fellow business men. 
When we destroy competition we de- 
stroy the game and when we destroy the 
game we destroy business. Business be- 
comes war, and war pauperizes both the 


victor and the vanquished, both wealth 
and manpower. 

It is our supreme duty to play the 
game according to the rules of sports- 
manship—to so act that we preserve the 
game and not destroy it. That is the 
sole purpose of professional ethics and 
such declarations as the Agency Prac- 


tices Agreement, to which we _ have 
given such hearty support. 
To meet these competitive demands 


we have to be physically fit, spiritually 
strong and mentally equipped. We have 
no jurisdiction here over the first two 
of these qualifications, but I suggest 
they are powerful factors in your suc- 
cess as underwriters. But your educa- 
tion, is always our real concern and for 
the next three days the object of speci- 
fic interest. 
Salutation 

The Pennmutualist—The Keystone of 
Life Insurance Service, a hearty wel- 
come to you all. May be learn more 
here and now how to exccute the swift 
and solemn trust that is committed unto 
our hands. That in helping our policy- 
holders we may learn to do better by 
those who survive them; that in aiding 
them we shall not forget the protection 
of our own; that in serving both we 
may help preserve our country and its 
time-tested institutions. In preparing 
ourselves for this great task, may we 
never forget that though we are the 
messengers of peace, we shall need the 
courage of soldiers. 

PROMOTED IN CANADA LIFE 

The Canada Life has appointed J. Q. 
Strong as secretary of the company’s 
agency department. A graduate of Mc- 
Master University, Mr. Strong became 
connected with the company in 1928. 
\fter experience in the policy and sta- 
tistical divisions he moved to the agency 
department in 1929 and early in 1935 be- 
came chief clerk. 


700 Papers Will Run This Ad 


Interest in Life 
Insurance Week is 
growing throughout 
the country, and 
probably will attract 
more attention this 
year than it ever has 
had before. Chair- 
man George L. Hunt 
of the Life Insur- 
ance Week commit- 
tee and Chairman 
Cy Steven of the 
publicity committee 
report that this in- 
terest is just as 
keen among com- 
panies as with the 
life underwriters’ as- 
sociations. In many 
cities special Life 
Insurance Week 
programs are being 
prepared and news- 
papers are giving 
splendid publicity. 

The accompanying 
ct is a photographic 
copy ofa typical ad- 
vertisement of four 
which will be used 
in approximately 700 
newspapers through- 





Tuar's pretty hard to explain, my 


Let's see... why ere Americans 
differen? 
Well—maybe it's their love for 


freedom. Free: ind the courage 
to hold om to it at any cost. 

That means freedom from worry, 
too—and from uncertainty. Another 
word for this is security. 

For example—only seven out ot 
every hundred people in the world are 
Americans ... yet they own more life 
insurance than a// the rest of the world 
put together! 

Sixty-four million of them are build- 
ing up security for themselves and 
their loved ones, step by step, the 
A h hlik ’ 





Y Ls 

Americans are self-reliant people. 
you see. They don’t believe in crusting 
their future to luck. Not when it's so 
easy to achieve peace of mind and free 
dom from uncertaimy—through life 
insurance. 

Perhaps that is why Americans are 
different. Perhaps that is why America 
is the grandest spot on the globe—a 
great nation—a better nation. Its people 
dwell im security! 


This ts ; 
Life Insurance ~ 
Week : 


out the country dur- * MONEY AT TORK —FOR AMERICA ' 
ing Life Insurance See oien nore: Heals eee aia 
“Veek. It sounds a Suu BRPsGicl tt Mele money hee beiped creme 
‘uman interest key- Their money hes heiped s grow.) BILLIONS now in railrosd se- 
vote in life imsur-  sapiceretneceer The sim: lined wei on every 1.00 mies 


and pleces of bu: 
LIONS now in mortgage loans is «of track 
nee appeal. Its cap- sm fh te bald IP cise, cach Other 


tion is “Dad—What 


billions pew 

vide cheaper light, heat, and 
Their money hes helped w & = PFT 

The 8 Ht 


THE SOONER YOU PLAN YOUR FUTURE 


have helped pro +: THE BETTER YOUR FUTURE WILL BE 
Rencies. 
and safe dootlars Big aif aot ie’, 





Makes Americans (shteinmc 
Different From Oth- 

er People?” and is 

based on the fact that Americans own 
more life insurance than all the rest of 
the world together, which indicates their 
self-reliance and the fact that they do 
‘ot believe in luck. “Not when 
casy to achieve peace of mind and free- 
dom from uncertainty—through life in- 
surance” 


it’s so 


Symbols of true American thrife! 


Advertisements will feature insurance 
inst tution. the insurance sales- 


as an 
man, insurance appeal for wives and 
the building up of a life insurance plan. 
The advertisement about the salesman 


calls him “The man who provides the 
cornerstone for your castles in the air.” 


Life Insurance Week is May 17-22. 


Pittsburgh Celebrates 
C. L. U. Anniversary 


WM. DUFF, FIRST C. L. U., SPEAxs 
J. L. Mahony and Marshall Holcombe o, 


Program at Dinner Dance; Mess. 
age to Dr. Huebner 


William M. Duff, vice-president of the 
American College of Life Underwriters 
and the first candidate to receive th 
C. L. U. designation following the or. 
ganization of the college, was a Speaker 
before the Pittsburgh Chapter Chartered 
Life Underwriters last week. The chap. 
ter held a dinner dance April 2 cele. 
brating the recent tenth anniversary of 
the American College. Mr. Duff spoke 
optimistically of the future of the co. 
lege, forecast its rapid growth in num. 
bers of graduates _and in financial 
strength and paid tribute to Drs, S$, § 
Huebner and David McCahan. 

Other speakers at the Pittsburgh cele. 
bration were J. Lloyd Mahony, director 
of the evening sessions at the University 
of Pittsburgh, and John Marshall Hol- 
combe, Jr., manager, Life Insurance Sales 
Research Bureau. Mr. Mahony suggest. 
ed that general agents and managers as- 
sist their new men in getting started as 
soon as possible on the C. L. U. course 
of study. Mr, Holcombe predicted great. 
er financial support of the American Col- 
lege from home offices and agency heads 
and pointed to the record of the college 
in correcting the deplorable lack of op- 
portunity for life insurance education in 
colleges and universities. 

The Pittsburgh Chapter adopted a res- 
olution to send this message to Dr, 
Huebner: “Each one of us recognizes 
the debt which we owe to your vision, 
your tenacity and your leadership and 
each pledges to you our united support 
in helping to make the college an even 
more vital factor in the years ahead, 
Our warmest regards and our deepest 
vratitude go to you.” 

Frank C. Wigginton and James A 
Robertson of the Pittsburgh Chapter 
handled arangements for the affair. 


Penn Mutual 


(Continued from Page 15) 


of the Home Office Agency. The ses- 
sion closed with a Penn Mutual address 
by Holgar J Johnson, general agent at 
Pittsburgh. 

Wednesday afternoon had four semi- 
nars, devoted to a further development 
of the subjects discussed at the open 
meeting in the morning. In the evening 
the “Gold Diggers of 1937” was displayed 
in the ballroom. ° 

Thursday was home office day, the 
speakers being Malcolm Adam, vice- 
president, underwriting department; Dr 
Samuel B. Scholz, Jr., medical director; 
Wallis Boileau, Jr., superintendent ot 
agencies; Robert Dechert, counsel; 
George R. White, actuary; John A. Stev- 
enson, executive vice-president. Each 
official described the relation of his work 
to the work in the field. Thomas New- 
hall, the new financial vice-president, 
was presented by President Kingsley. 

Friday morning’s program dealt with 
“Maintaining Consistent Production, 
“Direct Mail,” “Company Advertising, 
“Cold Canvass,” and a debate, subject 0! 
which was “Resolved That I Must Clos 
on First or Second Interview or Teat 
Up the Card.” The negatives had it by 
a 99 to 1 majority. The convention closet 
with an eloquent and inspiring address 
on “The Spirit That Wins,” by Re 
Ross H. Stover, DD... Pastor of the 
Messiah Lutheran Church, Philadelphia 





Charles Lamme, Jr., has been chosen 
general agent for the Occidental Lilt 
of California at Topeka, covering m" 
counties in eastern Kansas. He entered 
the business in 1918 with the Northwest 


ern Mutual at Hiawatha, Kan. He was 
also with the Reliance Life in Kansas 
City. 
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Memory Clinic in Boston Leads Some 
To Tell Own Method of Remembering 


By Frank L. 


The memory clinic sponsored by the 
Boston Life Underwriters Association, 
which started yesterday and is in session 
again today at the Boston Chamber of 
Commerce Building, has led to an inves- 
tigation of some of the memory methods 
currently in use among some of Boston’s 
well known insurance people. The can- 
yass revealed that many of these men 
and women have outstanding memories 
anyway. Nevertheless, the memory 
clinic, first of its kind in Boston, has 
a good attendance. 

Paul F. Clark, general agent, John 
Hancock, Boston, and chairman of the 
program committee of the association, 
secured Robert H. Nutt, member of a 
Philadelphia brokerage firm who has 
made a special study of memory train- 
ing, to conduct the clinic. Mr. Nutt has 
been speaking before various groups of 
life underwriters and recently addressed 
the New York City association. He says 
that the ability to remember names is a 
great asset in getting both business and 
friends and that the difference between 
mediocrity and success is the trained 
ability to use the brain constructively 
and to file thoughts with photographic 
accuracy and clarity on the memory 
areas of the brain. 


Some Methods Bostonians Are Using 

An outstanding pair of rememberers in 
the Boston financial world are Channing 
Cox, First National Bank, and former 
Governor of Massachusetts, and his 
brother, Guy W. Cox, president of the 
John Hancock Mutual Life. The bank 
oficial’s memory gets frequent unex- 
pected tests such as calls from acquain- 
tances met in political or fiduciary fields 
15 and 20 vears ago, seen once and then 
gone, but stored away with remarkable 
precision in that photographic part of 
Mr. Cox’s brain and ready for instant 
use today, even to details of family and 
personal interests of the other fellow 
The underwriting president has always 
appreciated the importance and concen- 
tration of time, since early New Hamp- 
shire schoo] days, and his system which 
embraces details of the profession, a 
legal counsel’s reactions, deep study of 
Latin and French and keen mathematical 
powers, as well as remembrance of 
names of the many officials and general 
agents whom he contacts, is based on a 
teaching from his parents: memory de- 
pends on the intensity of impression and 
the frequency of its occurrence 
_If you happen to see Paul Clark pull- 
ing crumpled balls of paper from his 
suit pockets, you'll know he’s remem- 
bering to remember. For along with the 
day’s pending pad prepared by Miss 
Doris Hartley, his secretary, Mr. Clark 
squashes small papers into “remembrance 


balls” when the pockets are clear, 
the mental decks are once more free for 
action ! 

‘I'm the world’s best forgetter,” n 


chalantly remarked Clarence W. Wyatt, 
president of the Massachusetts Life Un- 
derwriters Association. “In fact many 
times I try to remember to forget; then 
forget to remember! The only notes I 
concentrate on in this memo pad _ busi- 
hess are those placed by my secretary, 
Miss Doris Schofield and oh, 
any notes in the right-hand pocket of 
the suitcoat, because I try to remember 
hot to forget the Biblical injunction 
about right and left.” 

he seeing eye of the far-visioned op- 
portunist, backed by a keen knowledge 
o% psychology and its practical applica- 
tion, makes remembering a more or less 
Matural reaction with Basil S. Collins, 
vice-president of Old Colony Trust Com- 
Pany and past president of Boston Life 
Insurance and Trust Council. “The joint 
‘eories of associative ideas and loca- 


yes— 


Armstrong 


tion plus an acquired ability to juggle 
figures in my memory proves too many 
times a grand arrangement for me, but 
a poor one for Miss Lorraine Link, my 
secretary. You see, I carry most of my 
business in my head and then when I 
want notes on the subject months after, 
she will smile and say: ‘It must have 
been a mental note for we have no writ- 
ten materials on that’... and I'll recall 
that she has remembered again that | 
have the memory habit well ingrained.” 
Mr. Collins, by the way, is known to 
have a mental file of great accuracy for 
some 100 general agencies and life un- 
derwriters of this section and often sup- 
plies them with each other’s numbers at 
conferences! 

Miss Corinne V. Loomis, manager of 
the women’s division of the P. F. Clark 
agency of John Hancock, is a profound 
opportunist in this memory business .. . 
and even though she forgets, she watches 
with a keen méntal eye for an opening 
or clue, and then calmly appropriates it 
and goes on from there, most of the time 
her auditor none the wiser. She makes 
notes but has no particular known 
idiosyncrasies for remembering not to 
forget, though she has been heard to say 
that her secretary, Miss Anna Sussman, 
is an invaluable aid in the memory trials 

. even remembering to reserve a place 
for Miss Loomis at the coming — 

Dropping in at wealth 
hranch of New York Life to check up 

n George Paul Smith, manager, the 
writer observed Warren Reilly, cashier, 
walking about with several intriguing 
notes each pinned to his coat front with 
a different-colored pin and decided 
that was an ingenious because conspicu- 
us way of remembering not to forget. 
Miss Lenore Manchester, Mr. Smith’s 
secretary, declared that he never for- 
gets, but added that she has a weighty 
memo pad with many notes on it in Mr. 
Smith’s writing—just in case. 

“Training in the school of politics 
where a forgotten name is just fatal got 
me into the remembering habit pretty 
early,” reported Jay R. Benton, who on 
April 1 assumed presidency of Boston 
Mutual Life. With his political and legal 
training (a past attorney general of the 
Commonwealth of Massachusetts), Mr. 
Benton seems to need only a comprehen- 
sive and accurate daily memo pad to 
carry on, in the opinion of his secretary. 
Miss Bertha Govan. “When I get well 
into the 70s, maybe I'll need some fur- 
ther reminders,” Mr. Benton concluded, 
“but at 51 the mind seems to function 
satisfactorily and the memory doesn’t 
need special jogging” . and we Ieft his 
flower-banked office. 

Tf vou happen to catch a Prudential 
Life Industrial agent walking about with 
three or four colored ribbons dangling 
from his debit book, you'll know he is 
slated for the memory clinic bv E. Wes- 
lev Enman, supervisor of the West Rox- 
bury district office—who keeps his own 
memory refreshed by desk pad and ap- 
pled intensity of concentration, while 
selling, supervising and studying for his 
Chartered Life Underwriters degree 

Over at the John Hancock district of- 
fice at 89 State Street. Owen D. Mur- 
phy, manager, says he has a keen croup 
of 75 agents but now and again he finds 
colored paper notations about simple 
things tucked in with debit notations. and 
scratch items occasionally list Bobbvy’s 
hose, strawberries, doctor for Jones and 
hoss’ conference, all in a heap. For 
himself, checking needs-to-remember. 
Mr. Murphy uses a personal pad for the 
desk and for a reminder-at-large, a scrap 
of foreign paper in his change pocket 
which jogs the laggard brain cells to at- 
tention like a flash. 

“Remember? Gosh, I use practically 


every old and new method and have 
other people making new mind-joggling 
suggestions al] the time,” laughed Will- 
iam Wadsworth, group supervisor in the 
Moore & Summers general agency of 
New England Mutual Life. “Let’s see, I 
use the old string method, keep a cal- 
endar memo pad busy and have a good 
wife in the bargain but even then, I’ve 
a rotten memory,” he confessed. “Why 
when we're getting ready for our course 
of lectures here, I prepare the notes and 
then misplace ‘em (which is apparently 
not so, say those who take the course). 
“Guess I'll get to these roman-striped or 
plaid ribbon reminders for my finger to 
recall al] the details pretty soon”... 
and he was off for another client en- 
gagement. 

Franklin W. Ganse, whose seventy- 
eighth birthday comes about May 30, 
has a tiny leather-covered notebook in 
which memos, anecdotes, data and sun- 
dry information all finds its wav. This 
brain cells refreshant just keeps the items 
noted . then Mr. Ganse remembers 
more than the rest of the staff of Ganse- 
King Estate Service put together, in the 
opinion of Walter King, his partner and 
son-in-law. “He comes into the office 
every morning with many small but 
methodically arranged papers,” says Miss 
Mary Walker, Mr. Ganse’s secretary, 
“and the notes are taken off for the 
memo file of the day and the future; he 
never seems to slip up on any arrance- 
ment or appointment, but IT cuess I'll 
need a front seat at the clinic.” 

Lester von Thurn, Travelers, manaver 
of the life department at the John C 
Paige & Co. offices. and general chair- 
man for Boston for Life Insurance Week, 
says “Every plan I attempt to try to re- 
member, I promptly forget, and the rea- 
son for it as well!” But a check-up in 
other parts of the office reveal Mr. von 
Thurn as an energetic thinker who for- 
gets only when the subject has insuffi- 
cient interest to engage his attention. He 
is always doing a swell job of streamlin- 
ing the grooves of his brain to remem- 
ber, and has been known to compare a 
slurgish and too-faulty memory with a 
deliberate attempt, even thouch uncon- 
scious, to achieve amnesia. “Deliberate 
personal attention plus mind grooming 
will accomplish wonders.” he declares. 
but he plans to attend the memory 
clinic, “just to get the new wrinkles from 
the technicians on how to do it.” 

Mr. Nutt. who has converted the 
charming Mrs. Nutt to the memory habit. 
says that while women as a rule are 
more rapid in assimilating the memory 
system, men practice and use it more 
advantageously. 


Declaratory Judgment 


(Continued from Page 4) 

may not require the award of process or 
the payment of damages, And as it is 
not essential to the exercise of the judi- 
cial power that an injunction be sought, 
allegations that irreparable injury is 
threatened are not required.” (Citations 
omitted). 

The court then considered the nature 
of the present controversy, relation and 
interests of the parties, and the relief 
sought. The dispute, it held, was “mani- 
festly susceptible of judicial determina- 
tion. It calls, not for an advisory opin- 
ion upon a hypothetical basis, but for an 
adjudication of present right upon es- 
tablished facts.” 

“If the insured had brought suit to 
recover the disability benefits currently 
payable under two of the policies there 
would have been no question the con- 
troversy was of a justiciable nature. 
whether or not the amount involved 
would have permitted its determination 
in a Federal court. Again, on repudia- 
tion by the insurer of liability in such 
a case and insistence by the insured that 
the repudiation was unjustified because 
of his disability, the insured would have 
‘such an interest in the preservation of 
the contracts that he might maintain 
a suit in equity to declare them still in 
being.” But the character of the con- 
troversy and of the issue to be deter- 





VIRGIL W. SAMMS 


Virgil W. Samms, since 1934 assistant 
superintendent of agencies for the 
Mutual, has been appointed genera 


agent for the company at Indianapolis, 
succeeding William H. Tennyson, who 
resigned to become associated with the 
Murrell Brothers’ agency of the Mutual 
Jenefit at Los Angeles 

Mr. Samms’ career in life insurance 
and with the Mutual Benefit began 
1925 when he became soliciting agent for 
the company at Boise, Idaho. Four 
later he was brought to the home office 
as field service manager and in 1934 was 
made an officer of the company. Now, 
with a broad background of selling, train- 
ing and dealing with agency problems, 
he undertakes the agency development 
f the northern Indiana territory. Prior 
to his entry into life insurance he had at- 
tained high rank as an engineer and ir 
the United States Army. He was Unite 
States Survevor General for the State of 
Idaho and president of the Idaho Society 
of Engineers. He was born at Enter- 
price, Ore. in 189% 


} 


ORGANIZED IN OKLAHOMA 


The Southwest National Life of Okla- 
homa City has been organized with J 
M. Day and >, May of Tyler, Tex., 
controlling practically all the stock. The 
former is president and the latter secre- 
tary. The capital stock is $50,000 with 
$10,000 paid in and the remainder sub- 
scribed for by the two principals. The 





company will operate on the stipulated 
premium basis. License has been ob- 
tained. 
WOFFORD AGENCY GAINS 
Harris L. Wofford, manager of the 
Manhattan Ordinary agency of the Pr 


dential, in New York, reports paid busi- 


’ 
ness in March at $548,254. In March 
1936, it was $422,110. The increase is 
20%. First three months’ business was 
$1,496,730, 16% over last vear 


KNIGHT AGENCY’S GAINS 
The Charles B. Knight Agency, Inc 
general agent of the Union Central Life 
in-New York City. did $1,745,951 in 
March and $6,151,031 in the first quarter 





mined is essentially the same whether 
it is presented by the insured or by the 
insurer. * * * It is the nature the 
controversy, not the method of its pres 
entation or the particular party who pre- 


sents it, that is determining. (Citat 
mitted). 
“We have no occasion to deal with 


questions that may arise in the progress 
of the cause. as the complaint has been 
dismissed. Questions of burden of proof 
or mode of trial have not been consid- 
ered by the courts below and are n 
before us.” 
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INLAND MARINE’S VARIETY 

The inland marine division of insur- 
ance production has been growing in 
variety and completeness of coverage for 
some years and with it has been a de- 
mand from agents for more information 
on the subject. One of the companics, 
in meeting that demand, has just issued 
a pocket guide describing the different 
forms of coverage. The booklet takes 
up fifty pages. 

While all agents as a rule know about 
jewelry and fur floaters and personal ef- 
fect floaters, fine arts, parcel post insur- 
ance, jewelers’ block, horse and wagon 
floaters, trip transit and similar cover- 
ages written frequently there are numer- 
ous others of which they have not much 
knowledge. 

In the latter category one which has 
not had much attention from agents is 
a stamp collector’s policy. In view of 
the present rage for collecting stamps— 
even President Roosevelt being a collec- 
there is a good field here in every 
town. A policy for the stamp collector 
covers “all risks’ on stamps, covers, 
mountings, books and other philatelic 
property. Rates are based on the fire 
contents rate (100% co-insurance) of the 
highest rated location where the collec- 
tion usually is kept. The policy covers 
anywhere in U. S. and Canada. The 
Fireman’s Fund says: 

There are countless collectors and most 
of them do not know that they can in- 
sure their stamps. We do not think it 
is a misstatement of fact to say that it is 
easier to see a man about his hobby 
than about his business, and if you can 
arrange a proper cover for his hobby 
you have made a contact which should 
get you a better hearing on his other 
lines. If you already have his business 
better make sure no one else takes care 
of his stamp collection. 

Among some other inland marine lines 
not ordinarily solicited by insurance 
agents, but good business even if only 
from standpoint 


tor 


of contacts or good- 
will building for the agency are these: 
floaters covering wedding presents, cam- 
eras, street clocks, flags, property of re- 
ligious organizations, Stop and Go signs, 
physicians’ and surgeons’ 
musical instruments. 


instruments, 


TEXAS ANNOUNCEMENT WELL 
RECEIVED 

Texas insurance newspapers received 
in New York indicate that the news that 
the Equitable Life Assurance Society 
after an absence of thirty years was 
returning to that state was well re- 
ceived there. It was one of the twenty- 


two companies which quit the state after 


the enactment of the Robertson invest- 
ment law. 

Texas Insurance it is unable to 
learn whether the return of the Equit- 


able means that others which quit the 


says 


state and which have not re-entered will 
come back, Along this line it says: 

It is more than likely that each com- 
pany, like the Equitable, will decide 
that question on a business basis pure 
and simple. It is not expected that com- 
petition will have anything to do with it 
It is known, however, that some of these 
companies have been studying the Texas 
situation for some time. The insurance 
fraternity, the commercial, financial and 
business world, and the people generally 
welcome the Equitable back to Texas. 

HIGH BRITISH COURT DESIG- 

NATES INSURANCE SUICIDE 

AS MURDER 

Suicides based on motive that depend- 
can collect life insurance are not 
so frequent in England as in this coun- 
try which is one of the reasons why the 
self-inflicted death of Major C. W. St. 
John Rowlandson while in a taxicab in 
St. James Street, Piccadilly, London, is 
causing so much newspaper attention in 
that city. Another the 
ner in which the suicide was timed. 

Carrying $1,050,000 in policies, Major 
Rowlandson shot himself exactly three 
minutes before his policies were due to 
expire. He had stopped the cab; and 
asked the driver to make a note of what 
the time was. The cab started again; 
the shooting occurred. 


ents 


reason is man- 


The company refused to pay, pleading 
it was against public policy. Mr. Justice 
Swift gave judgment against the com- 
pany in favor of the beneficiary, the 
major’s niece. An appeal was taken. 
Lord Wright of the Court of Appeals 
decided: 

“The court will not force the company 
to pay a sum of money under a contract 
which involves the commission of murder, 
nor if the assured, having an insurable 
interest in another’s life, had murdered 
that person and was seeking the policy 
monies. This case, being in the nature 
of one of felo-de-se, and as the plaintiff, 
as personal representative, stands in the 
shoes of the assured who has commit- 
ted murder on himself the claim is equiv- 
alent technically to a claim by a murderer 
or his representative on the policy of 
a murderer on the life of a murdered 
man. It is clear that neither the mur- 
derer nor his estate can have any benc- 
fit under the policy.” 
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HUBBARD 


CLARENCE T. 


Clarence T. Hubbard, assistant secre- 
tary Automobile Insurance Co. of Hart- 
ford, is author of an article, “Insurance 
Protection for Bank Loans,” which ap- 
pears in the Rand McNally Bankers 
Magazine and which has been reprinted 
in thg February issue of The Hotel 
Monthly, published in Chicago. It dis- 
cusses how a hotel manager and _ his 
banker can learn how many are the risks 
of hotel management if one uses an in- 
surance survey for the purpose. John Y. 
3eatty, editor of The Hotel Monthly 
collaborated with Mr. Hubbard by com- 
piling a table of succinct definitions re- 
lative to coverage. 

* * * 

Clyde B. Smith, former president, Na- 
tional Association, and prominent Lans- 
ing, Mich., agent, is taking ‘his first 
“winter vacation” except for convention 
trips. He and Mrs. Smith and another 
Lansing couple are taking a leisurely 
motor trip to Florida. They have no 
specific plans and will stop for brief pe- 
riods wherever “the spirit moves them,” 
Mr. Smith said. They intend to remain 
in Florida but a short time, returning in 
equally leisurely fashion. 

x * * 

Max J. Hancel, inanager New York 
downtown agency of the Continental 
American, and Mrs. Hancel, are en route 
to Honolulu on a honeymoon trip, They 
will be back in New York in about three 
weeks. 

* * * 

Paul L. Thompson, New Jerscy state 
agent for the Fidelity-Phenix, Mrs. 
Thompson and their daughter, Miss Jane 
Thompson, have returned from a trip to 
Williamsburg, Va. 

* * * 

Fred J. Breen, secretary of the Na- 

tional Union Fire of Pittsburgh, was a 


visitor to New York and Newark last 
week. 
* * * 
J. M. Webb, vice-president and claims 
manager, Bankers National Life of 


Montclair, will be captain of a team in 
the forthcoming annual canvass of the 
local Y. M. C. A. Associated with him 
will be William J. Sieger, v'ce-president 
and agency superintendent of the same 
company. 
* a a 

William H. Sullivan, for the past five 

years resident manager of the Alfred M. 


Best Co. in Hartford, has gone with 
Spafard & Co., that city, and will be in 
charge of their insurance department. 


His early business experience was with 
Thomas A. Edison, Inc. During the 
World War he served with the 147th 
Engineers. 


é 





Sir George Broadbridge, Lord Mayo, 
of London, was guest of honor along 
with the sheriffs of London at one oj 
the biggest banquets which the London 
insurance world has attended. It was 
that of the Insurance Institute of Lon. 
don given last month. 

x «* * 

Thomas B. Boss, president of the 
American Reserve, arrived in Los Ap. 
geles March 22 accompanied by Mrs 
30ss on a combined business and pleas- 
ure trip to southern California. 

* * = 


William E. Wollaeger, president of 
the Concordia Fire, was for two years 
a newspaper reporter, In 1898 he joined 
the Concordia; was elected secretary and 
treasurer in 1918 and became a member 
of the board in 1921. In 1921 he was 
elected president of the company. 

a co a 


Harlow G. Brown, resident vice-pres- 
dent, Continental Casualty’s Eastern de- 
partment, who in a recent fishing trip to 
Florida had a vigorous battle with a tuna 
fish which got away after a two and one- 
half hour battle, showed motion pictures 
made on this trip to a group of his 
friends after luncheon last Saturday in 
the Drug & Chemical Club. Edward ¢. 
Mulvehill, vice-president and_ secretary, 
American Reserve, and Arthur Snyder, 
treasurer, Alfred M. Best & Co., were 
two of Mr. Brown’s associates on the 
fishing trip, and they all have many snap- 
shots to attest to their skill as deep-sea 
fishermen. 

x * * 

James D. Brady, general agent at Rich- 
mond, Va., for the American Surety, and 
Miss Ruth Dunn, daughter of Mrs. David 
James Dunn, of Montgomery, Ala., were 
married in that city April 5. After their 
marriage, they sailed to spend _ their 
honeymoon in Bermuda. 

ok * ” 


J.C. Scharfen who has been appointed 
resident manager of the railroad depart- 
ment of the Continental Casualty in San 
Francisco formerly was with the Union 
Pacific Railroad in its Omaha office. 
\fter about three years there he went 
with the Continental in its railroad acci- 
dent and health department as an agent, 
working in Minnesota, North Dakota, 
Nebraska and Towa. Next he was ap- 
pointed traveling agency director. §., P. 
Hardin, formerly a commercial agent in 
charge of carload freight sales, stationed 
in New York City, has been made execu- 
tive representative of the Continental 
Assurance railroad division. After long 
railroad experience he became executive 
vice-president of one of the roads; then 
went to Washington as assistant to the 
director of the R. F. C. 

x * * 

Stanley F. Withe, manager of the pub- 
lication department, Actna Casualty & 
Surety, Automobile Insurance and Stand- 
ard Fire, is visiting the Pacific Coast. 
From California he went to Washington 
and British Columbia. 

* * * 

Guy J. Church, an agent of the North- 
western National Life, has written a pen- 
sion bond on Noreen Rita Stein of 
Fullerton, Cal., a child who has ap- 
peared in several motion pictures and 
three national broadcasts. 

* * * 


Martin W. Lewis. assistant manage, 
Towner Rating Bureau, spoke on “Surety 
Rate-Making” at the annual meeting of 
the Surety Underwriters Association of 
Massachusetts recently. 

+ 

Horace R. Bogle of the Bogle Agency, 
Inc., Lyndhurst, N. J., who is a member 
of the New Jersey Assembly and like- 
wise mayor of his home town, is to, 
a Republican candidate for nomination 
of surrogate of Bergen County. 

* * * 


Sir Josiah Stamp, world famous econo 
mist, was a speaker at the annual dinner 
of the Prudential Assurance of England. 
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$100 For a List of Names 

New York daily 
such headlines as “World’s Handsomest 
Sucker List,” have been printing stories 
about a compilation of the 1936 income 
tax returns listing 10,800 residents of 
New York State of the larger income 
brackets, which has been put on sale by 
a Baltimore publisher, with the word 
“Confidential” placed ironically on the 
Price of the list is $100. 

John Ferguson, president of the out- 
ft publishing the information, says he got 
his inspiration from a public stenographer 
in Washington who had already had 
compiled a list of the incomes from a 
copy in the possession of the House of 
Representatives Ways and Means Com- 


newspapers, under 


cover. 


mittee. 
The names are not accompanied by 
addresses. 

* * * 


Clerks In Insurance Law Office 
Win $4,000 

Clerks in one of the newly established 
insurance law offices of New York won 
$4,000 in a Sweepstake pool recently. 
Names of winners cannot be printed be- 
cause of new postal laws on the subject. 

* * * 


Examination Irritation 


The attempts of a number of South- 
ern states to collect taxes from insurance 
companies here and the methods used in 
demanding payments are causing increas- 
ing irritation. One representative of a 
Southern State Insurance Department 
has been in town nearly two years. Rates 
charged a company for examinations are 
sometimes as high as $25 a day with $9 
for living expenses for the examiner. One 
source of irritation is demands for back 
taxes from companies not doing business 
ina state, or recently entered, with 
threat to refuse license renewal for other 
companies in fleet which have been do- 
ing business in the state of the visiting 
examiner for sometime. 

* * * 
Kenner President of New York Better 
Business Bureau 

H. J. Kenner, general manager of the 
Better Business Bureau of New York 
City, has been elected president of the 
Bureau, succeeding Trowbridge Calla- 
way, an investment banker. 

Mr. Kenner has been general manager 
of the bureau since it was established in 
1923. He was formerly managing direc- 
tor of the national vigilance committee 
ot the Associated Advertising Clubs of 
the World, and recently wrote a book 
describing how the Better Business 
movement started. 

He began his career in newspaper ad- 
vértising work in Janesville, Wis., and 
i Chicago and entered the Better Busi- 
ness Bureau in Minneapolis. 
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Colleges and Public Relations 


The growing importance of public re- 


lations is in evidence in the increasing 
number of universities and colleges which 
have courses on the subject. A survey 
of what is being done by the colleges 
has been made by Edward L. Bernays in 
collaboration with Doris E. Fleischman. 
Some of these courses are under the 
heading of social psychology 3owdoin 
College, Maine, for instance, describes its 
social psychology course thus: 

“This course deals with the effect of 
social conditions on conscious behavior. 
It inquires into the psychology of human 
social groups of various kinds, such as 
nations, legislatures, committees, crowds, 
publics, etc. and into the behavior of 
men in social contact as revealed in cus- 


toms, fashions, institutions, religions, art 
and language. It tries to answer the 
question: How and why does a man 
when aware of his fellows behave and 


think and feel otherwise—sometimes bet- 
ter, sometimes worse—than when not 
aware of that group relationship ?” 

At Columbia the course is called Pub- 
lic Opinion and Education. It is de- 
scribed as follows: 

“Topics considered: public opinion and 
its relationship to current issues and edu- 
cation; how propaganda operates; how 
schools can create public opinion to make 
for clearer thinking and more effective 


education for the promotion of public 
welfare.” 
At Princeton there are two courses 


One is called Public Opinion and the 
other Pressure Groups and Propaganda. 
The Bernays-Fleischman survey com- 
ments as follows on the latter course: 

“Historical and comparative study of 
selected categories of pressure groups in 
the United States and foreign countries. 
Analysis of the distribution of pressure 
resources and political power in the 
United States. Special attention given 
to political pressure in the form of 
propaganda; case studies of propaganda 
campaigns; and the statistical assessment 
of the effects of propaganda.” 

The University of Minnesota has four 
such courses. They deal with the news- 
paper, periodical, and their function; 
propaganda and censorship; radio, mo- 
tion pictures and advertising; and the 
press and public opinion. 

Most courses are at the University of 
Washington. Titles of the courses are 
these: Propaganda, Folk Psychology, 
Group Behavior, Public Opinion, Social 
Attitudes. 

* * = = 
Ellen K. Callahan Honored 

One of the finest testimonials given to 
a loyal insurance worker came to Ellen 
K. Callahan, supervisor of the local file 
department of the America Fore on the 
recent occasion of her twenty-fifth anni- 
versary with the organization. 

President Bernard M. Culver, in the 
presence of all members of the local and 
brokerage departments presented her 
with the quarter-century service medal. 

The departments surprised her with a 


large bouquet of American Beauty roses 
and Vice-President H. E. Maxson pre- 
sented her, on behalf of the depart- 
ments, with a beautiful aquamarine ring 
set in diamonds. 

She was entertained by fifty of her 
co-workers and friends at a dinner at 
Schwartz’s Broadway restaurant, Dur- 
ing the evening’s festivities Miss Kathryn 
M. Kripinski, on behalf of all present, 
presented her with a diamond brooch. 


Concentrate on Discussion of Home 
Office Mechanical Operations 


That new organization of home office 
purchasing agents, The Association of 
Insurance Company Buyers, is strictly 
business in its meeting programs and 
discussions are entirely of a technical 
nature. In the head office of an insur- 
ance company the number of mechanical 
devices is tremendous. Handling mil- 
lions of items the work must be kept up 
to date—up to the minute. The aim at 
each meeting is to center the discussion 
on one type of machine or operation, 
have an expert make explanations, and 
then exhaust the subject as much as pos- 
sible in a couple of hours or so. 

The next meeting is on April 13 in 
Hartford at which time there will be 
threshed out a questionnaire on servic- 
ing of office machines. C. M. Bell of the 
Massachusetts Bonding & Insurance will 
lead the discussion and consideration will 
be given to these questions: 

What type of equipment do you keep 
on regular service agreement ? 

What type of equipment do you use 
call service on? 

Why do you use call service on some 
equipment and have service agreements 
on others ? 

Do you keep regular records gn each 
piece of equipment to show the cost of 
maintenance? 

If you use call service on typewriters, 
and keep records, what has been your 
average cost per typewriter per year for 
maintenance ? 

Are your machines 
manufacturer or by an 
company ? 

What is your policy in regard to the 
maintenance of machines in agencies or 
branch offices? 

Do you feel that the use of material 
made by the manufacturer, such as sten- 
cils, ink, etce., used in connection with 
their equipment has any bearing on the 
servicing of equipment ? 

What is your policy relative to the 
trading of typewriters, adding machines, 
calculating machines, dictating equip- 
ment ? 


repaired by the 
outside service 


* * » 


Air Safety Article 

One of the best articles which has yet 
appeared on air travel from the angle of 
whether or not it is safe appears in 
Fortune, April edition. It is based 
largely upon the series of fatalities which 
took place in quick succession some 
months ago. Fortune takes up each of 
the major crashes and analyzes their 
cause. The writer in Fortune is irritated 
because of the buck passing which always 
tries to place the blame on the pilot. One 
paragraph of Fortune’s suggestions for 
safer aviation is this: 

“The fatal limitation of the radio range 
is rain static, which blots out reception. 
The operators should establish an insti- 
tution for radio research, jointly financed 
and dedicated to aeronautical radio de- 
vices, whether for the ships or the 
ground. Immediate needs in aviation are 
these: better transmission on the ground; 
better reception in the air. Future need: 
a reliable blind-landing device that will 
enable a pilot to put his ship down at an 
airport under virtually zero-zero condi- 
tions; that is, no ceiling, no visibility. 
Airmen have been predicting such a de- 
vice for years, but while several ingenious 
systems have been invented all are ex- 
perimental. Safe blind landing, obviously 
would revolutionize the technique of 
modern flight.” 

Fortune has no kind words to say of 
air lines which compel flights in order to 
complete a given’ schedule’ despite 
weather conditions. 
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ment Association, Also 

In England there isan Office Manage- 
ment Association which was formed by 
insurance companies. Sir Joseph Burn, 
veneral manager of the Prudential As- 
surance, is president. The membership 
is now 300. That company has on its 
walls a picture of the present King visit- 
ing the company’s punched card depart- 
ment in company with Sir Joseph Burn 
and when the former was The Duke of 
York. 

In a recent article Sir Joseph Burn de- 
scribed, the Office Management Associa- 
tion as devoting itself to, revealing the 
head office as “the control tower” of 
modern business. It has shown how an 
office with properly directed organiza- 
tion and analysis of all data of business 
can throw its searchlight on inefficiency, 
waste and the right principles of man- 
agement, every item of business from 
blotting pads to a fleet of delivery vans, 
can be brought under scrutiny and con- 
trol 

* ” o 
To Stop Writing Budget Risks 


On March 31 the budget 


3 risk mar- 
ket in England closed as underwrit- 
ers at Lloyd’s have stated that after 


that date they will not transact such 
types of coverage and they are also un- 
der obligation not to write speculative 
contingency risks of any kind when the 
assured has no genuine insurance inter- 
est. 

This action was taken as the result of 
revelations in the Budget Risk scandal 
of a year ago when one cabinet min- 
ister resigned after it had been dis- 
closed that he had tipped off—although 
inadvertently—what the cabinet was go- 
ing to recommend in the way of new 
duties in budget proposals. This in- 
formation was given to a house guest 
who took advantage of the situation to 
buy as much Budget Insurance as 
Lloyd’s offices would write. Finally, the 
market became swamped, the cost of 
the insurance skyrocketing to a point 
which resulted in an inquiry with news- 
papers printing pages of testimony for 
days 

The situation at the present time is 
thus described by the Liverpoo! Journal 
of Commerce: 

“The market in budget risks is very 
quiet this year, partly as a result of re- 
strictions introduced after the budget 
secret inquiry of last year, and partly 
because of the uncertainty of the situ- 
ation in view of the admitted probability 
of increased taxation to meet national 
expenditure on rearmament. 

“Even in the face of the Chancellor of 
the Exchequer’s declaration that he -will 
give consideration to the reduction of 
taxation on wine, beer and spirits, in- 
quiries for rates against any increase 
or decrease in the duties on these in- 
terests are few, and underwriters are 
not apparently interested enough tc 
quote rates for the risks 

“The rate for an insurance against 
an increase of sixpence Or more in in- 
come tax is about thirty 
per cent, the rate 
of one shilling or more being approxi- 
mately ten guineas per cent, but the 
risk of an increase of threepence or 
more uninsurable, as 
quoted would be prohibitive 

“There seems to be n t 
possibility of an increase in the duty 
on tobacco, but some busine 
done on } 


-hive guineas 
against an increase 





wn 








the risk of an in 
duty on tea at forty guineas per cent 
There is no business being transacted 
in connection with a possible increase 
in the petrol tax, and any 
would probably find the rate for 
risk prohibitive.” 
* > a 
Report on Ad Agencies 

A census of advertising agencies made 
by the Department of Commerce, Bureau 
of Census, shows that in 1935 $405,888,000 
was spent by clients of advertising 
agents in magazine and newspaper ad- 
vertising and $63,307,000 on radio net- 
works, radio sport broadcasting and radio 
talent. 
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North America Reports 
Assets of $112,541,940 


MARKET VALUES 


BASED UPON 


Assets Increased $12,538,000 and Net Sur- 
plus $11,545,000; Statements of 
Affiliated Companies 





The Insurance Co. of North America, 
one of the largest fire and marine in- 
surers in the United States, closed last 
year with assets of $109,301,865, with 
stocks and bonds valued on the Com- 
missioners’ formula. Based on market 
value of securities the assets were $112,- 
541,940, an increase of $12,538,223 over 
1935. The surplus to policyholders, in- 
cluding capital of $12,000,000, is $77,872,- 
181. On market values this total surplus 
is $81,112,256, a gain of $11,545,230. The 
reinsurance reserve increased from $19,- 
828,421 to $20,087,096 and the premiums 
increased from $22,108,774 to $22,371,407, 
a gain of $262,633. Total profits of the 
company in 1936 amounted to $4,971,897. 

In his report to stockholders President 
Senjamin Rush says that taxes paid were 
equivalent to 15.6% upon the capital 
stock, compared with 13% in 1935 and 
10% in 1934. “More than 95% of the 
taxation on insurance companies is 
double taxation in that it is an extra 
tax levied by the nation, state or muni- 
cipality upon citizens who have already 
paid their full share of taxation as citi- 
zens,” says Mr. Rush. 

“While there can be no complaint on 
levying a tax adequate to maintain the 
insurance departments of the various 
states there is no justification for levy- 
ing such an enormous additional amount 
upon citizens because they have been 
prudent enough to insure their lives or 
their property. 

“Insurance itself is a species of taxa- 
tion whereby the many contribute to 
make up the losses sustained by the few 
who are unfortunate enough to sustain 
loss by the various perils covered by 
insurance, and to levy a tax on a tax has 
no justification whatever.” 

Reports of Affiliates 

The Alliance of Philadelphia, an affili- 
ate of the North America, also made 
substantial gains during the year. Assets 
as of December 31, last, amounted to 
$10,571,555 as against $9,671,940 a year 
previously. Its unearned premium re- 
serve increased slightly to $2,181,790 and 
policyholders surplus at the close of the 
year was $7,464,766, a gain of nearly 

$900,000. 

The Philadelphia Fire & Marine, also 
a member of the North America fleet, 
made proportionate gains. At the close 
of 1936 it held assets conservatively val- 
ued at $6,510,743 as against $5,872,871 
twelve months earlier, After providing 
for unearned premiums of $1,215,439 and 
all other liabilities, the company held 
surplus funds for policyholders protec- 
tion amounting to $4,792,224 including 
capital of $1,000,000. Net surplus in- 
creased from $3,155,980 to $3,792,224 dur- 
ing the year. 

The National Security of Omaha, re- 
ports assets if $2,912,521, capital $1,000,- 
000, surplus $1,356,126 and unearned pre- 
mium reserve of $383,633. 

The Central Fire of Baltimore reports 
assets of $4,368,025, capital $1,000,000, 
surplus $2,081,018. 


ARTHUR LANE DEAD AT 59 

Arthur Lane, state agent of the Com- 
mercial Union at Deland, Fla. died 
Tuesday following an emergency opera- 
tion. He had been ill only a week. Fifty- 
nine years of age and a native of Geor- 
gia, he served the Hartford Fire for 
seventeen years and was also in the local 
agency field before joining the Commer- 
cial Union. At the time of his death he 
had an interest in the Arthur Lane 
agency of Deland, in which agency his 
wife was active. 





Connecticut Companies Seek 
To Extend Writing Powers 


The Phoenix of Hartford, Connecticut 
Fire, National Fire and Mechanics & 
Traders, all Connecgjcut companies, pre- 
sented petitions this week to the Con- 
necticut legislature to amend their char- 
ters so as to write “all-risks” policies. 
While the fire companies do not desire 
to write all lines of casualty coverage 
they wish to be allowed to accept certain 
types of coverage now generally restrict- 
ed to casualty companies so as to be able 
to give big buyers of insurance broad 
coverage under a single contract. Con- 
necticut companies are chartered by the 
legislature and they must secure legis- 
lative approval, rather than department 
rulings, to extend their coverage. An 
amendment to the Hartford Accident & 
Indemnity charter to permit it to write 
the fire risk in all-risk policies is also 
pending. 

These bills are supported by Commis- 
sioner J. C. Blackall. At a_ hearing 
Wednesday F. D. Layton, president of 
the national Fire and of the Mechanics 
& Traders, appeared for two bills allow- 
ing those companies to revise their char- 
ters to include the writing of casualty 
business. He said eighteen other states 
permit fire companies to enter the cas- 
ualty field and that New York State is 
planning to permit it at its next legis- 
lative session. 

Favorable consideration of the bills 
was urged by Edward Milligan, president, 
and George C. Long, vice-president, of 
the Phoenix and Connecticut Fire; 
Charles A. Goodwin, representing the 
Aetna Fire and World Fire & Marine, 
and Manning W. Heard, secretary of 
the Hartford Accident & Indemnity Co. 


P. T. Tilly, of Royal 
Metropolitan Dep’t, Dies 


Percy T. Tilly, superintendent of the 
metropolitan department of the Royal, 
died on Tuesday at St. Joseph’s Hos- 
pital in Paterson, N. J., after a short 
illness. Mr. Tilly was 53 years of age 
and had been associated with the Royal 
for nearly twenty years. Funeral serv- 
ices will be held at the Ridgewood Mor- 
tuary Chapel, 306 E. Ridgewood Avenue, 





Ridgewood, N. J., at 8:30 o’clock this 
evening, 
Mr. Tilly was born in Brooklyn on 


November 4, 1883, and came to the Royal 
from the New York Fire Insurance Ex- 
change, with which organization he was 
associated for nine years. His early re- 
sponsibilities with the Royal were those 
of a schedule rating advisor, analyzing 
fire schedules for brokers and agents and 
making recommendations for improve- 
ments to risks. On January 1, 1923, he 
was made secretary of the metropolitan 
department. On May 1, 1928, he was 
appointed superintendent ‘of that depart- 
ment. Mr. Tilly is survived by his wid- 
ow and two daughters. He was a Mason. 
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HONOR CHARLES J. PENNA 





London Assurance Executives and Staff 
Present Him With Watch on Thir- 


tieth Anniversary 
Special Agent Charles J. Penna, who 
has charge of the suburban New York 


territory for the London Assurance, 
Manhattan Fire & Marine and Union 
Fire, Accident & General, was guest 


of honor at a luncheon on Thursday, 
April 1, at the Drug & Chemical Club, 
in celebration of his thirtieth anniversary 
with the London. All the New York 
office executives and many of the exam- 
iners and other employes of the com- 


panies attended. The United States 
manager and president, Everett W. 
Nourse, felicitated Mr. Penna on his 


many years of service and presented him 
with a wrist match from the companies. 

Mr. Penna came with the London as 
an office boy in April, 1907. He went 
through various positions in the under- 
writing department finally becoming an 
examiner for the Eastern department. 
He was made suburban special agent for 
the companies on April 1, 1930, so this 
luncheon was also a seventh anniversary 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kesey, General Agent 


Grorce Z. Day, Ass‘t. General Agent 


U. S. Statement December 31, 1936 


PREMIUM RESERVE . ° ° 
OTHER LIABILITIES ° 

SURPLUS TO POLICYHOLDERS . 
TOTAL ASSETS ° : ° ° 


New York Insurance Department Valuation Basis. 


4 





in the above are dep 


+  $% 2,062,920.87 
° 718,094.12 
° 11,097,829.98 
° 13,878,844.97 


Securities onmnt at $623,635.21 


in various States as required by law. 





of his assumption of a field position. 
Born in Guthrie, Okla., in 1892 of French 
ancestry, he was brought to New York 
when he was eight years old. He at- 
tended New York grammar schools and 
DeWitt Clinton High School. He joined 
the 310th Infantry of the 78th Division 
in April, 1918. He was wounded in ac- 
tion and spent seven and a half months 
in a hospital in France. 


R. C. Dennétt, Nat’! Board, 
And Miss A. M. Pitcher Wed 


Robert C. Dennett of the engineering 
staff of the National Board of Fire Un- 
derwriters was married last Saturday to 
Anna Marjorie Pitcher, a member of the 
well-known Pitcher insurance family. 
The marriage took place at Freeport, 
Long Island. Harry Newell, assistant 
chief engineer of the National Board 
and mayor of Bloomfield, N. J., was 
best man, and the matron of honor was 
Mrs. Stewart Cutler, wife of Major Cut- 
ler, U.S. A. 

Mr. Dennett, who was graduated from 
Cornell University in 1904, has been with 
the National Board of Fire Underwrit- 
ers for thirty-two years. He is a mem- 
ber of the American Society of Civil 
Engineers, a Thirty-second Degree Ma- 
son, a Shriner and is a member of the 
Sons of the American Revolution. He 
was honored by his close associates and 
members of the Twenty-Five Year Club 
of the National Board in the presenta- 
tion of a handsome silver service. 

The bride is a cousin of Charles R. 
Pitcher, formerly of the Royal, now re- 
tired, and L. B. Pitcher, adjuster, and 
niece of William R. Pitcher, adjuster, 
now deceased. 

Mr. and Mrs. Dennett are now on a 
motor trip through the South. 








MOSZKOVSKI IN WEST INDIES 


George A. Moszkovski, president of 
the American International Underwriters 
Corp., has been visiting numerous 
islands in the West Indies group. 
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Praise Rate and Inspection Men At 
N. Y. Exchange “Old Timers Dinner” 


President W. R. Crane of Exchange Pays Tribute to “Unher- 
alded and Unsung” Group of Conscientious Workers; 
Elect Henry Siemer President 


Some of the best equipped, hard work- 
ing and conscientious insurance men (a 
group which basks almost not at all in 
the limelight) are to be found in the 
ranks of the New York Fire Insurance 
Exchange personnel, and the veterans in 
that organization who about five years 
ago formed an Old Timers Association, 
had their annual dinner at the St. George 
Hotel in Brooklyn the other night. Among 
those attending the dinner as guests of 
honor were Wilbur R. Crane, newly 
elected president of the Exchange; Wil- 
fam J. Ward, general manager New 
York Fire Insurance Rating Organiza- 
tion, and Harold M. Hess, manager of 
the Exchange. 

Here was an opportunity for President 
Crane to express his appreciation of the 
organization for the services of its dili- 
vent workers and Mr. Crane was quick 
to take advantage of it. 

“Our underwriters use your services to 
a degree not fully appreciate,” he said. 
“The foundation of our business is to 
make a charge for our indemnity, and 
those charges are made by you, It is 
vital that the rates be adequate because 
if inadequate the business will be done 
at a loss. If too high, the business will 
be driven away from the companies. I 
am, therefore, glad, not only because I 
can speak feelingly as the result of my 
personal relationships with you over the 
years, but on behalf of the local under- 
writing fraternity and my associates in 
the official family of the Exchange, to 
pay you my respects and offer a tribute 
to this unsung, unheralded branch of 
our business which is so important to 
us and in which you are so active, loyal 
and fair. Your work is performed with- 
out favoritism, whether you are dealing 
with the small underwriter or the big 
one.” 

Mr. Crane then gave an eulogy to the 
integrity of the Exchange workers. 


Exchange Founded in 1899 
The New York Fire Insurance Ex- 
change has as its territory Manhattan, 
the Bronx, Brooklyn, Long Island and 


part of Staten Island. It has about 
110,000 rated risks. In the organiza- 
tion are close to 200 persons. It was 


founded in 1899, the first manager being 
Henry E, Hess, who was succeeded by 
Willis O. Robb, one of the most bril- 
liant insurance men this town has yet 
seen, a former professor of Greek and 
who had once been a general adjuster 
of the Norwich Union. Harold M. Hess, 
no relation to Henry E. Hess, succeeded 
Mr. Robb. 

The founders of the Old Timers Asso- 
ciation of the New York Fire Insurance 
Exchange are men who were in the em- 
Ploy of the Exchange during the first 
ten years of its operation and who have 
served at least fifteen years with it. Its 
object is “to renew old friendships, to 
Maintain the highest ethics of the insur- 
ance profession and to give moral sup- 
port to its members.” 

At the Brooklyn dinner there were in 
attendance four men who joined the or- 
8anization during its first year—1899. 

hey are Angus W. Young of the Ex- 
change; F. W. Mayes of Pendleton & 
Pendleton, Brooklyn; W. B. Lee of Ham- 
lin & Co., New York, and A. H. Palmer 
of Palmer & Ball, New York. 

Mr. Mayes was at one time in charge 
of the old rating and inspection depart- 
ment of the Exchange. When Mr. 
Young came with the Exchange the force 
consisted of eight inspectors, about the 
same number of raters, one counter man, 
‘two file boys and two messengers who 
distributed the bulletin. Henry E. Hess 
was manager; T. D. Anderson in charge 
of the rating department, and Thomas 


Hohlweck was chief clerk. There were 
two stenographers—both men. Ander- 
son is now with See & Depew; Mr. 
Young has spent most of his career with 
the Exchange in the inspection depart- 
ment. 

Among other Exchange men who were 
at the Old Timers, some of the best 
known are Henry Siemer, head of the 
inspection division; Percy E. Brown, per- 
sonnel director, and William H. Sutton, 
Jr., who at the counter has greeted thou- 
sands of representatives of insurance of- 
fices as they have come in for rate 
checking and other reasons. 


The New President 

Mr. Siemer was elected president at 
the dinner meeting the other night. Head 
of the inspection division, he was for a 
considerable time a member of the school 
board of the Township of Mamaroneck, 
Westchester County. For some years he 
was chairman of the township’s buildings 
and grounds committee in which capacity 
he directed the building of a high school, 
a junior high school and three elemental 
schools. He is a graduate of the College 
of the City of New York and for three 
years attended New York University. His 
father was a member of the Produce Ex- 
change, handling hay, grain, beans and 
other products and he was in business 
with him for ten years. In those days 
hay in New York was important because 
there were horses in the streets. He 
joined the Exchange under F,. W. Mayes, 
then in charge of the rating and inspec- 
tion department, and became chief in- 
spector. There are in the neighborhood 
of fifty-five inspectors working for the 
Exchange. 

William H. Sutton, Jr., elected secre- 
tary-treasurer, has been with the Ex- 
change since 1902. When he joined he 
was in Henry E. Hess’ office. In 1906 
he was transferred to the counter. He 
is a past vice-president of the New Jer- 
sey Sons of the American Revolution and 
is past president of the Montclair chapter 
of the S. A. R. 

Percy E. Brown has been with the Ex- 
change thirty-six years and was presi- 
dent of the Old Timers Association in 


1935. He began as an inspector in the 
general inspection department; then 
when the engineering department was 


taken over by the Exchange from the 
New York Board of Fire Underwriters 
in 1905 he was transferred to that de- 
partment and became its assistant super- 
intendent under E. P. Boome. He is a 
prominent Mason, having been past 
grand master of Constitution Lodge. 
Toastmaster Dart 

Toastmaster at the dinner the other 
night was Edward W. Dart who is often- 
er seen as toastmaster at insurance ban- 
quets than anybody connected with fire 
insurance. He has been head of several 
organizations, including the Blue Goose. 
Years ago he was an inspector in the 
automatic sprinkler department of the 
Exchange, resigning to go with Johnson 
& Higgins. Later, he was a member of 
the firm of White & Dart at which time 
he had control of the insurance on many 
William R. Hearst properties. That was 
an exciting collection of risks. He is now 
with Schiff, Terhune & Co. 

In addition to the election of Henry 
Siemer as president the other night the 
following were elected: First vice-presi- 
dent, Robert Watson of Frank & Du- 
bois; second vice-president, Wilbur R. 
Crane, Crum & Forster; secretary-treas- 
urer, William H. Sutton, Jr. of the 
Exchange ; member of the executive com- 
mittee for three years, Harry Ward of 
Willard S. Brown; member of executive 
committee for two years, C. C. Dominge, 
Commercial Union. 

Past Presidents Fred L. Greene Stark- 


RHODE ISLAND PROMOTIONS 


Leo W. Riggs General Agent at Home 
Office; Norman A. Young Illinois 
State Supervisor 
Following the recent appointment of 
Leo W. Riggs as general agent at the 
head office of the Rhode 
Merchants of Providence, 





Norman A 


Young has been appointed by these com- | 


panies to succeed Mr. Riggs as Illinois 
state supervisor, excluding Cook County. 
Mr. Young was formerly with the Na- 
tional i 
Illinois. 

Mr. Riggs, now at the home office 


where he will assist Vice-President Jesse | 


B. White, in charge of the Western de- 
partment, will continue to spend part 
of his time in the field. 
Rhode Island two years ago and for- 
merly spent ten years with the Liver- 


pool & London & Globe, first as field- | 


man in Iowa, then in ‘Minnesota and 
later with that company’s farm depart- 
ment in Illinois. His early experience 
was gained with a local agency in his 
home town of Onawa, Ia. 





AUTO CLAIMS ASS’N OFFICERS 


G. O. Reynolds Elected President; An- 
nual Dinner and Entertainment Next 
Tuesday Evening 
Members of the Automobile Claims 
Association, composed of heads of auto 





loss departments of fire insurers and ad- | 


justers, held their annual election of of- 
ficers on Tuesday at a meeting at th 
Drug & Chemical Club in New York 
City. G. O. Reynolds, Crum & Forster, 
is the new president, succeeding Paul 
Buehring, London Assurance. Other of- 
ficers elected were as follows; vice-presi- 
dent, Leo Kling, Home of New York; 
treasurer, William C. Euler, Appleton & 
Cox, Inc., and secretary, E, C. Keating, 
Great American. Chairmen of standing 
committees were named as follows: law 
and finance, Mr. Buehring; trade rela- 
tions, C. S. Trecartin, independent ad- 
juster; mechanical, Paul S. Dreux, Dar- 
gan & Co., and program, Rollin M. Huy- 
ler, America Fore Group. 

The annual dinner and entertainment 
of the association will be held next Tues- 
day evening, April 13, at 7 o’clock at the 
Lobster, 145 West 45th Street. A shore 
dinner will be served. Tickets for this 
affair may be secured from Mr. Bueh- 
ring, London Assurance, 99 John Street. 





Institute Examinations 
For 2,600 Students Start 


The stage is set and next Monday, 
April 12, the curtain rises on the be- 
ginning of the examinations of the In- 
surance Institute of America, Inc., for 
1937. They will be held on eight days, 
closing on the twenty-first. Over 2,600 
students have registered for the exami- 
nations which will be held in thirty- 
seven states, the District of Columbia, 
eight provinces of Canada, Argentina, 
Brazil, Cuba, Hawaii, Mexico and Puerto 
Rico, The majority of the students will 
sit for the examinations under the su- 
pervision of a society or study group, but 
special arrangements have been made 
for the widely scattered group of corre- 
spondence students numbering over 200. 

There will be examinations in the fol- 
lowing branches: aviation, casualty, fire, 
fire insurance accounting, inland marine, 
life, ocean marine and surety. The avia- 
tion and fire insurance accounting courses 
are new this year. 





JOHN GIBSON DEAD AT 80 
John Gibson, 80 years of age, associ- 
ated with the Pittsburgh office of the 
Fire Companies’ Adjustment Bureau, 
died at his home recently. He was 
active in business until a few days before 
his death. 





weather & Shepley, and Percy E. Brown 
of the Exchange were among those who 
talked at the St. George dinner. Fred 
W. Mayes was chairman of the enter- 
tainment committee. 


Island and | 





of Hartford, covering northern | 


He joined the | 
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Philadelphia Winner _ 
In Fire Waste Contest 


WILL RECEIVE GRAND AWARD 
P.ovidence, Hartford; Lakewood, O.; 

Parkersburg, W. Va., and Lafayette, 

La., Also Winning Cities 

The city of Philadelphia was an- 
nounced last Friday as the winner of 
the grand award in the 1936 Inter-Cham- 
ber Fire Waste Contest. It showed the 
best record of fire prevention accom- 
plishment in the competition, participat- 
ed in by more than 300 cities, represent- 
ing approximately 50% of the urban 
population of the United States. 

Winning cities in the annual contest, 
which is sponsored by the National Fire 
Waste Council in cooperation with the 
Chamber of Commerce of the United 
States, were announced at a meeting of 
the council in Washington. These win- 
ners in different population classes will 
receive bronze engraved plaques at the 
annual meeting of the chamber, to *e 
held in Washington the latter part of 


April. They are: 

Class I—Cities of more than 500,000 
population—Philadelphia. 

Class II—Cities of 250,000 to 500,000 


population—Providence, R. I. 

Class III—Cities of 100,000 to 250,000 
population—Hartford, Conn. 

Class [V—Cities of 50,000 to 100,000 
population—Lakewood, Ohio. 

Class V—Cities of 20,000 to 50,000 pop- 
ulation—Parkersburg, W. Va. 

Class VI—Cities under 20,000 popula- 
tion—Lafayette, La. 

Statistics compiled by the council cov- 
ering the cities reporting in the contest 
show that the per capita fire loss of con- 
testing communities was $1.40. Com- 
pared with the average ner capita fire 
loss of $1.80 for the same cities for the 
years 1931-1935 inclusive, the figures show 
a decrease of 22.2%. The total fire loss 
of the cities reporting in 1936 was $45,- 
397,123. In 1936 there was a decrease of 
more than $10,000,000 in property loss 
in the communities participating, as com- 
pared with their average annual fire 
waste for the preceding five years, 

Honor Cities 
_ In announcing the winners the judges 
in the contest also announced a list of 






i r = =a 











THE EASTERN 
acim UNDERWRITER 2 










April 9, 1937 








cities given honorable mention. Some 
«<of the honor cities follow: 
Class I—Over 500,000 population: hon- 


or cities—Los Angeles, Milwaukee, De- 
troit, Chicago, Baltimore. 
( ‘lass II—Cities from 250,000 to 500,000 : 


honor cities—Rochester, N. Y.; Louis- 
ville, Ky.; Indianapolis, Ind. 

Class iiI—c ities from 100,000 to 250,- 
000: honor a Ohio; Syra- 
cuse, N. Y.; Grand Rapids, Mich.; Tren- 
ton, N. J.; Elizabeth, N. J. 


( ‘lass IV—Cities from 50,000 to 100,000: 


honor cities- —Greensboro, N. C.; Dur- 
ham, N. C.; New Rochelle, N. Y.; Schen- 
ectady, N. Y.; Asheville, N. C.; Roanoke, 


Va.; Portland, Me.; Evanston, III, 

Class V—Cities from 20,000 to 50,000: 
honor cities—Newburgh, N. Y.; Norris- 
town, Pa.; Rocky Mount, N. C.; Massil- 
lon, Ohio; Watertown, N. Y. 

Class VI—Cities under 20,000: honor 
cities—Morristown, N. J.; Weston, W. 
Va.; Geneva, N. Y.; Charlottesville, "Va.: 
Pottstown, Pa. 


Bayonne, N. J., Fire Dep’t 
Awarded Nelson Trophy 
The Nelson Fire Prevention Trophy, 
donated by Harvey B. Nelson of Jersey 
City, well known local agent, has been 
given this year to the Bayonne, N. J., 
fire department for the best showing 
in the decrease of fire losses in Hudson 
County, Gilbert E. Stecher, fieldman of 
the Commercial Union group and chair- 
man of the fire prevention committee of 
the Hudson County Safety Council, pre- 
sented the trophy. Jersey City was sec- 
ond and Hoboken was third. 


MISS ENA M. HOLDEN TO WED 


Miss Ena May Holden, daughter of 
Mr. and Mrs. George H. Holden of 
Belleville, N. J., will be married on Sat- 
urday, April 17, to George L. Bishop of 
East Orange, son of Mrs. B. W. Bed- 
sole of Wilmington, N. C. The father 
of the bride-elect is well known as an 
insurance producer in Newark and New 
York and has written many articles for 
insurance publications. 


VERMONT AGENTS’ MEETING 

The Spring meeting of the 
Association of Insurance 
held at the Brandon Inn, 
on May 18. 


Vermont 
Agents will be 
Srandon, Vt., 


BYRNES WITH BRODERICK, INC. 





Becomes Vice-President of Well Known 
Detroit Agency; Formerly with 
Johnson & Higgins 
Announcement is made of the election 
of Robert J. Byrnes as vice-president of 
D. F. Broderick, Inc., general insurance 
agency, with offices in the United Art- 
ists Building, Detroit. Mr. Byrnes was 
formerly vice-president and general man- 
ager of Johnson & Higgins, in Michigan, 
with which agency he was associated for 

the past eighteen years, 

The Broderick agency is one of the 
largest in the United States, having of- 
fices in Detroit, Chicago, New 
Washington and San Francisco. It 
writes all lines of insurance, including 
life. Other officers are David F. Brod- 
erick, re ay C. M. Verbiest, vice- 
president; L. G. Goodrich, vice-president 
and a D. P. Dinwoodie, vice- 
president and controller. 





ATLANTIC CITY INSURANCE 

Frederick Hickman, Herbert A. 
Faunce and Harry L. Godshall, three 
prominent New Jersey agents who re- 
side in Atlantic City, attended last week 
a conference with Finance Commissioner 
Frank Off and Commissioner W. F. 
Casey of Atlantic City with reference to 
insurance on city- owned buildings. The 
city aims to reduce the premium chi urges 
on the policies which total $1,400,000 in 
liability. At the conclusion of the con- 
ference it was announced that an engi- 
neer of the Insurance Co. of North 


America of Philadelphia would go to 
Atlantic City to cover the insurance 
schedule with the city officials. 


50 YEARS WITH CHICAGO FIRM 

A. J. Kuelzow, secretary of R. W. 
Hosmer & Co., insurance brokerage firm, 
last Friday completed his fiftieth year 
with the firm. He was presented with a 
pair of silver candlesticks. Mr. Kuelzow 
started as an office boy with R. W. 
Hosmer & Co. on April 2, 1887. At that 
time the firm’s offices were located at 154 
South LaSalle Street in the old Otis 
3uilding. From there the firm moved 
to the Woman’s Exchange Building, dur- 
ing which period the present Insurance 
Exchange at 175 West Jackson Boule- 
vard, was being constructed. They now 
have extensive offices in the Insurance 


Exchange. 
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United States Manager 


90 John Street, New York 
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Modern underwriting methods. 
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There is always a reason why s« 


agents do not get ahead faster 
Our Research 


) 
had many years of experience iy 


Department 


uncovering agency weaknesses 

and suggesting plans that lead t 
success. Write for “‘Planned Prog 
ress.”’ It describes this important 


No obligati n 


advisory service. 
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INSURANCE COMPANY 


87 Kitsy Street, Boston, Massacuuserts 





NEW YORK POND MEETING 


About fifty members of the New York 
City Pond of the Blue Goose attended 
the meeting held Wednesday evening oj 
last week at Meyer’s Hotel in Hoboken, 
where fourteen new members were in- 
ducted into the pond. It is planned to 
have the next meeting at some golf club 
in New Jersey the middle or latter part 
of May. 

The following were inducted as new 
inembers of the New York Pond: Allan 
C, Volk, Underwriters Salvage Co., New 
York; N. H. Thompson, James B. 
Stearns and Richard Smith, Factory In- 
surance Association, New York; Thomas 
McNamee, Potomac, Newark; James R 
Serry, Lum, Tamblyn & Fairlie, New- 
ark; Charles L. Hyde, Fire Companies’ 
Adjustment Bureau, Asbury Park, N. J.; 


John F. Luehs, Pacific Fire, New York; 
David Rafner, appraiser, Union City, 
N. J.; Robert Laier, American Eagle, 
Newark; Raymond F. Beckwith, York- 
shire, Newark; Charles M. Bowman, In- 
surance Co. of North America, New 
York; Emerson C. Cooke, Commercial 


New York. 

THOMAS McC. TORREY ENGACED 
Miss Mary Elizabeth Brawley, daugh- 

ter of Dr. and Mrs. Frank E. Brawley 

of Chicago, and Thomas McChesney Tor- 


Union, 


rey, son of Mr. and Mrs. Owen Cates 
Torrey of Scarsdale, N. Y., have an- 
nounced their engagement. The wedding 
wil take place in June. The bride- 


yroom-elect is with the Insurance Co. of 
North America in New York and his 
father has for years been one of the 
head executives of the Marine Office of 
America. Thomas McChesney Torrey 
prepared at the Middlesex School in Con- 
cord, Mass., and was graduated in 193 
from Harvard University. His clubs are 
the Racquet and Tennis in New York 
and the Manursing Island in Rye, N. Y. 





PATCHOGUE AGENT DIES 


Benjamin Charach, head of the insut- 
ance and real estate firm of Benjamin 
Charach & Son and cog ag in busi- 
ness circles at Patchogue, L. for the 
last thirty-one years, died last ‘eiday of 
a heart attack at his home there. He 
was 62 years old. Mr. Charach went 1 
Patchogue in 1900 as the Suffolk County 
representative of the Singer Sewing 
Machine Co. Two years later he opened 
a retail dry goods store and remained in 
the retail business until 1926. Surviving 
are his widow, two sons and a daughter. 


FIREMEN’S, N. J.. DIVIDEND 
Directors of the Firemen’ s of Newark 
have declared a semi-annual dividend of 
15 cents a share, payable May 15 (0 
stockholders of record April 20. 
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Tell your clients about 
the generous provisions 
and moderate cost of 
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fo Your Clients 


Many merchants need Rain Insur- 
ance protection continually. Insure 
their big Saturday and special sales at 
least against loss of income through 
rain keeping customers away. 





For full data, including business- 
building helps and a list of “57 
Varieties” of Rain Insurance prospects, 
consult our fieldmen or write in. Rain 
Insurance is.a year-round line. 
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Brooklyn Doctor Loses Suit for 
Disability; Policies Surrendered 


Dr. Michael Napoleon Ratzan, a prac- 
ticing physician at 184 New York Ave- 
nue, Brooklyn, who is well known to 
fire insurance adjusters in this city for 
his numerous claims, lost out in his claim 
against the Monarch Life for disability 
benefits in the Supreme Court, Kings 
County, on Thursday, April 1, in a trial 
held before Mr. Justice Hooley. 

Dr. Ratzan took the stand as the first 
witness in his own behalf. After he had 
given testimony which made out a prima 
facie case the Monarch Life attempted 
to introduce his previous insurance 
claims, which evidence was rejected by 
the court. After further cross examina- 
tion concerning the nature of his dis- 
ability, it appeared that Dr. Ratzan had 
contradicted what he had said on direct 
examination. One of these contradic- 
tions was the fact that Dr.. Ratzan first 
testified that he had no other suits pend- 
ing against insurance companies, but 
later admitted that he had. 

When Dr. Ratzan attempted to ex- 
plain this inconsistency on rebuttal, 
Judge Hooley ruled that the door had 
been opened so as to allow a complete 
cross examination relative to the nature 
and facts surrounding Dr. Ratzan’s suit 
against fire insurance companies. An- 
other contradiction was that Dr. Ratzan 
at first testified that one of his shoulder 
bones had been fractured and later ad- 
mitted that there had been no fracture 
but merely a tearing of the ligaments. 
Judge Hooley remarked that while such 
a discrepancy might be understandable 
in a layman, a doctor was bound to know 
the difference between a fracture and a 
torn ligament. 

After this, Dr. Ratzan’s attorney made 


Sit-Down Strikes 
Page 1) 

sure against such risks. If, however, the 
riot policy is clarified to include sit- 
down strike risks then there still re- 
mains the question of protection against 
so-called indirect or consequential dam- 
age, loss sustained by the assured dur- 
ing the strike because certain processing 
operations were not maintained or loss 
occurring after possession of the plant 
is regained by the assured because of 
the unknown tampering with machinery 
by strikers during the sit-down but with 
the damage resulting from this not be- 
ing suffered until the machinery is 
started again. 

It is the opinion of some fire insur- 
ance men that this so-called consequen- 
tial damage will be insurable at a higher 
rate under the riot policy if that con- 
tract is interpreted to cover sit-down 
strikes. If the policy is not broadened 
then this coverage would remain under 
the vandalism policy. Whatever is ul- 
timately decided brokers are advising 
their clients to buy their fire, riot and 
civil commotion and vandalism insur- 
ance in the same companies so disputes 
will not arise as to where the liability 
will fall. It is reported that many man- 
ufacturing and other companies in the 
East have purchased riot and civil com- 
motion insurance since the big strikes 
in Michigan started even though numer- 
ous business leaders are saying that the 
wave of sit-down strikes is declining. 
But so long as labor disturbances of any 


(Continued from 


variety appear likely there will be a 
steady demand for riot coverage. 
Use and Occupancy 
With respect to use and occupancy 


the insurance business seems agreed 
that the intent of the policy is to cover 
loss only during the time it takes to re- 
pair damage after the owners have re- 
gained possession of a plant. The period 
during which the plant was occupied by 
strikers is not included, even though the 
sit-down may have lasted many weeks. 


a motion to discontinue the action and 
asked the court for permission to with. 
draw from the suit. Before granting 
these motions Judge Hooley, so that the 
jury might understand the seriousness of 
the evidence which he had been forced 
by rules of law to exclude originally, 
read to the jury a partial list of the 


claims which Dr. Ratzan had made 
against insurance companies, together 


with the amounts which he had already 
collected. This list showed a collection 
by Dr. Ratzan of $67,586 from fire and 
liability companies from 1922 to 193% 
on fifteen claims. Four more claims are 
still pending. 

In a discussion of the case it appeared 
that Dr. Ratzan had sued the Brooklyn 
Manhattan Transit Corp. for an injury 
to his shoulder which he alleged had 
taken place a month after the shoulder 
injury under which this suit was ex. 
but in his claim against the B. M. 
he said the accident had occurred in a 
trolley car accident. However, when he 
learned of the defense of the Monarch, 
he discontinued the action against the 
B. M. T. without receiving any -re- 
muneration. 

The action in the present case was 
brought by Dr. Ratzan on two policies 
of non-cancellable accident and _ health 
insurance which obligated the company 
to pay Dr. Ratzan $100 a week during 
his periods of disability and under which 
the company had paid Dr. Ratzan for 
various disability claims. As a condition 
of the discontinuance of this case both 
policies were surrendered to the com- 
pany. 

Lester C. Lockwood, Jr., of William 
Otis Badger & Son, attorneys, represent- 
ed the Monarch Life. 





Newspaper stories have quoted a few 
plant owners as saying that they were 
indifferent as to the time taken to set- 
tle a sit-down strike as they were in- 
sured under use and occupancy policies 
and therefore would not suffer loss of 
earnings because of idleness. This atti- 
tude is held to be entirely incorrect. If 
a sit-down strike, for example, lasted 
for a month and the damage done could 
be repaired within one or two days, U. 
& O. loss would be based upon the lat- 
ter period of time only and would not 
include the month of the strike. If it 
did a tremendous moral hazard would 
be created and insureds could afford to 
fight a strike to the bitter end, letting it 
last for months, knowing that all losses 
would be, sustained by the insurance 
companies, 

Rates for riot and civil commotion in- 
surance, including malicious mischief 


damage, have been increased in Detroit 
and Wayne County, Mich., according to 
reports. 


In the East the Explosion Conference 
and the Eastern Underwriters Associa- 
tion have been working for many days 
on the task of clarifying the riot and 
civil commotion policy. No announce- 
ment has been made yet as to the con- 
clusions of these meetings. 





Chicago Board Approves 
Writing Vandalism Risks 


The Chicago Board of Underwriters 
has amended its rules to permit the 
writing of malicious mischief or vandal- 
ism insurance in Cook County in con- 
nection with fire and extended cover- 
age. The new endorsement form ex- 
cludes loss or damage to glass which is 
part of the insured building and also 
limits coverage to loss in excess of $100. 
Action of the board with respect to van- 
dalism cover follows the wave of sit- 
down strikes in the Middle West which 
has brought a heavy demand for this 
new type of insurance protection. 
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NEW YORK CHICAGO 


UNITED STATES RESOURCES AS OF DECEMBER 31, 1936 


COWMMERCIAL 


COMMERCIAL ‘UNION ASSURANCE COMPANY, LTD. 
tAMERICAN CENTRAL INSURANCE COMPANY 
COLUMBIA CASUALTY COMPANY 

CHE PALATINE INSURANCE COMPANY LTD. 
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ATLANTA 


(STOCK COMPANIES) 


As Filed With the New York Insurance Department 





by the Insurance 
Commissioners 


th Bonds and OF MARKET 

Wi 

Stocks Valued on Value of Bonds | poticyHO 
Basis Approved LIABILITIES and Stocks over 


missioners’ 
Values 





Commercial Union Assurance 


Co., Ltd. (U.S. Branch) 





American Central 
Insurance Co. 


7,507,313} 2,765,486 


$13,341,836 |$ 6,171,932} 523,513 | $7,693,416 








The California Ins. Co. 


of San Francisco 


5,500,151] 1,797,574] 223,530} 3,926,107 





The Palatine Ins. Co. 
Limited (U.S. Branch) 


3,356,560} 1,182,595) 370,525} 2,544,490 


THe OCeAN ACCIDENT & GUARANTEE CORPORATION LID. 
THe BRITISH GENERAL INSURANCE COMPANY. LTD. 
UNION ASSURANCE Society. LIMITED 

tae COMMERCIAL UNION Fire INSURANCE COMPANY 


THe CALIFORNIA INSURANCE COMPANY 
SAN FRANCISCO 


TU | 


Insurance Com-| ©" Market Value 








427,485| 5,169,311} 69,245,297 











The Commercial Union Fire} 


Ins. Co. of New York 


3,244,058 





Union Assurance Society, 
Ltd. (U. S. Branch) 


1,065,782} 138,788 


2,860,933} 1,200,167} 210,816) 1,871,583 


2,317,065 


|} — -- —_——_——_—_ 














| The British General Ins. 


Co., Ltd. (U.S. Branch) 











The Ocean Accident al 
Guarantee Corp., Ltd. 
(U. S. Branch) 


1,335,999 463,352| 136,359 








17,595,348 | 12,853,764 |1,234,157| 5,975,741 














IYYYYYYYYYYYTVTYYVY YTV Cte LET 


Columbia Comaity 
Company 





6,789,359 | 3,047,257} 338,597) 4,080,699 
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HOME OFFICES, ONE PARK AVENUE, NEW YORK, N. Y. 


Note: Included in the assets listed above for each of the companies are the values of the securities deposited 
with officials of various States. 


One of the Largest Fire, Marine and Casualty Groups in the United States 
A Bulwark of Protection to Insured and Agents 


These Companies Write Practically All Classes of Insurance, Except Life 
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1,009 606 
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RELIABILITY 


based on a record 


of satisfactory service 


to agents and policyholders 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 
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When Does Litigation Come Under 


Jurisdiction of Admiralty Court? 


By Robert A. W. Banta 
Fire Companies’ Adjustment Bureau New York Ciry 


Sometime ago the writer acted in the 
capacity of juryman and in an ensuing 
discussion something about 
“admiralty cognizance.” 

Just what is meant by this phrase? 
The full development of inland marine 
insurance in recent years would seem 
at this time to give it particular import. 
Adjusters, company men, _ brokers, 
agents, in fact insurance men generally, 
will doubtless, find interest in the sub- 
ject. ; , Z 

Like most American law this branch is 


was said 


tangled up in English tradition and 
practice, The geographical set-up of 


the United States either in the early or 
later development of the country, how- 
ever, did not lend itself to the adoption 
of English ideas. In the English con- 
ception the “reach of the tides” de- 
termines admiralty jurisdiction, a logi- 
cal treatment in a small and contracted 
country like Great Britain, with prac- 
tically all navigable waterways subject 
to a rise and fall of the tides. This pro- 
cedure could not be successfully adopted 
in our country, the topography of which 
is so totally different—vast area — im- 
mense waterways—great lakes, etc. 

In an early case, Peyroux v. Howard, 
the court gravely discussed whether a 
slight swell at New Orleans could prop- 
erly be called a tide, and in Waring v. 
Clarke, referring to Article 3, Section 2, 
of the Federal Constitution, wherein 
judicial power is extended to “all cases 
of admiralty and maritime jurisdiction” 
the court held that admiralty could take 
cognizance of controversies, maritime in 
nature, though they rose in the body of 
a county, and in the Genessee chief the 
tidal test was entirely repudiated; the 
real criterion of jurisdiction being 
whether the water was navigable. 

As to navigability it was held in the 
“Daniel Ball” in part “And they consti- 
tute navigable waters of the United 
States within the meaning of the Acts 
of Congress, in contra distinction from 
the navigable waters of the states, when 
they form in their ordinary condition by 





NEW BRUNSWICK FIRE RECORD 
New Brunswick province reports prop- 
erty loss by fire during 1936 of $885,644, 
a decrease of $173,000 from the previous 
year. Uninsured loss represented 32% 
of the total. Of 935 fires reported, 368 
were scorch fires involving loss of $25 
or less and 699 involved property loss of 
less than $100. In referring to the year’s 
experience, Fire Marshal H. H. McLellan 
pointed out that the average insurance 
for the last three years has been 
$607,715, while the average for the pre- 
ceding three years was $1,438,394. 


loss 





CANADIAN MOTOR WRITINGS 

The largest automobile writing group 
in Canada last year was Shaw & Begg 
with premiums of $958,022, more than 
$200,000 more than the Canadian General 
group which is in second place. The 
largest writing individual company not 
included in a group was General Ex- 


change with $642,000. 


CITY RISKS WITH STOCK CO.’S 


Mayor Frank L. Shaw of Los Angeles 
has announced that insurance coverage 
for Los Angeles city property at Los 
Angeles Harbor amounting to approxi- 
mately $7,500,000 has been written in 
about 125 stock fire companies through 
300 agents and brokers in the city. In 
addition to fire, the coverage includes 
supplementary coverages of windstorm, 
cyclone, tornado, hail, explosion, aircraft, 
riot, strike and civil commotion, written 
at the rate of 75 cents for five years, 





time services or maritime transactions.” 


themselves, or by uniting with other 
waters, a continued highway over whieh 
commerce is Or may be carried on with 
other states or foreign countries, in the 
customary modes in which such com. 
merce is conducted by water.” 

Admiralty jurisdiction does not ex. 
tend over the waters of a lake entirely 
within the borders of a state and with. 
out any navigable outlet (see Stapp y, 
Clyde). It was decided in the “Oler” as 
to the Albermarle and _ Chesapeake 
Canal that artificial as well as natural 
waterways come within the jurisdiction 
of the admiralty court and afterwards in 
ex parte Boyer jurisdiction was upheld 
in the case of a collision between two 
canal boats on the Illinois and Lake 
Michigan Canal, an artificial canal en- 
tirely within the limits of a state but 
forming a link in inter-state communi- 
cation, notwithstanding that the voyage 
began and ended in the state. 

Summed up a collision on Lake George 
would not be a case for admiralty, but 
a similar happening on the Erie Canal 
or other continuous waterway would be 
acceptable to that court. 

The type of craft included in the ad- 
miralty jurisdiction may be said to be 
any moving, floating structure capable 
of, designed for, and actually engaged 
in navigation. 

In the case of Cope v. Vallette Dry 
Dock Co., the court denied jurisdiction 
of a floating dry dock permanently at- 
tached for some twenty years and not 
intended for navigation, it being looked 
on as an extension of the shore. 

As to subject matter the test of juris- 
diction in contract cases is the nature 
of the transaction, and the test in tort 
cases is the locality. 

“The torts most prolific of litigation in 
the Admiralty are collisions between 
vessels.” 

Also in New England Marine v. Dun- 
ham, the court say “The true criterion 
is the nature and subject matter of the 
contract as to whether it was a mari- 
time contract, having reference to mari- 








PASSAIC AGENTS’ MEETING 
The Passaic County Association of In- 
surance Agents will hold its Spring 
meeting on Thursday evening, April 22, 
at the Passaic City Club, Passaic, N. J. 
Douglas J. Cullen is chairman of the ar- 
rangements committee and other mem- 
bers are Edwin E. Dudley, H. Earl 
Munz and William F. O’Brien, The an- 
nual joint outing of the Passaic County 

and Bergen County associations will 
held in Passaic County this year at the 
North Jersey Country Club on June 10. 





PASS QUALIFICATION BILL 

The Idaho State legislature prior to 
adjournment March 25 passed H. B. 235, 
agents’ qualification act. It closely re- 
sembles the National Board measure. 
The law carries an appropriation for its 
administration and organized agents are 
pleased with the enactment of the meas- 
ure. This was the only important Jaw 
passed at this session which applies to 
fire insurance. 


C. C. DOMINGE’S FATHER IS 80 


Charles H. Dominge, father of Charles 
C. Dominge of the Commercial Union's 
metropolitan department, celebrated his 
eightieth birthday at a family reunion 
dinner in Great Neck, L. L, on Tues- 
day. He was born in Brooklyn in 1857 
and helped haul the engine in old volun- 
teer department days. His father, Ray- 
mond A. Dominge, was born in New 
York City in 1809 and often recalled 
witnessing the great fire of 1835. 
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YOUR FIRE POLICIES 


BRING YOUR FIRE POLICIES UP TO DATE 
INSURANCE, like everything else, is subject to progress, just as automobiles, trains and other 
means of transportation of former days have all been improved and made more efficient. 
Our regular FIRE insurance policies are brought up to date by the NEW “SUPPLEMENTAL 
CONTRACT,” and are now as far ahead of the old fashioned, simple fire policy as the new 
streamlined conveyances are ahead of the old stage coaches. 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey - orcawzeo|655 














The Girard Fire & Marine Insurance Co. _—onsawzee 1853 Milwaukee Mechanics’ Insurance Company onsamees|695Z 
The Mechanics Insurance Co. of Philadelphia «~ 16854 National-Ben Franklin Fire Insurance Co. « 1866 
Superior Fire Insurance Company " 1671 The Concordia Fire Insurance Co. of Milwaukee “ 1870 
The Metropolitan Casualty Insurance Coof NY. » 1874 Commercial Casualty Insurance Company « 1909 
PACIFIC ODEPARTMEN 
WESTERN OEPARTMENT EASTERN DEPARTMENT CIFIC GEPARTMENT 
CANADIAN DEPARTMENT Newark, New Jersey SOUTH-WESTERN DEPT 
461 BAY STREET. TORONTO. CANADA 912 COMMERCE STREET. OALLAS, TEXAS 
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citi & Lynch Get 
The Franklin National 


CITY, SUBURBAN AND MARINE 





Agency Has Grown Rapidly Since H. A. 
Gruber and J. A. Lynch Formed 
Partnership in 1935 
National of New York, 

National of Hartford 


The Franklin 
member of the 


group, has appointed Gruber & Lynch, 
111 John Street, as its metropolitan 
agents for fire and inland marine and 





HARRY A 


GRUBER 
general agents for the suburban territory, 
effective May 1. 

Harry A. 
are the 


John A. 


agency, 


Lynch 
which 


and 
partners in the 


Gruber 


has progressed rapidly since its forma- 


tion early in 1935. Both members are 
veteran producers with a broad knowl- 
edge of the business and close contacts 


with many brokers. Mr. Gruber started 
in insurance in 1911 and went into the 
agency field in 1920, for years operating 


Brokerage Removals 

S. L. Gelband & Co., Inc., 
brokers and adjusters, have moved their 
offices to 102 Maiden Lane. 

Stephens & Stephens, 
ers and average 
their offices from 
155 John Street. 


insurance 


brok- 
adjusters, have moved 
84 William Street to 


insurance 


Brokers and 
Agents 


MI News 














the Gruber agency in the dis- 
trict. 

Mr. Lynch has also had about twenty- 
six years’ experience as an insurance 
agent. He is as well known outside in- 
surance as in the business through his 
political connections and his career in 
public office. He was Borough Presi- 
dent of Richmond for twelve years and 
prior to that served four years as a state 
Senator at Albany, during which time he 
was a member of the Senate Insurance 
Committee. "Although not at present 
holding public office he is still an impor- 
tant figure in Democratic circles in the 
City of New York. 


uptown 





JOHN A. LYNCH 


Besides the Franklin National, Gruber 
& Lynch represent the British General 
and Meiji Fire for the metropolitan dis- 
trict, the National Casualty as downtown 
agents, the Pennsylvania and the Cali- 
fornia for inland marine and the North 
British & Mercantile and Standard of 
New York for automobile lines. The 
agency also enjoys country-wide binding 
facilities. As of May 1, when the Frank- 
lin National appointment takes effect, the 
firm will occupy larger quarters on the 
fourth floor at 111 pone Street. 


ELMER J. HOPPER, INC., EXPANDS 

The agency of Elmer J. Hopper, Inc., 
has taken additional space at 99 John 
Street, having already outgrown the 
quarters which it occupied in 1935 when 
the office moved from 80 Maiden Lane. 
The Hopper organization represents the 
Fireman’s Fund Indemnity for casualty 
and surety and the Transcontinental for 
inland marine and automobile, 


Action Against Brokers 
Left to New York Dep’t 


EXCHANGE TO GIVE DATA ONLY 





Will Not Vote to Suspend Brokers for 
Violations Pending Further Study 
of New Rules 





Following strong protests by insurance 
brokers’ organizations in the Greater 
New York City area against recently 
adopted rules of the New York Fire In- 
surance Exchange insofar as they pro- 
vide for punishment of brokers through 
application of the separation or boycott 
principle for violation of rules dealing 
with rebates, brokerage and commissions, 
the arbitration committee of the Ex- 
change has voted not to enforce separa- 
tion against brokers but will submit in- 
formation on alleged brokerage violations 
by brokers to the New York Insurance 
Department. The Department then will 
decide if the accused brokers should be 
suspended or have their licenses re- 
voked. 

Officers of the Exchange and repre- 
sentatives of brokers associations con- 
ferred Monday with Insurance Superin- 
tendent Louis H. Pink on this question. 
Present at this conference were the 
Superintendent, J. J. Magrath, chief of 
the department’s rating burcau; Wilbur 
R. Crane, president, and Harold M. Hess, 
manager of the Exchange; Abraham 
Kaplan, counsel for the Exchange; Sam- 
uel R. Feller and S. B. Ackerman, counsel 
for broker’s associations, and representa- 
tives of the brokers’ organizations. The 
conference considered the resolution of 
the Exchange arbitration committee 
which provides that pending further con- 
sideration and possible changes in the 
new Exchange rules on brokers any 
charges that brokers have violated their 
pledges to observe certain Exchange 
rules will be submitted to the Depart- 
ment for action. 

Brokers contend that the Exchange 
cannot delegate to itself the right to ex- 
amine their personal business records or 
virtually to put brokers out of business 
by taking separation action following 
complaint of violation of the rules. Ob- 
jection is also made by the brokers be- 
cause these rules were made by an or- 
ganization, the Exchange, in which they, 
the brokers, have no voice as members. 
Although the Insurance Department 
alone has the right to suspend brokers 
they were informed at the conference 
that they are bound to accept only the 
Exchange scale of commissions if they 
have signed the Exchange pledge. The 
brokers themselves said they would sup- 
port the movement to curtail the payment 
of excess commissions but they do not 
want the Exchange to adopt rules, in 
connection with this campaign, which 
allegedly are grossly unfair to brokers. 





NAMES LEMMA & O’CONNOR 


Lemma & O'Connor have been ap- 
pointed agents in Brooklyn for the York- 
shire, this company replacing in their 
144 Montague Street office the London & 
Provincial, affiliate of the Yorkshire. The 
switch, which indicates successful rela- 
tions between the agency and the York- 
shire group, will not affect Lemma & 
O’Connor’s representation of the London 
& Provincial in New York, where, 
through their office at 84 William Street, 
the agency represents the latter com- 
pany for the metropolitan and suburban 
territory. 





Auto Collision Claims adjusted to th 
satisfaction of your assured 


Nathan Il. Weil, Ine. 


INSURANCE UNDERWRITERS 
501—5th Ave., corner 42nd St, 
MUrray Hill 2-6412 
Fire—Casualty—Inland Marine—Automobile 
Serving Brokers Since 1910 











Emanuel Bochner Goes With 
Agency of Maus & Co, 


Emanuel Bochner, for the last two and 
a half years with A. J. Corsa & Son, has 
resigned that connection to become afi. 
ated with the agency of Maus & Co, 
Inc., 151 Montague Street, Brooklyn. He 
assumed his new duties April 7, 

Mr. Bochner, who has been identified 
with the insurance business in Brooklyn 
for the past fifteen years and who at 
one time conducted his own agency, is 
one of the well known figures in the 
Montague Street district. Now chairman 
of the publicity committee of the Brook. 
lyn Insurance Brokers Association and a 
toastmaster at one of its former annual 
dinners, he has long been active in the 
affairs of this organization. His wit and 
sagacity have made his presence wel- 
come at many insurance meetings, while 
his views have been regarded as con- 
structive. The agency of Maus & Co, 
Inc., has been established in Brooklyn 
a number of years and prior to a few 
months ago was known as Maus & Okun, 
Inc. A. A. Maus is president and 
Thomas A. Dugan is secretary and treas- 
urer of the agency which represents the 
Pearl, Homestead and Manhattan Fire 
& Marine for fire, the New York Under- 
writers for automobile, and American & 
Foreign for inland marine. 


ARTHUR COCKROFT DIES 


Arthur Cockroft, manager of the New 
York City fire loss department for nearly 
twenty years, died last Saturday at his 
home in West Nyack, N. Y. Funeral 
services were held Tuesday from his late 
residence. 





Mainly Personal 





A. Albert Meyerhoff, president of Pio- 
neer Agency, Inc., 116 John Street, was 
honored by thirty “of his close insurance 
friends Thursday of last week when he 
was tendered a surprise testimonial din- 
ner. The affair, given after Mr. Meyer- 
hoff had been raised to the third degree 
in masonry at Pacific Lodge No. 233, was 
held at Bill’s Gay Nineties. Harry R. 
Dash of Dash Brokers, Inc., was the 
toastmaster of the evening and made the 
presentation speech. After each one 
present had had sufficient opportunity to 
eulogize the guest, an entertainment was 
provided. 

x * * 

Elmer J. Hopper of the agency bear- 

ing his name at 99 John Street, has re- 


turned from a five weeks’ sojourn at 
Miami, Fla. 
* . - 
William Schiff, president of Schiff, 


Terhune & Co., also of 99 John Street, 
has likewise returned from his annual 


visit to Miami. 
* * 


A. Whelpley of the Whelpley Agency, 
Inc., 87 Maiden Lane, is back from a 
month in the West Indies. 


William F. Sati Brooklyn agent, re- 
turned Monday from several days in 
Washington, D. C. 








Franklin W. Fort 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 

















INCORPORATED 1868 


THE STANDARD 
FIRE INSURANCE COMPANY 


NEW JERSEY, TRENTON 
FRANK J. BREEN, President 
''A GOOD AGENCY COMPANY"' 
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THESE ADVERT SEMENTS 
from recent issues of ‘TIME, the weekly newsmagazine, 


are reprinted by permission. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








I have never reccived better food in 
any of the many so-called “swell” hotels 
I have visited than at my own home. 
Mrs. Hornbostel is a very good cook 
and is very particular as to what she 
dishes up. If everything isn’t perfect she 
is apt to criticize herself volubly, while 
we sit and listen. In fact she is so 
self-deprecatory that on one occasion, 
when the whole family was together in- 
cluding her brother and his wife and 
others, we conspired to take the “wind 
out of her sails” and at a given signal 
we all shouted together “Yes, everything 
is rotten,” which quieted her for a while. 
Everything was not rotten, being 99% 
very good. 

A few days ago, however, we had a 
chicken that was so tough that a sharp 
knife and much effort failed to make 
any impression and even when we tried 
to eat it like savages, applying our 
teeth directly to the corpus, we could 
not get a hold. My wife was very much 
perturbed, although I told her a dozen 
times that such things could happen. 
About an hour after I told her that if 
she couldn’t salvage that chicken, we 
could send it to the American Museum 
of Natural History as an example of a 
“fossilized” or “ossified chicken” and get 
something for it. In the years I have 
traveled we used to apply the word 
“ossified” or “fossilized” to such food 
much to the chagrin of some hotel men. 

* * * 


Hotel Pests, Then and Now 

In the old days when many of the 
then second class hotels in smaller towns 
were full of bed bugs I remember that 
one special agent, after a restless night, 
sat down in the morning to pen a pro- 
test, and to prove his case he had caught 
several of these bugs and carefully at- 
tached to his letters with some adhesive 
material, referring to them as Exhibits 
A, B. and C, commenting on their size, 
their bloodthirstiness and even specifying 
the hour at which he started to chase 
and when he captured them. The letter 
was a classic, as I remember it. We 
have few of these pests now but we have 
other far worse nuisances to keep us 
awake, like an all-night radio in the next 
room, for instance, worse than bed bugs 
to keep you awake. Since the advent 
of the fireproof hotels we are spared 
another pest, that is, the rats that used 
to roam around your rooms at the old 
Yates, Syracuse, gnawing at the plumb- 
ing, playing tag under your bed, and 
even crossing your bed. At the old 
Rathbun at Elmira I am firmly convinced 
that I was bitten by a rat. as I had a 
bite mark on my throat and remembered 
indistinctly in my sound sleep that some- 
one was sticking a pin in my throat, and 
the white nightshirt (not pajamas) I 
wore was discolored with blood stains 
around the collar. When poisoned these 
rats used to die between the floor tim- 
bers adding to the other stenches. It 
is remarkable, however, how the cock- 
roach (one of the oldest of insects, as 
thev are found fossilized in the earliest 
geological rock) still survives in solid 


concrete hotels. They come up _ the 
water pipes somehow, nowadays. 
* * * 


My Typewriter Not a Piano 

We have a grandson at home now, 
who keeps us very busy. He loves my 
typewriter and whenever he hears me 
using it, he pricks up his ears and makes 
a bee line for my studio. He also re- 
ceived a small piano for a Christmas 
present, and latterly seems to think that 


my typewriter is a piano, and pounds too 
heavily on the keys. will have to 
charge my son-in-law for some of the 
wear and tear, eventually, I think. 
* * * 
Grandchildren a Great Joy 


It is a wonderful thing how these little 
fellows wind themselves around their 
grandparents’ hearts. Recently I met 
B. C. Chittenden, manager of the Gen- 
eral Adjustment Bureau at Albany, N. 
Y., and he confirmed my suspicion that 
my wife and I are not the only ones 
that are “nerts” about grandchildren. To 
watch the rapid development in both 
body and brain of these toddlers is a 
very interesting and delightful experi- 
ence. In my case, all members of the 
two families insist that they discover 
traits of mind and physique in this won- 
der child, and a lot of good-natured 
bantering results. My wife appropriates 
all the good qualities to herself and fam- 
ily, while my daughter is neutral (wisely). 
Come hell or highwater nothing can de- 
prive myself and dear wife of the great 
joy we find in this little fellow’s activi- 
ties. An. old age without grandchildren 
must be indeed barren in many respects. 

* * * 


Modern Pressing Machines Ruinous 
to Clothing 

And speaking of wear and tear on my 
typewriter reminds me of the wear and 
tear on clothing of traveling men, and 
what I saw the other day about clothes- 
pressing on modern machines. A travel- 
ing man likened the process of modern 
pressing machines and its effect on cloth- 
ing to waste paper compressing, in which 
case the wastepaper is pressed into solid 
bales. The modern mechanical steam 
heated presses compress our suits in such 
a way that all buttons are busted and 
what not, also all dirt is pressed into 
the cloth, because clothing is not prop- 
erly and thoroughly brushed before plac- 
ing on the steaming table. Also the 
laundries destroy most buttons on un- 
derwear. Something should be done 
about it. 

* * * 

Ticket Collecting on the Railroads 

One of the surviving forms of barbarism 
in our railroads is to have the railroad 
and Pullman conductors disturb passen- 
gers while at meals, as if it were more 
important to get the tickets than to have 
a passenger have his meal undisturbed— 
moreover, they clog up the passageway 
and interfere with service. I suppose it 
dates back to the times when everyone 
was suspected of trying to steal a ride, 
or “do” the railroad. Sometimes people 
leave their tickets in their seats and 
when asked for them in the dining room 
can’t produce them and are then under 
suspicion, I have been asked two or 
three times for my tickets by conductors 
who ought to be shoveling coal instead 
of being conductors. It dates from the 
days when railroads acted as if they did 
you a favor in letting you ride on their 
trains. When you get on a train they 
take everything you have, leaving you 
only a slip or a marker and if you lose 
that you are in bad luck, for they rely 
on their memory, and they haven’t any 
memory. Why must a passenger be dis- 
turbed while eating, anyway ? 


PENNA. RATING BUREAUS 
Two bills introduced in Pennsylvania 
would establish automobile and fire in- 
surance rating bureaus. 










CASE ON PROCEEDS OF POLICY 

An insurance company paid the pro- 
ceeds of a fire policy containing the 
standard mortgage clause and covering 
buildings and personal property to the 
mortgagee of the real estate who had 
possession of the policy “as security” at 
the time of the fire. The Pennsylvania 
Superior Court held, Spangler v. Union 
Nat. Mount Joy Bank, 189 Atl. 541, that 
the mortgagor’s trustee in bankruptcy 
was not required to sue the insurance 
company for wrongful payment of that 
part of the policy which covered per- 
sonal property, but could properly sue 
the nt rtgagee for money had and re- 
ceived by it which belonged to the 
mortgagor. 


RHODE ISLAND DIVIDENDS 


The Rhode Island and the Merchants 
of Providence, which after a lapse of five 
years resumed dividend payments last 
December, repeated the dividend in 
March with the payment of ten cents a 
share by the Rhode Island and seven- 
and-a-half cents a share by the Mer- 
chants. Indications point to a resump- 
tion of similar dividend declarations on 
a quarterly basis. 


O. B. ROBERTS LOSES WIFE 


Sympathy is being extended O. B. 
Roberts, Virginia state agent for the 
Hartford, because of the death last week 
at a Richmond hospital of his wife, Mrs. 
Edith Mae Roberts. The remains were 
taken to Washington for cremation. Be- 
sides her husband, she is survived by 
three brothers. 








EDWARD W. LESTER DIES 


Edward W. Lester, 56 years old and 
widely known in New York marine in- 
surance circles, died recently at his home 
in Rockville Center, L. I., after an illness 
of three years. He had been the New 
York representative of G. U. Price of 
Montreal and was an office associate of 
Henry Williamson at 100 William Street, 


25 YEARS WITH MILLERS NAT’L 

John A. Seibel, loss superintendent, and 
Miss Grace C. Hungeling, head of the 
statistical department. completed twenty- 
five years of service March 25 and March 
28 respectively with the Millers National 
of Chicago, and have been initiated into 
oA companys’ twenty-five year service 
club. 








SYRACUSE CLUB MEETING 
Members of the Syracuse Field Club of 
Syracuse, N. Y., will have as guest speak- 
er for their meeting tomorrow night As- 
sistant Secretary L. E. Kietzman of the 
American of Newark, who will talk on 
the fieldman’s opportunities. 


N. D. DARMSTATTER DIES 
Norman D. Darmstatter, veteran insur- 
ance man of Passaic, N. J., and a mem- 
ber of the old Passaic City Council, died 
recently at the age of 61 years. He was 
president of the Passaic Park Building 
& Loan Association. His second wife, 

two sons and a daughter survive. 


SPEIGHT G. & R. STATE AGENT 
The Globe & Rutgers Fire has an- 
nounced the appointment, effective April 
15, of Marshall C. Speight as state agent 
for Virginia, West Virginia, and Dis- 
trict of Columbia. Mr. Speight’s head- 
quarters will be in Richmond, Va. 








ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 





227 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











SKANDINAVIA’S SURPLUS UP 

Policyholders’ surplus of the United 
States branch of the Skandinavia of 
Copenhagen increased $125,604 to $1,- 
027,288 in 1936. Assets were $2,105- 
021, a decrease of $218,496. The United 
States branch is under the management 
of Reinsurers Underwriting Corp. of 
which Sumner Ballard is president. 





WAIVER OF RIGHT TO PROTEST 

The Texas Court of Civil Appeals 
holds, Home of New York v. Young, 
97 S. W. (2d) 360, that a company which 
has for some years been carrying fire 
insurance on a property learns of addi- 
tional insurance and does nol exercise 
its right to forfeit its contract but issues 
another policy, which is in effect when 
the premises are destroyed by fire, it 
waives its right to forfeit the policy un- 
der the additional insurance provision. 





HORACE DARLINGTON TO WED 

Miss Maude Beatrice Pfalzgraf, daugh- 
ter of Mr. and Mrs. Henry W. Pfalz- 
graf of Maplewood, N. J., and Horace 
Darlington, son of Mr. and Mrs. Hart 
Darlington, also of Maplewood, will be 
married in St. George’s Church, Maple- 
wood, on the evening of April 16. Hart 
Darlington is United States manager of 
the Norwich Union Fire. 





KENTUCKY AGENTS’ MEETING 


The Kentucky Association of Insur- 
ance Agents has arranged to hold its an- 
nual meeting at the Brown Hotel, Louis- 
ville, Ky., June 17 and 18. G. R. Reed, 
Columbia, Ky., is chairman of the con- 
vention committee, and several other 
conmnittees will be named shortly. 





TO HEAR LEON A. WATSON 

Leo A. Watson, expert of the New Jer- 
sey Schedule Rating Office, will be the 
principal speaker at a meeting of the 
Blairstown, N, J., Chamber of Commerce 
on April 20. He will be the guest of 
Judge Albert B. Craig, who heads the 
chamber. 


OFFERS PIKE FOR BAIT 


As bait to bring the 1937 annual con- 
vention of the National Association of 
Insurance Agents to St. Paul, Minn, 
this Fall 400 choice baby pike will be 
sent by the Insurance Exchange of St. 
Paul to the Omaha mid-year meeting of 
the National Association next year to 
served during one of the dinners. 








FIREMEN’S IN PHILIPPINES 

The Firemen’s of Newark has beet 
licensed to do business in the Philippine 
Islands. 
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Aero Underwriters Inspection 


Service Meets With Wide Approval 


The enlarged engineering and inspec- 
tion service which Aero Insurance Un- 
derwriters of New York, one of the three 
leading American aviation insurance un- 
derwriting offices, inaugurated a few 
months ago is meeting with widespread 
approval and cooperation in the aviation 
business. This service covers every air- 
plane insured by Aero Insurance Under- 
writers, and the information gathered is 
passed On to manufacturers and others 
when it is of such a nature as to be of 
importance to the business in general. 
Jerome Lederer, chief engineer, is in 
charge of the inspection of aircraft and 
working under him in nearly every state 
of the country are inspectors who are 
stationed at various airports. Every 
plane insured by the organization is to 
be inspected three to four times a year 
and check-ups on recommendations to 
assureds are made in the interval to see 
whether the suggested corrections have 
actually been made. 

By far the majority of inspection re- 
ports apply to privately owned planes. 
While the general public knows more 
about the huge and high-valued trans- 
port planes they constitute less than 7% 
of the total mumber of planes in the 
country. The services of Aero Insur- 
ance Underwriters inspection department 
are extended to the commercial air lines 
and are welcomed even though these 
companies naturally have expert engi- 
neering staffs of their own. Inspection 
reports are made with reference to air- 
planes themselves, pilots and hangars, 
The information secured is designed to 
reveal the existence of any hazards 
which should and can be corrected. 
Through the promotion of this safety 
work, which is rendered free of charge 
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*U. S. Government Bonds 


First Mortgage Loans 
Real Estate 
Accrued Interest 


required by law. 


80 John Street 











*All other Bonds and Stocks 


Net due Insurance Companies (not over 90 days) . 


the Surplus to Policyholders to $1,070,995.45. 


to assureds, the chances for aviation 
accidents are reduced materially. 

Frequently defects are found in planes 
which are not the result of poor mainte- 
nance but are due to faults of manu- 
facturing. In such cases Aero Insur- 
ance Underwriters writes to the manu- 
facturers telling what appears to be 
wrong. 


Hundreds of Items on Inspection 
Reports 


The inspection blanks used for check- 
ing over insured planes call for answers 
to be made to nearly 500 questions. In 
addition the inspector supplements this 
information with personal observations 
of his own so that when the inspection 
is completed both the underwriting of- 
fice and the owner o1 the insured plane 
is in possession of a most thorough re- 
port on the condition and airworthiness 
of his property. 

Following are extracts from a report 
made a few days ago, showing the vari- 
ety of defects which may be discovered 
on a plane that is being operated and 
presumed to be in tip-top shape: 

“Crack in weld of No. 3 exhaust stack 
—mechanic took it off to be welded. 

“Cut flying wire being replaced. Ship 
due for relicensing. 

“Battery not carried in container but 
mounted on a base nlate having a wall 
about one inch high mounted perpendicu- 
lar to base plate, Battery held in place 
by strap passing over top of battery. 

“Drag wires in upper wings will need 
tightening. 

“Oil leakage noted on return line joints 
from front section and poor connection 
for oil pressure gauge at engine. All 
other lines and joints okey. 

“Remote control fire extinguisher used. 
Failure of this type due to air leakage 


from air bottles has been noted several 
times before. 

“Cowling too tight on right side of fin 
front end. Has caused wear on fin. 

“Compass subject to vast amount of 
vibration due to very poor condition of 
shock absorbers and anchorage. 

“Found pressuve down in the extin- 
guisher to engine but Mr. pumped 
it up and the pressure stayed up to 100 
Ibs. I note that this extinguisher is 
very well hidden under floor rug and 
cover. Many pilots don’t know that this 
ship has one. 

“When inspecting the hangar I told 
Mr. about the use of exposed 
heating elements to warm oil. He was 
very glad to hear of this and said we 
could rest assured it would never happen 
again.” 

This report does not turn up any of 
the more serious defects discovered on 
inspections of some planes. Several of 
the smaller commercial airlines and in- 
dependent operators are utilizing the 
Aero Insurance Underwriters blanks for 
their own use, 


J. S. Battell, Over 61 Years 
With Home of N. Y., Dies 


Death recently claimed John Sher- 
man Battell, aged 82, who served the 
Home of New York for a period of six- 
ty-one years prior to his retirement Jan- 
uary 1, 1936, when he was placed on the 
inactive list. His record with the com- 
pany of over sixty-one years’ continuous 
service is the longest of any employe. 
Mr. Battell lived in Richmond Hill, Long 
Island. 

Born October 25, 1854, Mr. Battell was 
graduated with honors in 1873 from the 
College of the City of New York. He 
was a member of the Phi Gamma Delta 
and Phi Beta Kappa fraternities and 
served as historian of City College for 
fifty years. After having taken a post 
graduate course at college he joined 
the local department of the Home on 
December 14, 1874. On May 23, 1923, 
he was made librarian of the company. 
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Now Seek Deborah Franklin 
Double in New York City 

Deborah Franklin may have been born, 
bred and raised in Philadelphia. And her 
descendants, the Baches, may still call 
Pennsylvania home. But, when it comes 
to selecting a double for the lady who 
went down in history as the wife of the 
illustrious Benjamin Franklin, one must 
go to New York to find her. At least 
that is what the New York insurance 
companies say. 

Recently, when the Insurance Federa- 
tion of Pennsylvania announced that it 
was seeking a double for Deborah who 
also had charm, personality and intelli- 
gence, to act as the official hostess at its 
annual convention to be held in Pitts- 
burgh on June 3, 4 and 5, it evoked con- 
siderable interest in New York. 

The Federation originally intended to 
confine the contest solely to Pennsyl- 
vania, However, the New York compa- 
nies soon changed that. They informed 
the Federation that they had among 
their employes girls who filled the order 
toa “T.” The Federation, checking over 
the rules for the contest, discovered that 
any girl employed by an office or com- 
pany that was a member of the Federa- 
tion could enter. The New York com- 
panies were members. 

Now the Insurance Federation of 
Pennsylvania is wondering whether the 
double for the wife of Philadelphia’s 
most famous citizen will come from New 
York. 


25 YEARS IN INSURANCE 

Fred L, Bross, New Jersey state agent 
for the Pearl and most loyal gander of 
the New York City Pond of the Blue 
Goose, recently completed twenty-five 
years in fire insurance. He entered the 
business with the Home of New York 
at the home office and remained with 
that company until joining the Pearl in 
1936. For years he has been one of the 
best known fieldmen in northern New 
Jersey. 


























Fire Reinsurance 


SKANDINAVIA 


INSURANCE COMPANY, LTD. 


UNITED STATES BRANCH 


Statement December 31, 1936 


ASSETS 
Cash in Banks and Trust Companies 


$ 309,937.32 
1,227,429.11 
197,357.89 
304,900.00 
181,250.00 
18,284.06 


$2,239,158.38 
134,137.02 


$2,105,021.36 


*Valuation on basis prescribed by National Convention of Insurance Commissioners. 
market quotations for all Bonds and Stocks owned, the Total Admitted Assets would be increased to $2,148,728.47 and 
Securities carried at $309,278.10 in the above statement are deposited as 








LIABILITIES 


Reserve for Unearned Premiums 
Reserve for Losses 
Reserve for all other Liabilities 


STATUTORY DEPOSIT 
SURPLUS 


SURPLUS TO POLICYHOLDERS 


REINSURERS UNDERWRITING CORPORATION 
United States Manager 


Sumner Ballard, President 

F. Kortenbeutel, Vice-President and Secretary 
A. Geberth, Vice-President and Secretary 

H. A. Siemon, Vice-President and Secretary 


$ 831,190.55 

171,542.47 

75,000.00 

$1,077,733.02 
$200,000.00 
827,288.34 

1,027,288.34 


$2,105,021.36 


On basis of December 31, 1936, 


New York, N. Y. 
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Property Life Company Coverage 
Defined in Bill in N. Y. Senate 


The new bill before the New York 
Senate at Albany to permit the forma- 
tion of stock companies for insurance of 
life of property would allow the follow- 
ing kinds of coverage to be written: 

“(a) On dwelling houses, stores and 
all kinds of buildings or parts thereof, 
and appurtenances, heating apparatus, 
hot-water plants and other apparatus 
connected therewith, against total loss 
or damage, including total loss of use, 
by reason of the total depreciation ex- 
isting at the expiration of the insurance. 

“(b) On dwelling houses, stores and 
all kinds of buildings or parts thereof, 
and appurtenances, heating apparatus, 
hot-water plants and other apparatus 
connected therewith, against total or 
partial loss or damage, including loss of 
use, by reason of total or partial de- 
preciation occurring prior to the ex- 
piration of the insurance caused di- 
rectly or indirectly by sinking of parts 
of the building, subsoil water, dry-rot, 
fungus, dampness of rooms, cracks in 
ceilings, supporting walls or pillars, leak- 
age in roofing, and bursting of water 
pipes caused by natural deterioration, or 
by damage to the buildings and parts 
and appurtenances thereof from external 
causes. 

Coverage of Equipment 

“(c) On machinery and mechanical and 
electrical equipment of every kind 
against total loss or damage, including 
total loss of use, by reason of total de- 
preciation, deterioration and breakage 
existing at the expiration of the insur- 
ance. 

“(d) On machinery and mechanical and 
electrical equipment of every’ kind 
against total or partial loss or damage, 
including loss of use, by reason of total 
or partial depreciation, deterioration and 


breakage occurring prior to the expira- 
tion of the insurance. 

“(e) And to effect reinsurance of risks 
taken by it or to assume by way of re- 
insurance risks taken by others. 

“(f) Nothing contained herein shall 
be construed as permitting an insurance 
corporation incorporated under this ar- 
ticle to write or assume, by reinsurance 
or otherwise, the risks and kinds of in- 
surance enumerated under sections sev- 
enty, one hundred ten and one hundred 
fifty of this chapter.” 

The capital of a property life insur- 
ance company would be not less than 
$1,000,000 and the surplus not less than 
$500,000. The company would be per- 
mitted to loan any policyholder a sum 
not exceeding the lawful damage reserve. 
There shall be charged as liabilities, in 
addition to the capital stock and all out- 
standing indebtedness the following: 


Reserves to Be Created 

“(a) A damage reserve in respect of 
each policy in force equal to the accu- 
mulated amount of the annual addition 
since the beginning of the second year 
of insurance of such policy; such annual 
addition being the annual accumulation 
necessary at interest of not more than 
three per centum per annum from the 
beginning of the second year to mature 
the principal amount of the policy at its 
termination. 

“(b) A reserve for outstanding losses 
at least equal to the aggregate estimated 
amounts due or to become due on ac- 
count of all losses and claims of which 
the corporation has received notice, pro- 
vided that such loss reserve shall also 
include the estimated liability on any 
notices received by the corporation of 
the occurrence of any events which may 
result in a loss and the estimated lia- 


bility for all losses which have occurred 
but on which no notice has been re- 
ceived. For the purpose of such re- 
serves, the corporation shall keep a com- 
plete and itemized record showing all 
losses and claims on which it has re- 
ceived notice, including all notices re- 
ceived by it of the occurrence of any 
event which may result in a loss. When- 
ever, in the judgment of the superin- 
tendent, the loss reserves, calculated in 
accordance with the foregoing provisions, 
are inadequate, he may, in his discre- 
tion, require such corporation to main- 
tain additional reserves. 

“(c) A reserve for all dividends due 
and accrued to policyholders including 
dividends due and unpaid. 

“(d) A reserve for premiums paid in 


“(e) A reserve for surrender values 
accrued but not yet paid.” 

Issuance of participating and non-par- 
ticipating policies is permitted. Dr. Hans 
Heymann, who has had years of experi- 
ence with property life insurance cover- 
age in Germany, came to this country 
recently to promote the idea of starting 
such a company here. 


London Assur. Group Had 
Satisfactory Year in 1936 


Manager and President Everett W. 
Nourse of the London Assu-ance, Man- 
hattan Fire & Marine and Union Fire, 
Accident & General, in releasing the 
companies’ annual statements as of De- 
cember 31 of last year, said that the com- 
panies experienced another highly satis- 
factory year. Total assets of the United 
States branch of the London Assurance 
were $8,722,955, and the surplus to policy- 
holders was $4,598,788. The London’s 
largest single investment was in United 
States government securities, these rep- 
resenting more than 30% of its total 
investments. Government, state and mu- 
nicipal bonds were nearly 36% of the 
total assets in the hands of trustees. 

The London increased its premiums 
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3.58% in 1936 and secured about 100 new 
agencies. 

Total assets of the Manhattan Fire & 
Marine as of the end of last year were 
$3,201,846 on the New York State Insur- 
ance Department basis of valuations, as 
against $3,010,533 at the close of 1935, 
The Manhattan’s surplus to policyhold- 
ers was $2,313,914, an increase of $129,%1 
over the previous year. The Manhattan’s 
largest single investment is also in United 
States government securities; they con- 
stituted more than 37% of its total in- 
vestments. Government, state and munic- 
ipal bonds were more than 43% of total 
assets. Premium income increased over 
9% in 1936. 

For every dollar of liability the Man- 
hattan has $3:61 of assets, and the capital 
and surplus to premiums not yet earned 
is in the ratio of 3 to 

The United States assets of the Union 
Fire, Accident & General as of Decem- 
ber 31, 1936, were $1,603,365, and its sur- 
plus to policyholders $1,127,741. These 
figures are on the New York State In- 
surance Department valuation. On the 
basis of actual market quotations as of 
the end of last year the company’s total 
total admitted assets would have been 
increased to $1,651,340, and surplus to 
policyholders to $1,175,716. The Union’s 
premiums increased nearly 6% and its 
agency plant was considerably enlarged. 
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Dust Explosion Hazard in 
Grain Elevators Still Dangerous 


Although losses from dust explosions 
have been materially in the 
food manufacturing industries which 
have cooperated in working out and 
adopting practical safety and preventive 
measures against dust explosions and 
resulting fires, there is still need for 
more definite attention to the applica- 
tion of method for the control and pre- 
vention of dust explosions in grain ele- 
vators, David J. Price, principal engineer 
in charge of the chemical engineering 
research division, Bureau of Chemistry 
and Soils, U. S. Department of Agricul- 
ire, said when addressing the meeting 
f the National Fire Waste Council in 
Washington last Friday. 

Since 1930 thirty-nine grain elevator 
explosions have been reported, said Mr. 
Price. In these explosions twenty-six 
people were killed, eighty-seven were 
injured and the property losses amounted 
to approximately $3,500,000. These thir- 
ty-enine explosions were about 35% of 
the total number of explosions reported 
during this period. This is a positive 
indication, he asserted, that more definite 
attention must be given to dust explosion 
prevention in grain elevators. 


reduced 


Extent of Dust Explosion Hazard 


‘The dust explosion hazard exists in 
awide range of industries, such as flour 
and feed mills, grain elevators (both ter- 
minal and rural), starch factories, sugar 
refineries, woodworking plants, pow- 
dered milk plants, soap powder factories, 
sulphur crushing and pulverizing, hard 
rubber recovery plants, cork pulverizing 
plants, chocolate and cocoa plants, paper 
mills, insecticide plants, celluloid and 
textile plants, aluminum, zinc and mag- 
nesium plants, fertilizer plants, and 
rosin-handling plants,’ Mr. Price con- 
tinued. 

“We find, therefore, that approximate- 
ly 28000 industrial plants in the United 
States are subject to the dust explosion 
hazard. These plants normally employ 
1,325,000 persons and manufacture prod- 
uts having an annual value of more 
than ten billions of dollars. In addition 
to these industrial plants, more than 
2,000 country (rural) grain handling ele- 
vators, having a capacity of more than 
500,000,000 bushels are subject to grain 
dust explosions and fires. These country 
flevators represent a capital investment 
%t more than $450,000,000. 


Extent of Dust Explosion Losses 


“In the last 20 years there have been 
approximately 400 dust explosions in in- 
lustrial plants in the United States in 
connection with the handling, milling, 
and processing of products largely of 
agricultural origin. In those explosions 
30 persons lost their lives and 750 were 
injured. The property and stock losses 
(insurance paid) amounted to more than 
335,000,000 

‘It is very gratifying to observe that 
there has been a marked reduction in 
ses from dust explosions in recent 
years, particularly in the food industries, 
_ In the starch and corn products in- 
lustries, where disastrous dust explo- 
Sons have occurred, no life has been 
%st from a dust explosion since Sep- 
tember 20, 1930, a period of over six 
years. This remarkable record for the 
‘arch and corn products industries is 
4 Significant indication of the value of 
‘te work of the safety organizations in 
this industry. It shows progress in dust 
&plosion control and prevention. 

, Losses also have been reduced in 
“our mills, where disastrous explosions 
Were experienced in the earlier years of 
‘ls important industry. 

, “e can more fully appreciate the re- 
“ution of dust explosion losses in this 
soup of food industries when we realize 
‘tat during the same period a large num- 
‘er of dust explosions have occurred in 
wher branches of the grain-milling in- 


dustry, resulting in large losses of life 
and extensive property damage. 

“The sugar refining industry also has 
established a remarkable record. Not a 
life has been lost in an explosion of 
sugar dust since June 13, 1917. Similar 
progress has been made in cocoa and 
chocolate plants and in the grinding of 
coffee and spices. 

Development of Safety Codes 

“One of the principal accomplishments 
in dust explosion control and prevention 
is the development of safety codes by 
the dust explosion hazards committee of 
the National Fire Protection Association. 
This committee, composed of represen- 
tatives from the various industries di- 
rectly concerned and from insurance and 
safety organizations, state and Federal 
officials, and construction and equipment 
engineers, works under the leadership 
of the Chemical Engineering Division 
of the Bureau of Chemistry and Soils. 

“The following safety codes developed 
by the dust explosion hazards committee 
have been adopted by the National Fire 








ASSETS 


America’s Oldest Fire and Marine Insurance Company 


Protection Association and the National 
Board of Fire Underwriters, and ap- 
proved as “American Standard” by the 
American Standard Association: 

“1. Flour and feed mills. 

“2. Sugar and cocoa pulverizing. 

“3 Pulverized fuel instalations. 

“4. Terminal grain elevators. 

5. Starch factories. 

“6. Coal pneumatic cleaning plants. 

“7, Wood flour manufacturing estab- 
lishments. 

“8. Spice grinding plants. 

“Q. Woodworking plants. 

“10. Use of inert gas for fire and ex- 
plosion prevention. 

“These safety codes, published by the 
Bureau of Labor Statistics of the U. S. 
Department of Labor as Bulletin No. 562 
and supplement No. 617, both entitled 
‘Safety Codes for the Prevention of Dust 
Explosions,’ have been very helpful in 
the application of measures for the pre- 
vention of dust explosions and fires. 

“Safety codes on the prevention of 
(1) aluminum and other metallic dust 
explosions, and (2) dust explosions in 
the handling, grinding and storing of 
sulphur are now in the course of prep- 
aration. 

Effect of New Manufacturing 
Processes 

“Although considerable progress 

been made in the United States 


has 
and 
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LIABILITIES 


Canada in the control and prevention 
of dust explosions in grain handling and 
milling operations, it must be admitted 
that all possible causes of dust explo- 
sions are not positively known. Dust ex- 
plosions may occur in an industrial plant 
as a result of some newly developed type 
of mechanical or electrical equipment. 
Many of the dust explosions in recent 
years in the United States have been 
directly associated with the introduction 
of new manufacturing processes which 
have opened up additional sources of 
ignition and have resulted in conditions 
favorable to explosions, It is therefore 
highly desirable that new manufacturing 
operations be carefully examined to de- 
tect possible dust explosion hazards, and 
that attention be given to the adoption 
of preventive measures.” 

Discussing methods for prevention and 
control of dust explosions, Mr. Price 
spoke of dust collection and removal, 
removal of foreign material from grain, 
inert gas protection in grinding and pul- 
verizing operations, protection of elec- 
trical appliances and equipment, control 
of static electricity, closed storage bins 
and explosion venting areas in grain 
handling and milling plants. 





WESTERN BUREAU MEETING 
The Western Insurance Bureau will 
meet in Asheville, N. C., on May 18-20. 





by law. 


*Bonds and Stocks, valued as re- 








quired by New York State Reserve for Unearned Premiums. 20,087,096.70 
Insurance Department $93,466,422.74 Deposits Reclaimable on Perpetual 
First Mortgage Loans on Real Policies 871,749.62 
Estate 23,825.00 Reserve for Taxes and Other 
Accrued Interest 244,170.62 Expenses “ _..  2,258,600.00 
Real Estate, Philadelphia, New _ —_ Rn — Shes a 
York City and San Francisco. 5,714,942.85 tool = New York State . 226,066.36 
Cash in Banks and Office 6,836,593.52 Reinsurance Recoverable on Paid 
Premiums in Course of Collection and Unpaid Losses from Com- 
(Not over 90 days due) 2,840,617.42 panies Not Authorized in New 
Bills Receivable for Premiums 27,642.52 om Sine ae 
ees Mie on Ml Dividend Payable January 15,1937 1,800,000.00 
AEE = s. « sw eiaistia ale 144,396.24 Capital 12,000,000.00 
Accounts Receivable 3,254.90 Surplus 65,870,736.63 
$109,301,865.81 $109,301,865.81 


Reserve for Unpaid Losses 


_ $ 5,766,049.00 














*Bonds at Amortized Values; Stocks at Market Values December 31, 1936. 


On the basis of December 31, 1936, market quotations for all bonds and stocks owned, this Company’s total 
admitted assets would be increased to $112,541,940.66 and surplus to $69,110,811.48. 


Note: Securities carried at $1,105,389.44 and cash $48,910.14 on the above statement are deposited as required 
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iscusses Big Fires 
In Industrial Plants 


THREE PRIMARY CAUSES CITED 





Inferior Construction, Poor Private Pro- 
tection Facilities and Lack of 
larm Service 





During the last five years alone there 
have been in the United States 172 fires 
involving a loss of more than a quarter 
of a million dollars each, the total loss 
in these fires alone amounting to $100,- 
000,000, said Percy Bugbee, assistant 
managing director, National Fire Pro- 
tection Association, when addressing the 
National Fire Waste Council in Wash- 
ington last Friday. More than half of 
them occurred in industrial plants, A 
careful examination of the history of 
these fires indicates clearly that three 
general factors stand out as being pri- 
mary causes of the fires and the large 
loss. These factors are inferior con- 
struction, inadequate private fire protec- 
tion facilities and delayed discovery of 
the fire due to lack of proper alarm fa- 
cilities or watchman service 


While in general it is safe to say that 
there has been a marked decrease in 
large industrial fires in recent years, 
continued Mr. Bugbee, the record demon- 
strates clearly that much still remains 
to be done if such fires with their tragic 
trail of loss of employment, loss of pro- 
duction, loss of good will and many times 
permanent destruction of a going busi- 
ness are to be eliminated. Most of the 
emphasis of recent years by fire pro- 
tection authorities has been directed at 
mercantile, dwelling house and rural fire 
protection problems because the fire loss 
has been on the increase in those classi- 
fications and on the decrease in industry. 

“Every industrial concern would do 
well to adopt the fire prevention policy 
which has been adopted by one of our 
biggest oil companies,” said Mr. Bugbee. 
“This company has given intensive study 
to the problems of fire prevention in the 
oil industry and has published a compre- 
hensive fire prevention manual for its 
employes. 


How Two Companies Combat Hazards 


“The duPont Company is an industry 
which might be considered as having an 
inherently high fire hazard. In a paper 
before the Safety Congress in New York 
a few years ago Harold L. Miner, their 
fire protection manager, made the fol- 
lowing statement: ‘During the past nine 
years about 48,000,000 gallons of lacquer 
and other pyroxylin finishes have been 
manufactured at one of the duPont 
plants. The total fire destruction during 
that period was $2,972. No fires have 
been experienced with the handling of 
large quantities of solvents or in the 
packaging operations or storage. None 
of the fires which occurred were par- 
ticularly interesting or resulted from any 
unusual or any unforeseen causes. The 
majority of them were the result of the 
failure of the human element which is 
difficult to control in any manufacturing 
establishment.’ 

“One of the most remarkable fire pre- 
vention campaigns was that carried on 
by the Youngstown Sheet & Tube Co. 
This company, of vast size and with a 
large army of employes, had had a large 
number of small fires. During the year 
1926 a total of 2,274 fires were recorded 
on the properties of the company. The 
supervisor of safety and the plant fire 
chief set out to do two things: first, to 
secure the cooperation of the men in the 
mills to reduce this excessive number 
of fires by reducing hazards, and sec- 
ond, to develop the efficiency of the fire 
brigade of employes. A series of meet- 
ings was held with the employes de- 
signed to demonstrate the practical value 
of fire prevention work to them and the 
industry. The intense practicability of 
the campaign is demonstrated by one 
incident. 

“Considerable oil and grease hazard 
was found in one section of the plant be- 
cause of the careless use of these ma- 
terials. Fire prevention workers pointed 
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PERCY BUGBEE 


out to the superintendent of the mill 
building that more careful use of oil and 
erease would not only reduce fire haz- 
ards, but would save money and a sav- 
ing of $583 in one month was thus ef- 
fected. Along with this fire prevention 
campaign the fire brigades of the various 
plants were developed to a high degree 
of efficiency. Bear in mind that in 1926 
the company had 2,274 fires. In 1927 
there were 1,127 fires; in 1928, 624 fires; 
in 1929 579 fires; in 1930 254 fires; in 
1931, 114 fires; and in 1932 fifty-seven 
fires. I imagine that it would be rather 
(difficult to convince the officials of the 
Youngstown Sheet & Tube Co, that fire 
prevention work did not pay in view of 
that experience.” 


MICHIGAN QUALIFICATION BILL 

With the introduction in the Michi- 
ean Legislature last week of an agents’ 
qualification bill sponsored by the Michi- 
gan Association of Insurance Agents, 
leaders in organized agents’ ranks are 
expressing confidence that an adequate 
law on this subject is at last to be placed 
on the statute books after a number of 
previous unsuccessful attempts. The 
bill is intended to apply solely to prop- 
erty insurance agents, life agents and 
representatives of farmers’ mutuals and 
small cyclone and hail mutuals being ex- 
pressly excluded. The only potential 
source of opposition, it was said, was in 
the excepted lines so it is believed that 
enactment of the measure can be ob- 
tained. Members of both houses and 
senate insurance committees have indi- 
cated their favor for the bill. 


E. W. WASHINGTON APPOINTED 

Edward W. Washington, who for the 
past four years has been with the Gen- 
eral Schuyler Fire, has left that com- 
pany as of April 1 to go with the Co- 
operative Fire Underwriters Association 
of New York State as district service 
manager handling New York State ter- 
ritory east of Utica. Mr. Washington 
served with the General Schuyler first 
as home office underwriter and chief 
of the loss department and for the past 
two years, with headquarters at 123 
William Street, New York, as_ special 
agent covering metropolitan New York, 
New Jersey, Maryland and the District 
of Columbia. 


NEW BEDFORD BOARD ELECTS 

The New Bedford, Mass., Board of 
Fire Underwriters last week honored 
Henry M. Slade, who recently declined 
re-election as secretary of the board fol- 
lowing nearly thirty years’ continuous 
service. He was presented with a gold 
watch, chain and pen knife as token of 
affection of the board members. The 
new president of the board is Henry J. 
Perry of the Paul & Dixon agency. R. 
Eugene Ashley of the Charles S. Ashley 
& Sons agency is vice-president and the 
new secretary is Milton E. Borden of 
the Goddard & Borden agency. 














Angry at Agent, Dropped 


Insurance; Then Home Burns 

A local agent relates the following 
rather odd story: some time ago the 
wife of an assured was being treated by 
a physician, necessitating the use of an 
electric pad.: In some manner a short 
circuit developed and fire ensued, dam- 
aging the bed clothing and destroying 
the pad. The agent was notified by the 
writing company to adjust and made a 
list of the damaged articles including the 
pad and agreed with the wife as to the 
amount of loss, When the husband was 
called to the agent’s office to sign the 
proof, he refused, saying that the elec- 
tric pad was the property of the doctor, 
and demanded that it be eliminated. 

The doctor was disturbed and called 
upon the agent, who also carried his in- 
surance. The agent explained that no 
claim could be allowed, as the pad was 
not covered outside of the doctor’s resi- 
dence. When the doctor’s insurance ex- 
pired he would not renew it, strange to 
relate, about a year later, his residence 
was destroyed by fire while still un- 
insured. 





Honor Arthur V. Davenport 
On His 25th Anniversary 


Executives and fellow employes of the 
Insurance Company of North America 
on March 25 tendered a surprise dinner 
to Arthur V. Davenport, marking his 
twenty-fifth year of service with the 
company. The dinner was held at the 
Penn Athletic Club. Mr. Davenport, who 
is manager of the automobile depart- 
ment, has spent his entire business ca- 
reer with the North America group, 
starting as a clerk in 1912. A feature 
of the celebration was a telegram shower 
from North America representatives in 
all parts of the United States. 

Mr. Davenport is a member of the 
Automobile Underwriters Club of New 
York and a member of the rates and 
forms sub-committee of the National 
Automobile Underwriters Association. 





Policy Void as to Insured 
But Not for Mortgagee 


When an insured took insurance with 
a stock company on his dwelling house 
and barn a policy over the buildings with 
a mutual company had lapsed for non- 
payment of assessment. That policy 
contained a standard mortgagee clause 
and remained in force as to the mort- 
gagee by its payment of the assessment 
on demand. The Pennsylvania Superior 
Court held, Willits v. Camden Fire, 189 
Atl. 559, that the stock company was 
not relieved from liability under the pol- 
icy on the ground that the mortgagor 
insured on application for the policy 
represented that there was no other in- 
surance on the property. The mutual 
policy was void as to the insured and 
was not revived by the mortgagee’s pay- 
ment of the assessment, even if the in- 
sured reimbursed the mortgagee. 


J. B. NICHOLSON DEAD AT 92 


James B. Nicholson, oldest employe of 
the Franklin Fire of Philadelphia, died 
a short time ago at the age of 92 
years. He passed away at his home in 
Philadelphia after a long illness. In 1866 
Mr. Nicholson was employed by Charles 
Banker, first secretary and one of the 
organizers of the Franklin Fire, and in 
1919 he was pensioned. Surviving are 
two daughters and a son, Mr. Nichol- 
son was one of the last survivors of the 
Civil War Navy veterans and one of his 
proud boasts was that he had watched 
President Abraham Lincoln raise the 
Stars and Stripes to the top of the pole 
on Independence Hall seventy-five years 
ago. 


WM. A. SIMPSON & SON MOVE 


Wm. A. Simpson & Son, one of the 
oldest Philadelphia insurance agencies, 
recently moved their offices to 111 
South Fourth Street. This agency has 
been in insurance since 1861. 
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CANADIAN EXPERIENCE Goop 





Fire Companies Last Year Had Moy 
Favorable Underwriting Experi. 
ence in Canadian History 
Reflecting the most favorable fire in- 
surance underwriting experience in Cap. 
adian history, most companies and com. 
pany groups report improvement in 193 
business, says the Financial Post of Tp. 
ronto. That this is so results entirely 
from a lower loss total. The year saw 
no reversal of the trend to lower pre. 
mium volume, although rate of decline 
was checked, Even allowing for a syb. 
stantial increase in business of Lloyd's 
of London, which is not included in the 
following survey, premiums written jp 
1936 were about $700,000 less than in the 
previous year. 


Loss ratio on business throughout the 
Dominion, as compiled from figures syb. 
mitted to G. D. Finlayson, Federal sy. 
perintendent of insurance, and from fe. 
turns of leading provincially licensed 
companies as submitted to the Ontario 
Insurance Department, was 36.32%, com. 
pared with 37.73% in 1935, the former 
record low figure. In the last five years 
the ratio has plunged from 61.5% to the 
unusually favorable figure last year, 
Company men incline to the opinion 
that the present situation is too good to 
last; that an earned loss ratio of %% 
is unnaturally low. Thus far in 1937, 
number of companies have reported more 
“normal” loss experience, 

In so far as loss experience is con- 
cerned, the board companies registered 
much the best year. Their combined 
ratio was just under 35%. Mutuals were 
next in line with 36.75%, then non-board 
joint stocks with 39.96% and reciprocals 
with 56.56%. All of these ratios, with 
the exception of the reciprocals, are ma- 
terially below those of the previous year, 

The year’s business brought relatively 
few changes in the ranking of the vari- 
ous underwriting groups. Despite a con- 
siderable decrease in premium income, 
the Royal group is still far in the lead 
in respect to total business and is the 
only group to write more than $2,000,00 
in premiums. Its associated group, the 
Liverpool & London & Globe, stands in 
fifth place. London & Lancashire, 
Phoenix of London, and Commercial 
Union, rank second, third and fourth re- 
spectively. 





Greater Fire Losses Call 
For More Care by Assureds 


Indication that the nation’s fire losses 
may have taken the sharpest upturn last 
year since 1920 was the basis for a sug- 
gestion this week by the Continental for 
increased vigilance on the part of prop- 
erty owners regarding all factors bear- 
ing upon fire hazard and fire prevention. 

“Preliminary estimates by the National 
Board of Fire Underwriters put the 19% 
fire loss 17% above the final loss esti- 
mates for 1935,” said Curtis W. Pierce, 
vice-president, “Unless the 1936 loss 
figure is revised downward in the final 
adjusted estimates, it will show the 
greatest percentage of increase in SIX- 
teen years.” 

In the actual work of fire prevention, 
he asserted, higher values and increasing 
industrial and commercial activities 
should occasion increased interest. Study 
of the National Fire Protection Ass0 
ciation’s analysis of forty-three fires, 
each of which caused loss in excess of 
$250,000 during 1936, showed inferior 
construction, excessive areas, etc. 
contributing factors in twenty-three, 1 
stances. Unprotected vertical openings 
aided the spread of eight of the blazes. 

Delays in giving the alarms were patt- 
ly responsible in twenty cases. Thirteet 
of the fires involved highly combustible 
materials, or excessive amounts of burn- 
able stocks within the buildings. Fou 
involved flammable liquids. Flood waters 
hindered the fire fighting at three of the 
blazes. In six instances there were i 
adequate water supplies or poor hydrant 
distribution. In three cases the large 
loss was due to the spread of forest 
fires along a wide front. 
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J. ter Meulen on Marine Insurance 


In Holland During the Last Year 


An interesting summary of marine in- 
qirance developments in Holland last 
vear, written by J. ter Meulen of Am- 
sterdam, general manager of the Neder- 
landsche Lloyd Insurance Co., is pub- 
shed in the recent issue of the Ma- 
rine Underwriter, publication of the In- 
ternational Union of Marine Insurance, 
yhich has its head office in Berlin. Dis- 
cussing competition, inland hull coverage 
and aviation insurance Mr. ter Meulen 
writes in part: us 

The fall of the values of commodities 
and vessels seems to have come to a 
standstill in marine insurance, which is 
closely connected with the trade of raw 
materials. In inland marine insurance, 
however, which is of course more in- 
terested in the trade of manufactured 
goods, the values are continuously de- 
creasing. Even the rates are still shrink- 
ing here and there or concessions with 
regard to conditions have to be granted 
to the assured on account of fierce com- 
petition. How strong this competition is, 
is demonstrated by the fact that in Am- 
sterdam not less than 140 Dutch and 
foreign companies are operating, besides 
quite a number of inoperative agencies 
of companies which are temporarily not 
admitted on policies either for monetary 
or political reasons. Furthermore the 
Dutch markets have strongly to reckon 
with the competition of the near foreign 
markets, to which the assured sometimes 
apply for cover on account of slight 
differences in rates. 

Relations With Brokers 

The standard insurance conditions have 
not been altered materially in the period 
under review, however, in Amsterdam 
an alteration of formal nature was 
brought about : underwriters are in future 
lawfully discharged by paying claims to 
the insurance broker. Formerly the in- 
surance brokers very often raised ob- 
jections when asked to produce receipts 
signed by the assured; their own re- 
ceipt, however, did not lawfully dis- 
charge the underwriters against the as- 
sured. After careful consideration of 
the many difficulties in this matter the 
only satisfactory solution appeared to be 
the introduction of a Bourse condition 
having the same tenor as that existing in 
Rotterdam since several years, to the ef- 
fect that the underwriter is also dis- 
charged by paying claims to the insur- 
ance broker, provided the assured does 
not specifically require claims being paid 
to himself exclusively. 

The results in inland marine hull insur- 
ance still leave much to be wished for. 
This state of affairs exists already for 
years at an average market rate of 2%, 
even in spite of some improvements in 
conditions, which have, although not gen- 
erally, been brought about; for instance 
a condition that claims for damages shall 
only be paid after repairs at sight of the 
repairing bill. Several British companies 
and Lloyd’s underwriters have of late in- 
terested themselves in the inland marine 
branch here and rates of 114% are men- 
tioned. The general opinion here is that 
such a level of rates must soon prove to 

disastrous, 

Aviation insurance gocs, as indeed 
aviation itself, through an extremely hard 
Period of development. The results in 
the year under review are very bad. 

Aviation Results Bad 

These unfavorable results are in our 
opinion in the first instance due to the 
fact, that in a new, quickly developing 
trade as the aviation is, the type of air- 
craft is often changed, which renders 
all statistics more or less worthless. In 
the second place the air traffic continu- 
ously increases and the various lines are 
Constantly growing, a fact which also 
creases the risks. Especially after the 
famous Melbourne race several new lines 
were opened and new machines taken 
into commission. As to the insurance of 
liability of aviation companies against 
third parties, the Warsaw convention has 
required a large sacrifice from the under- 
Writers, as, according to the regulations 


of this convention, the onus of the proof 
of non-liability is laid upon the aviation 
companies. 

In general the results were, in com- 
parison with the premium income, poorer 
than the foregoing years. Numerical, 
however, the casualties on Dutch ocean- 
going steamers were, according to the 
records of the Bureau Veritas, less than 
in 1934, viz. 112 against 122, taking into 
account that the decrease of the Dutch 
mercantile fleet has almost come to a 
standstill. 


Flame-Resisting Compound 
Cuts Fire Hazards of Home 


A new application’ of chemistry to 
make fabrics flame-resisting was demon- 
strated last week at the opening of a 
popular exhibit of this and other chemi- 
cal contributions to better living. The 
exhibit was presented by the E. I. du 
Pont de Nemours Co. at the New York 
Museum of Science and Industry in 
Rockefeller Center, New York City. 

The flame-resisting compound is de- 
signed to make house curtains no longer 
carry fire, to make it safe for a house- 
wife busy at a gas range to get the 
sleeve of her cotton smock in the flame 


without its going up in a blaze, and to 
protect the lives of smokers in bed who 
may go to sleep with lighted cigarettes 
in hand. 

It is a relatively inexpensive inorganic 
salt, which may be applied to any fab- 
ric, garment, bed sheet, mattress, furni- 
ture or curtains by dissolving the chem- 
ical in water, dipping the articles to be 
flame-proofed and letting them dry. Du 
Pont tests have shown it does not change 
the color of anything to which it is ap- 
plied or modify even the feel of delicate 
fabrics, as do other salts used hereto- 
fore to kill fire. 





Blaine, Fullerton & White, Ltd., have 
purchased the insurance business of F. 
B. McClellan & Co. at Vancouver, B. C. 





























Would you like to have a definite, detailed plan 
to increase your earnings?’ ‘Are you interested in 
learning about a system of selling insurance that 
has actually worked for an agency of two partners 


in a centrally located middle-sized city where 


competition is keen? . 


This plan was built by a good, representative local 
agency, in accordance with its needs, over a period 
of years. It has greatly increased that agency s 
income and profits. It is simple and economical 
to put into effect —but of course it requires 
steady work. Two years tabulations of interviews, 


orders, premiums and commissions show that the 


The 
MANHATTAN 


Fire and Marine Insurance Company 


aun 


two partners together averaged 176 interviews a 
month. These interviews produced 63 pieces of 
new business per month, yielding a premium in- 
come of $2328, and a monthly commission 


income — all on new business, exclusive of re- 


newals — of $526 every month. 


stationery. 


The 
LONDON ASSURANCE 


Ninety-Nine John Street, New York 


Here is no theory worked out by a swivel-chair 
salesman. This is a plan that has worked for 
working agents, another link in our chain of con 
structive ideas for local agents. If you would 
like to learn about it — without the slightest obli- 


gation on your part—just write on your agency 


The 


UNION FIRE 


Accident and General Insurance Company 


Ss 
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Corn Trade F. P. A. Clauses Are 
Amended By London Underwriters 


The Institute of London Underwriters 
put into effect on April 1 amendments to 
the Corn Trade F.P.A. Clauses. The 
principal changes embodied in _ the 
amended text are as follows: 

1. The paragraph in the present clauses 
reading : 

“Also to pay landing, warehousing, 
forwarding and special charges if in- 
curred, also partial loss arising from 
transhipment and to pay for any portion 
of cargo condemned at a port of dis- 
tress owing to perils insured against,” 

Has been amended to read: 

“To pay landing, warehousing, for- 
warding and special charges if incurred, 
also partial loss occurring during tran- 
shipment and to pay the insured value of 
any bag which may be totally lost in 
loading or discharge, and the insured 
value of any portion of the cargo con- 
demned at a port of distress owing to 
perils insured against.” 

2. The following clauses have been in- 
cluded: 

The Liberties Clause, subject to the 
omission of the last paragraph and with 
a minor alteration to the concluding re- 
mining paragraph. 

The Bailee Clause. 

The Both to Blame Collision Clause. 

The Wrongful Act Clause. 

3. The opportunity has been taken of 
adding the footnote appearing in the 
Institute Cargo Clauses regarding the 
necessity for the assured giving prompt 
notice when he becomes aware of an 
event for which he is held covered. 

Explanation of Changes 

Explaining the effects of these amend- 
ments D. King-Page writes as follows 
in the Liverpool Journal of Commerce: 

The really material alteration is, of 
course, the inclusion, in the paragraph 
first quoted, of the words, “and to pay 
the insured value of any bag which may 
be totally lost in loading or discharge.” 
This brings the cover of the clauses into 
line with that of the Institute Cargo 
Clauses F.P.A., in which the equivalent 
passage reads, “The underwriters are to 
pay the insured value of any package or 
packages which may be totally lost in 
loading, transhipment or discharge.” 

It is to be noted that the clauses 
previously covered “partial loss arising 
from transhipment,” and this would, of 
course, include the total loss of any bag 
or bags. This cover still remains, but 
the policy is extended to cover the total 
loss of any bag totally lost during load- 
ing or discharge. The situation is inter- 
esting, for the extended cover cannot 
apply to bulk cargo, but both bagged 
and bulk cargo is covered against partial 
loss arising from transhipment. 

It should also be noted that whereas 
the old text reads “Partial loss arising 
from transhipment and to pay for any 
portion of cargo condemned at a port of 
distress, etc.,” the new text refers to 
“partial loss occurring during tranship- 
ment,” and provides that the policy will 
pay “the insured value of any portion 
of cargo condemned at a port of dis- 
tress, etc.” 

These verbal alterations do not appear 
to affect the actual cover of the policy, 
but they do, perhaps, express the inten- 
tion of the clause rather more precisely. 

Liberty Clause 
_ The inclusion of the Liberties Clause 
in the amended clauses is, of course, 
part of the policy of the Institute to 
bring all cargo clauses into line so far 
as the cover against circumstances aris- 
ing out of bill of lading liberties is con- 
cerned. The paragraph omitted reads: 

"Provided always that no liability shall 
attach to this policy for loss or damage 
occurring after the termination of such 
contract of affreightment and proximate- 


ly caused by delay or inherent vice or 
nature of the subject matter insured.” 

When the Liberties Clause was first 
adopted in the Institute Cargo Clauses 
there was some debate as to whether 
this paragraph was necessary in any cir- 
cumstances, and it was generally agreed 
that in no circumstances could it be 
necessary in clauses subject to the F.P.A. 
Warranty, so it is obviously unneces- 
sary in the ‘Corn Trade F.P.A. Clauses. 

There is no Warehouse to Warehouse 
Clause in the Corn Trade F.P.A. Clauses, 
and so it has also been necessary to 
amend the concluding paragraph of the 
Liberties Clause after the deletion re- 
corded above has been made. Therefore 
the paragraph in question has been made 
to conclude “or if the goods be forward- 
ed to the destination named herein or 
to any other destination, until safely 
deposited in consignees’ or other ware- 
house at destination.” This brings the 
clause into line with the Transit Clause, 
which is the equivalent of the Ware- 
house to Warehouse Clause in the Corn 
Trade F.P.A. set. 


Protection of Innocent Assured 


As for the Bailee Clause and the Both 
to Blame Collision Clause, these also 
have been taken in to keep the set up to 
date with current practice, but it is ex- 
traordinary that although the clauses 
were last amended in July, 1932, the 
Wrongful Act Clause is only now 
brought into the set, for that was adopt- 
ed as a result of the case of Samuel v. 
Dumas in 1924, and was incorporated in 
the Institute Cargo Clauses shortly af- 
terwards. Its addition to the set makes 
little, if any, difference, for underwriters 
would always have interpreted the pol- 
icy as if the clause had been incorpo- 
rated, and, moreover, the clause, al- 
though its intention is very clear, is im- 
perfect if literally interpreted. 

Its intention is to protect the innocent 
assured against loss if the carrying ves- 
sel is fraudulently scuttled, wrecked or 
cast away, etc. The effect of the judg- 
ment in Samuel v. Dumas was not that 
the loss was due to a peril of the sea 
brought about by scuttline but that de- 
liberately fraudulent scuttling, not being 
a peril covered by the policy, the inno- 
cent assured could not recover. This 
being so, it is impossible that a loss due 
to peril which is not covered by the 
policy can be brought within the cover 
of the policy “if the loss in the absence 
of such wrongful act or misconduct 
would have been a loss recoverable un- 
der the policy.” 

This aspect of the matter was largely 
debated at the time the clause was 











SIR JOHN H. LUSCOMBE DIES 


Served as Underwriter for London 
Lloyd’s for 61 Years; Retired in 
1931; Knighted in 1902 
Sir John Henry Luscombe, who was 
called the “Father of London Lloyd’s,” 
died Sunday at his home at Crawley, 
Sussex, England, at the age of 88. He 
had been an underwriter for over sixty 
years, retiring in 1931. At the age of 
22 he was the youngest underwriter at 
Lloyd’s. In his youth he sailed in the 
ships owned by his father and rose to 
second officer. A rugby player of un- 
usual skill, Sir John played in the first 
match between England and Scotland 

in 1871. 

Sir John was knighted in 1902 during 
his first year as chairman of Lloyd’s. 
He was again chairman in 1908, 1909, 
1912 and 1914. Some years ago he re- 
ceived a gold medal for his services. At 
his retirement he was elected an honor- 
ary member of Lloyd’s, being the sev- 
enth man to receive this distinction. He 
was a former director of the Prudential 
and High Sheriff of Sussex in 1913. 
Three sons survive, 








Mortimer to Talk on Law of 


Inland Marine Insurance 


William M. Mortimer, inland marine 
adjuster in New York and author of 
several books on the adjustment of in- 
land marine losses, will deliver a lecture 
on the law of inland marine insurance 
this morning at 11 o'clock before the 
course being conducted for brokers by 
the Independent Brokers Association of 
Brooklyn, Inc. at 56 Court Street, 
Brooklyn, 


Fined $200 For Placing 
Risk With London Lloyd’s 


A fine of $200 was imposed last Fri- 
day upon Cecil Elliott, a British subject, 
who had been convicted in Special Ses- 
sions Court, New York County, of vio- 
lating Section 50 of the Insurance Law, 
prohibiting the placing of insurance with 
non-admitted insurers. If the fine is not 
paid Elliott must serve sixty days in 
jail. He was charged with having placed 
business with London Lloyd’s. Justice 
Pearlman, who imposed the fine, said 
that he hoped the size of the fine would 
deter others from placing insurance with 
carriers not authorized to do business 
in New York State. 








drafted, and while it was never officially 
admitted, it was, nevertheless, generally 
accepted that the critics of the clause 
were right. However, the intention of 
the clause is so clear, and the difficulty 
of drafting a text that would be as ex- 
plicit and yet above criticism is so great 
that it has been allowed to stand, and 
it is beyond all question that under- 
writers would invariably meet their ob- 
ligations in accordance with the spirit of 
the clause, and would in no circum- 
stances take refuge in the literal inter- 
pretation of its wording. 





APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


New York: 
Atlanta: 
Boston: 
Chicago: 
Dallas: 


25 Gold Street 
10 Pryor Street 
141 Milk Street 
Insurance Exchange Bidg. 


Frank Rimmer 
Kirby Building 


Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 


Hibernia Bank Building 


San Francisco: 


Pacific Marine Ins. Agency 
114 Sansome Street 
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Extensive Report Made to United Stat, 
Senate by Commerce Committe 
Points Way to Assured Sea Safety 





Every feature of passenger ship ¢op. 
struction and operation is covered in ; 
586-page report made to the Unite 
States Senate by its Commerce (Con. 
mittee, which had been directed to mak, 
a thorough investigation of the sea safe. 
ty problem and make recommendation: 
for legislation. The committee was , 
highly representative one and it bega 
its work in June, 1935. 

An outstanding result of the investigz. 
tion committee, says the Commerce Con. 
mittee, has been to develop a method oj 
producing absolutely fireproof ships, an 
this without adding excessively to th 
cost or weight involved. If the recom. 
mendations made in the report ar 
adopted there is no question that a yay 
improvement in the safety of ships wi 
result. : 

The committee says also that during 
the course of the experiments, a form oj 
construction was developed in which 
combustible material was eliminated ¢ 
such an extent that combustion cannot 
be sustained by any part of the ship 
structure. Thus a distinct advance ha 
been made in the requirements for th 
fireproofing of passenger vessels. 

“The requirements of the conventio; 
in this respect,” continues the report 
“were quite elementary, and since that 
document was signed considerable know. 
edge has been gained. Materials ar 
now available which make it possible t 
arrive at the construction of a fireproof 
passenger ship without increasing ma- 
terially the cost or weight. 

“The fireproofing methods used ashore 
are practically debarred on account oi 
the great weight involved. Shore meth- 
ods are not necessary because ship con- 
struction is quite different from land con- 
struction. On this account it is not nec. 
essary to protect the steel structure oi 
a ship as is the practice on land. In 
fact the steel structure of a ship almost 
never loses its integrity due to fire.” 

Proposed rules for fire detection ané 
extinction are the most rigid ever pr- 
posed. The fire service suggested in- 
cludes every essential fire-fighting ap- 
paratus which, “coupled with the im- 
proved construction, are such as prat- 
tically to insure against any dangerous 
fire,” the report asserts. 





Limited Personal Property 


Floater Sanctioned in Fla. 


Insurance Commissioner and_ State 
Treasurer W. V. Knott of Florida has 
ruled that effective May 1 the writing o 
personal property floater policies will 
permitted in Florida subject to the fol- 
lowing restrictions: 

“Personal property floater (sometimes 
referred to as ‘householder’s comprehen- 
sive’) shall exclude coverage against loss 
or damage resulting from the perils of 
hazards of fire or windstorm while m 





any residence(s) owned or furnished by 
the assured, in the State of Florida.” _ 

Commissioner Knott has ruled that al 
such policies issued in Florida must cot 
tain the following provision: 

“In consideration of the premium @ 
which this policy is written, it is agree 
that this policy does not cover any los 
or damage caused directly or indirect 
by fire or windstorm to any _propett) 
covered by this policy while such prop- 
erty is in any residence(s) owned 
furnished by the assured, in the State 
of Florida, except as to scheduled jewe- 
ry, fine arts and furs.” 





G. E. HUNT, LAWYER, DIES 


G. Everett Hunt, New York insurance f 


lawyer specializing in insurance cases 
died last week of pneumonia at the ag 
of 48. He was a member of the la¥ 
firm of Evans, Hunt & Rees until lea 
ing the firm a year ago. His widow sw! 
vives, 
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Great Tribute to Chris. A. Gough 
At N. Y. Dinner Attended By 1,500 


New Jersey Deputy Commissioner, 44 Years With Department, 
Recognized by All Branches of Insurance; Gov. 
Hoffman Principal Speaker 


In appreciation of his forty-four years 
of unexcelled and public spirited service 
in the New Jersey Banking and Insur- 
ance Department Christopher A, Gough, 
deputy commissioner, was the honored 
guest last evening in the Hotel Pennsyl- 
vania, N. Y., at one of the largest insurance 
banquets held in the East this year, It 
was a brilliant turnout of nearly 1,500 
insurance men including top- -notch exec- 
utives from all types of companies, insur- 
ance commissioners from half a dozen 
states and government officials. The 
dinner was sponsored by the Casualty 
Underwriters Association of New Jersey 
but all branches of insurance joined with 
that association in this never-to-be-for- 
gotten tribute to Chris Gough. 

Keynoter of the post-prandial activities 
of the evening was Governor Harold G. 
Hoffman of New Jersey, who made the 
principal speech, a typical one in which 
he gave well-earned recognition to Mr. 
Gough as one of the most faithful offi- 
cials in the state’s service. Other speak- 
ers were Justice Harry Heher of the 
Supreme Court of New Jersey, Louis 
H. Pink, Superintendent of Insurance of 
New York; Carl K. Withers, New Jersey 
commissioner, and Edward D. Duffield, 
president of the Prudential. Alfred Hur- 
rell, Prudential vice-president and gen- 
eral counsel, was to have been one of 
the speakers but illness prevented his 
presence. 


Clarkson Toastmaster; Presentation 
by Schryver 
Appropriately the evening’s toastmas- 
ter was William B. Clarkson, casualty 
manager of the Travelers in Newark, N. 
J, who is a charter member of the Cas- 
ualty Underwriters Association of New 
Jersey and who will observe on May 1 
his thirtieth anniversary as manager of 
his company in Newark. Another vet- 
eran in point of service — Walter C. 
Schryver, manager, United States F. & 
G., who like Mr. Clarkson is a charter 
member of the association, graciously 
did the honors when it came time to 
present Commissioner Gough with a few 
tokens of the New Jersey fraternity’s 
esteem, What pleased him particularly 
was a testimonial embossed scroll and a 
sheaf of congratulatory letters and tele- 
grams from admirers all over the coun- 
try, which was beautifully bound in 
leather. In addition the Commissioner 
received an etching of himself, a travel- 
ing bag and set of diamond ‘studs and 
buttons, all of which seemed rather over- 
whelming when his turn finally came to 
make the response. The toastmaster was 
introduced by H. D. Meyer, Globe In- 
demnity. 
Entertainment Features 

The occasion was made all the more 
enjoyable by the well-chosen entertain- 
ment features which included Leonora 
Arona, prima donna of La Scala Opera, 
Milan, and Metropolitan Opera, who sang 
a number from Tosca and the Norwe- 
gian Echo Song, and John U ppman, sen- 
sational new radio baritone, principal of 
The Eternal Road.” Concert music dur- 
ing the dinner was by Siroky’s orchestra. 
The diners also appreciated the feature 
arranged by the Hotel Pennsylvania 
When as the dessert course was reached 
the grand ball room was darkened and 
the waiters wearing chef caps marched in 
earing frozen desserts for their respec- 
tive tables, all of which were inscribed 





CHRISTOPHER A. GOUGH 
with the illuminated words “Greetings 
to Chris.” 


Guests of Honor 


One of the impressive features of this 
dinner was the cooper itive fashion with 
which all branches of insurance joined 
together to honor Mr. Gough. The gen- 
eral committee, for example, included 
thirty-three heads of insurance compa- 
nies and the invited guests of honor were 
Senator A. Harry Moore of New Jersey, 
under whom Mr, Gough had served 
when he was Governor of the State; 
the following insurance commissioners: 
Messrs. Hanna, Maryland; Hunt, Penn- 
sylvania; DeCelles, Massachusetts ; Black- 
all, Connecticut ; Read, Oklahoma, and 
Bowles, Virginia. Also Walter H. Ben- 
nett, National Association of Insurance 
Agents; W. J. Snediker, chief of license 
bureau, New Jersey; J. R. Dumont, I. U. 
B.; H. A. Faunce, New Jersey Associa- 
tion of Underwriters; Paul L. Haid, In- 
surance Executives Association, and Viv- 
ian M. Lewis, vice-chancellor of New 
Jersey. 

The general committee included: 

Alfred L. Aiken, New York Life; 
C, Weston Bailey, chairman of board, American 
of Newark; R. M. Bissell, president, Hartford 
Edward J. Bond, president, Maryland Cas- 
ualty; Charles Bowen, president, Standard Acci- 
dent; Morgan B. Brainard, president, Aetna 
Life and Affiliated Companies; Joseph M. Byrne, 
& Manufacturers; R. 
American Equitable; 
manager, Ocean Accident; 
Firemen’s of New- 
ark Group; Guy W. Cox, president, John Han- 
cock Mutual Life; Vincent Cullen, president, 
National Surety; Bernard M. Culver, president, 
America Fore Group; E, Asbury Davis, presi- 
dent, U. S. Fidelity & Guaranty; Edward D. 
Duffield, president, Prudential; John R. Hardin, 
president, Mutual Benefit Life; Ernest J. Hep- 
Colonial Life; H. P. Jack- 
William H. 
Kingsley, president, Penn Mutual Life; Wilfred 
Kurth, Home of New York Group; 
Frank D. Layton, president, National Fire; <A. 
F. Lafrentz, president, American Surety; Leroy 
A. Lincoln, Metropolitan Life; N, R. 


president, 


Fire; 


Jr., president, Merchants 
A. Corroon, president, 

Henry Collins, U. S. 
John R. 


Cooney, president, 


penheimer, president, 


son, president, Bankers Indemnity; 


president, 


president, 
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Outstanding No-Fatality Record of 
Three Airlines to Be Recognized 


Safety Awards to Be Presented to Eastern Air Lines, North- 
west Airlines, Inc., and Pennsylvania Central Air- 
lines at Big Testimonial Banquet April 14 


Three airline companies which have 
outstanding records in safe air 
over a period of years 
will be presented with certificates of 
special commendation by the National 
Safety Council at a testimonial award 
dinner to be held April 14 at Hotel As- 
tor, New York, in conjunction with the 
eighth annual Greater New York safety 
convention. The winners are Eastern 
Air Lines, Northwest Airlines, Inc., and 
Pennsylvania Central Airlines. Lew R. 
Palmer, conservation engineer, Equitable 
Society, in making this announcement 
as secretary of the N. S. advisory 
committee for aeronautics, outlined as 
follows the impressive records made: 


Years of Safe Operation 

Group “A” award, for domestic trans- 
port lines operating more than fifty mil- 
lion passenger miles annually, will be 
presented to Eastern Air Lines for hav- 
ing operated the maximum passenger 
miles and never having had a passenger 
fatality during its entire operating his- 
tory (141,794,894 passenger miles). 

Group “B” award, for domestic trans- 
port lines operating less than fifty mil- 
lion passenger miles annually, goes to 
Northwest Airlines, Inc., for having ope- 
rated ten years with a clear record, no 
passenger fatalities since they started to 
carry passengers in 1927 (48,768,411 pas- 
senger miles). 

A special award goes to Pennsylvania 
Central Airlines for having operated 
during the period 1930-1936, seven years, 
without either a passenger or crew fa- 
tality (36,177,210 passenger miles). 

It is interesting that Kenneth Bair of 
Greensburg, Pa., former president of the 
National Association of Insurance 
Agents, was one of the organizers and 
one-time director of Pennsylvania Cen- 
tral Airlines. 

Mr. Palmer says that “the continuance 
of these awards on an annual basis will 
stimulate the development of the same 
fine safety records among the air trans- 
port companies as were effected by our 
American railroads as a result of our 
railroad safety award.” He is secretary 
of the S. C. railroad safety award 
committee in addition to being an officer 
of the Council. 

At the testimonial banquet there will 
be at the speakers’ table the three ope- 
rating officials of the winning lines who 
have been designated to accept the 


made 
transportation 


awards on behalf of their respective 
companies: Eastern Air Lines, Captain 
E. V. Rickenbacker; Northwest Airlines, 


Inc., Croil Hunter, and Pennsylvania Cen- 


tral Airlines, J. H. Neale. Invitations are 
also being sent to the presidents of all 
air lines, to certain foreign aviation rep- 
resentatives, and to leaders in the prin- 
cipal industries that are closely 
ciated with and deeply interested in the 
progress of aviation. Mr. Palmer says 
further: 

“It has also been decided to print an 
attractive program commemorating this 
first aviation safety award, reproducing 
the three certificates of special com- 
mendation and individual citations, ac- 
companied by pictures of operating offi- 
cials designated to receive the awards. 

“A page has been assigned to each 
winner, and to some of the larger com- 
panies for the purpose of reproducing 
pictures of some of their outstanding 
personalities. For example, the T. W. A. 


asso- 


will send their ‘Double-Doub!e’—twin 
pilots and twin hostesses; the United 
has been invited to send a quartet of 


million-mile hostesses, 
Lea and Jack Knight. These ‘guest art- 
ists’ are to be seated at a T-shaped 
table, just in front of the speakers’ dais. 

“Invitations to send representatives 
are also being sent to the eight air trans- 
port companies that have operated five 
years or better without a passenger fa- 
tality. 


along with Ham 


MARYLAND TRANSFERS KEEFER 

C. W. Keefer, bonding manager in the 
Los Angeles branch of the Maryland 
Casualty, has been transferred to St. 
Louis to supervise the company’s bond 


department there. He is succeeded at 
Los Angeles by N. C. Andrews who 
transfers from San Francisco. Mr. 


Keefer entered insurance with the Mary- 
land in 1923 in the home office. He was 
transferred to Philadelphia, then to Buf- 
falo and in 1930 to San Francisco, going 
to Los Angeles in 1932. 





NEW UTAH COMMISSIONER 

The new insurance commissioner for 
Utah, C. Clarence Neslen, who succeeds 
E. A. Smith, Jr., is a native of Salt Lake 
City and is 57 years old. He was prev- 
iously state auditor for four years and 
has been active in many fields in the 
state. He has served in both houses of 
the Utah Legislature, was state man- 
ager of the HOLC and is a former mayor 
of Salt Lake City. 


C. W. QUICK COLLEGE CLUB ome 

Clyde W. Quick, bonding manager, 
Newark, N. J., branch of the Aetna = 
ualty & Surety, has recently been elected 
president of the New Jersey Wesleyan 
University Alumni, Club. 
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New Home Office Building for 
Monarch Life of Springfield, Mass. 


A new home office building is being 
erected by the Monarch, Life of Spring- 
field, Mass., necessitated by the increased 
business done by this company in the 
past few years. This building, to occupy 
one of the most desirable locations in 
town, will house the 125 employes of the 
company and take care of all present 
requirements except the office of the 
Monarch’s Springfield agency which will 
continue in its present location. Con- 





and will be laid out in such a way as to 
promote the efficient conduct of the com- 
pany’s business with reasonable allow- 
ance for growth and expansion. Of fire- 
proof construction, soundproofed as far 
as possible, the building will carry both 
sprinkler system and ventilation system 
which will control humidification as to 
proper amounts of moisture at all sea- 
sons. 

The first story will provide space for 


Architect’s Drawing of Monarch Life’s New Home Office 


struction will begin immediately and 
completion of the new home office, ac- 
cording to President Clyde W. Young, 
is expected in the early Summer of 1938. 
Until that time the company will con- 
tinue to occupy its present quarters at 
14 Maple St., Springfield. 

Monarch Life’s new home office site 
will face the United States Armory 
grounds and will be flanked by the Ma- 
sonic Temple and Springfield high school 
of commerce. Mr. Young points out this 
will provide employes with the advan- 
tages of easy access and favorable work- 
ing conditions as regards light, space, air 
and quiet. The property consists of two 
parcels having a frontage on State Street 
of 229.26 feet and an approximate area 
of 61,000 square feet, or one and one- 
half acres. 


Conservative Modern Design 


The plans under consideration call for 
a limestone building of modern construc- 
tion, with dimensions of 163 by 114 feet. 
It will have two stories and a basement, 





BUREAUCRACY’S BLIGHT 





Senator Voting Against Wisconsin Auto- 
mobile Fund Says State Departments 
Spend 70% for Overhead 

By a vote of 18 to 14, the Wisconsin 
Senate has killed the Severson bill pro- 


posing establishment of a state automo- 
bile insurance fund similar to the pres- 
ent fire and life funds in that state. The 
same bill has been defeated in the last 
five sessions but its author says this 
year’s vote convinces him that it will pass 
in 1939. His main argument was that 
private carriers collect two dollars for 
every dollar of loss paid. This was an- 
swered, to the surprise of many obser- 
vers, by Senator G. Earle Ingram of Eau 
Claire, a La Follette Progressive, who 
said in casting his vote against the bill: 
“I have never seen a bureaucracy that 
compared with private enterprise on the 
question of operating expense. In some 
state departments I find that 70% of ap- 
propriations go for overhead.” 





NEW COLUMBUS ASS’N 


W. B. Cornett is president and C. A. 
Sholl, secretary-treasurer, of the newly- 
formed Accident & Health Association of 
Columbus, O., which is off to a flying 
Start. 


the executive offices, an auditorium seat- 
ing over 200, and a girl’s club room. The 
larger clerical and typing departments, 
photostat and addressograph facilities 
will all be on the second floor. Office 
machinery, mailing department, storage 
space, garage, and a men’s club room will 
be in the basement. Proper provision for 
automobile parking and recreational fa- 
cilities is also planned. 

The architect is Carl J. Malmfeldt of 
Hartford, Conn., who has been promi- 
nently identified with such outstanding 
building projects in that city as the 
Hartford Steam Boiler Insurance build- 
ing, the new head office of the Caledonian 
and the new United States Post Office. 

Thirty-six years old this August, the 
Monarch Life has been compelled to 
move to larger quarters on four previous 
occasions in its history. In addition to 
its present home office at 14 Maple 
Street the company has rented four 
floors of space in the City Realty build- 
ing, The company is one of the leading 
writers of accident and health insurance. 





GENERAL INDEMNITY DIVIDEND 





New York Department Makes Third 
Distribution to Creditors of Com- 
pany Placed in Liquidation 
Superintendent of Insurance Pink of 
New York has issued a third dividend 
to 5,400 creditors of the General Indem- 
nity Corp. of America, a surety and cas- 
ualty company being liquidated by the 
Department. This distribution aggre- 
gates $67,400 and represents a payment 
of 8 1-3% to general non-policyholder 
creditors and 5% to policyholder claim- 
ants. With these payments creditors 
will have received some $637,000 in divi- 
dends, of which $67,000 was paid to pre- 
ferred claimants. The $570,000 paid to 
policyholders and general _ creditors 
amounts to 57% of the allowed claims 
of policyholder claimants and 28 1-3% 
of the allowances to general creditors. 
Subsequently, there will be additional 
distribution out of assets still in the 

hands of the liquidator. 

_More than 9,400 claims were filed and 
disposed of, 5,400 being allowed for pay- 
ment in the liquidation proceedings which 
have been directed by Milton O. Loysen, 
assistant special deputy superintendent 
in charge of the Liquidation Bureau, 
and Alfred C. Bennett, attorney for the 
Superintendent. 


Guest-Family Claims 
As Seen by R. L. Foster 


UNJUST TO INSURANCE CO’S 





Former Superintendent Asks Toronto 
Lawyers to Use Influence for Revision 
of Some Statutes 





R. Leighton Foster, former Ontario 
Superintendent of Insurance, discussed 
the uniform insurance statutes of the 
Canadian Provinces with special refer- 
ence to automobile insurance in a talk 
before the Lawyers Club of Toronto re- 
cently. He began by calling attention 
to the standardized policy conditions in 
all the Provinces except Quebec. He 
urged the bar to use its influence to 
support the systematic revision of the 
Provincial insurance statutes. He felt 
that today the honest policyholder and 
claimant. were unduly penalized through 
increased premium rates and reduced div- 
idends by the dishonest policyholder and 
fraudulent claimant. Directing attention 
to the fact that insurance companies 
were in reality merely trustees for their 
policyholders he urged that the lawyers 
cooperate in plugging the numerous loop- 
holes in the law which now make neces- 
sary the payment of many claims which 
should not be required to be paid. 

He dwelt at some length upon the 
distinct and important departures from 
traditional principles of contact and lia- 
bility insurance embodied in the uniform 
legislation of the eight Provinces today 
whereunder the insurance company un- 
der all circumstances is unconditionally 
liable to the innocent third-party victim 
of an accident where the negligence of 
the policyholder can be established. 
Some Claims Which Should Not Be Paid 

Guest and family and contributory neg- 
ligence claims drew strong censure. 
Pointing out that “the premium-paying 
motorist can’t have his cake and eat it, 
and he can’t ask the companies to pay 
claims on the broad coverage now re- 
quired by law throughout Canada with- 
out either paying greatly increased pre- 
miums or cooperating with the lawmak- 
ers to weed out the illegitimate guest and 
family and contributory negligence claims 
which are today such a burden on the 
insurance claim fund,” Mr. Foster pro- 
ceeded to explain the law with reference 
to such claims and why the public inter- 
est demanded that insurance companies 
should be prohibited from paying them. 

With respect to family claims he points 
out that the companies are prohibited by 
law from insuring under a motor vehicle 
liability policy the children, wife or hus- 
band, and, in addition, the mother, father, 
brother or sister of the policyholder. It 
is not open to a company to cover such 
members of the immediate family of a 
policyholders either by endorsement on 
the standard form of policy or under any 
special form of policy. 

Guest Claims 

With regard to guest claims, Mr. Fos- 
ter explained how the law of Ontario, 
New Brunswick and Alberta now pro- 
vides (quoting the Ontario law) that 
“the owner or driver of a motor vehicle, 
other than a vehicle operated in the busi- 
ness of carrying passengers for compen- 
sation, shall not be liable for any loss or 
damage resulting from bodily injury to 
or the death of any person being carried 
in or upon or entering or getting on 
to or alighting from such motor vehicle.” 
Mr. Foster is of opinion that the public 
interest as reflected in lower insurance 
premium costs would be best served if 
all Provinces were to enact similar leg- 
islation. 

The amendments to the contributory 
“Negligence Act” of Ontario in 1935 were 
also touched upon. In the absence of 
these amendments a guest plaintiff who 
could show that the driver of the other 
car was, say, even 5% at fault could 
have collected all his damages from such 
driver if he were insured or otherwise 
financially responsible even though his 
host were 95% responsible for the acci- 
dent. The amended act provides that 
in any action brought for damages re- 
sulting from bodily injury to or the death 


A. & H. Week Boost Given 


In “Lake Breezes” Bulletin 

E. H. Ferguson, executive secretary 
National Accident & Health Association 
in the latest issue of “Lake Breezes” 
lively news bulletin which goes to acei- 
dent and health clubs country-wide, has 
the following to say about 1937 A. & H 
insurance week: 

“All plans have been made. The ney 
and effective advertising material has 
been distributed. We are ready for 1937 
Accident & Health Insurance Week. 

“The National Association has been 
credited with putting over this week be- 
cause our membership in the field has 
crganized local activities and has car. 
ried the story to the public. This year 
we are charged with the responsibility 
of making the national weck the great- 
est to date. This is based on our past 
performances plus the enthusiastic jn- 
terest of our membership from coast to 
coast. The general committee looks with 
confidence to our large and widespread 
membership to do the job. 

“In viewing the week as individuals, 
we must recognize we will get from the 
week in proportion to what we put into 
it and the individual salesman will be 
rewarded in the same ratio as he under- 
takes to tell the story of accident and 
health insurance.” 





Industrial Accidents 


Reported in New York 
During February the New York State 
Department of Labor received prelimi- 
nary reports of fatal industrial accidents 
causing the death of 112 employes in 
various New York State industries coy- 
ered by the workmen’s compensation 
law, according to a statement issued by 
Industrial Commissioner Elmer F. An- 
drews. Thirty-three of the 112 fatalities 
were reported by manufacturing indus- 
tries, nineteen by service, eighteen by 
trade, sixteen by transportation, thirteen 
by construction, cight by public em- 
ployment, four by public utilities and one 
by quarrying. 


HENRY VOORHIS DEAD 
Henry Voorhis, 56, treasurer of Dwight, 
Voorhis & Perry, Inc., New York real 
estate firm, and chairman, insurance 
committee of the management division, 
Real Estate Board of New York, died 
last week of pneumonia at Hackensack, 
N. J., hospital. This committee of the 
board under his leadership has done some 
fine work in fighting ambulance chasing 
and fake accident claims. Previously Mr. 
Voorhis had belonged to the Citizens 
Committee Against Fraudulent Claims, 
and also helped to further the movement 
for reduction of liability insurance rates 

and office building fire insurance. 


REPRINTS BAR ASS’N REPORT 

The Excess Insurance Co. of America 
is sending out to clients and friends with 
approval of the American Bar Associa- 
tion a reprint of the report of its com- 
mittee on automobile insurance, which 
contains helpful information as to the 
standard auto policy recently perfected. 
This report was presented at the annual 
meeting of American Bar Association in 
Boston last Summer. 








IN NATIONAL AD FIELD 

The United States Fidelity & Guar- 
anty, which has gone into national ad- 
vertising, made its first appearance in 
that field last month, Time being the 
medium. Advertisements will appear 
once a month. Two things are featured: 
need for fidelity bonds and desirability 
of the layman’s consulting his agent or 
broker on insurance matters. 





of a person who was a gratuitous passen- 
ger or guest in an automobile at the time 
of the accident, and the owner or driver 
of such automobile, i.e. the “host,” is one 
of the persons found to be at fault, no 
damages shall be recoverable for the 
portion of the damage caused by the 
fault of such host—a portion of which 1s 
required to be determined although the 
host is not a party to the action. 
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25 Years With London & Lancashire 
Group on April 1; Now Senior V.-P. 
of L. & L. Indemnity 


senior vice-presi- 


GOBBIE’S ANNIVERSARY 


Francis J. Gobbie, 
dent, London & Lancashire Indemnity, 
talented Britisher the 
United States in 1928 to assume his pres- 
ent post, C lebrated his twenty-fifth an- 
niversary With the London & Lancashire 
Group on April 1. He began his insur- 
ance career with the parent company in 
Liverpool after completing his education 
at ot 


who came to 


{ Francis Xavier College. He was 
transferred to the L. & L. office in Lon- 
don, England, in 1919, and stayed there 
yntil his transfer to this country. 

Active in civic and insurance affairs in 
Hartford, Conn., where he, his wife and 
three children make their home, Mr. 
Gobbie is a director of the Insurance In- 
stitute of Hartford, and was recently 
elected chairman of the merchants’ com- 
mittee for the prevention of fire and ac- 
cident, a project sponsored by the local 
chamber of commerce. Upon occasion of 
his quarter century milestone last week 
the Hartford Courant gave him news 
recognition. 

E. H. BOLES REPORTS 
General Re. Leader Takes Optimistic 

Tone at, Stockholders’ Annual Meet- 

ing; Re-elect Directors 

Favorable prospects for casualty and 
surety insurance and reinsurance _busi- 
ness were noted by Edgar H. Boles, 
president of General Reinsurance Corp., 
at the stockholders’ annual meeting this 
week. Increased business and industrial 
activity; larger writings of insurance for 
automobile owners, both through in- 
creases Of existing policies and through 
the insurance of new cars; and increases 
in construction and other activities in- 
volving the issuance of surety bonds 
were responsible for a substantial growth 
in casualty and surety writings and re- 
insurance last year, he stated. Mr. Boles 
pointed out that net written premiums 
of General Reinsurance Corp. in 1936 
were the largest in seven years, while its 
1936 earnings were the largest in its 
history. 
_Th stockholders re-elected the _fol- 
lowing directors whose terms expired: 
William E. Hall, E. E. Loomis, David 
M. Milton, Carl M. Owen, J. F. Schoell- 
kopf, Jr., George T. Slade. 


Legion Post 1081 Sets April 
15 For Big Safety Rally 


Details of a safety mass meeting at 
noon April 15 at Platt and William 
Streets, New York, were announced by 
American Legion Insurance Post 1081 the 
other day when its officials met with 
representatives of a dozen large life and 
casualty companies in the New York 
Board assembly room. Commander W. 
.. Ehrmanntraut, who presided, said 
at least 2,000 insurance people were ex- 
pected to attend the gathering which 
will be heralded by a banner across 
William Street and a brass band. A 
program of prominent speakers is being 
Prepared. The objective is to make the 
tank and file of insurance offices in 
New York more conscious of safety on 
Streets and highways. 
_ Commander Ehrmanntraut was glad to 
introduce Captain Matthew Skea, com- 
manding officer, safety bureau, New York 
City Police Department, who told the 
surance company men of the Depart- 
ment's keen desire to “Stop the Killing” 
Tesulting from careless car driving and 
Jay-walking pedestrians. He said: “This 
can be done by education—by creating 
a habit of safety consciousness.” Cap- 
tain Skea, noticing a display of safety 
Posters in the board room prepared by 
the National Bureau, said he regarded 
the poster idea as “the greatest propa- 
anda he knew of to spread the habit 
% sate driving.” John J. Hall, the 
ureau’s traffic safety expert, was sched- 
uled to speak following Captain Skea. 
e Post will distribute the posters 
throughout the William Street section. 
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Posting of Bond by Reporting 
Agencies Opposed in St. Louis 


The Advertising Club of St. Louis has 
informed the St. Louis delegation in the 
Missouri General Assembly now in ses- 
sion at Jefferson City that the club and 
its membership is opposed to a pending 
Senate bill that would require commer- 
cial reporting and business agencies to 
post indemnity bonds of $100,000 to in- 
sure against losses occasioned by any 
adverse reports they may make. It is 
contended that the Senate bill would 
make inoperative such organizations -as 
the Better Business Bureau of St Louis 
which has done much to protect residents. 





AETNA AT MASS. SAFETY MEET 

The widely known safe 
for motorists of the Aetna Affiliated 
Companies were a feature of the Massa- 
chusetts Safety Conference held at 
tlotel Statler in Boston April 5 and 6 
S. H. Williams of Aetna’s Boston office 
was in charge of the demonstration, 
which included the Reactometer for 
measuring reactions to danger signals, 
and the Steerometer which simulates 
actual driving conditions and checks hand 
and eye coordination. 


driving tests 


the 


Indemnity Company of N. A. 
Enjoyed Fine 1936 Growth 


The Indemnity Insurance Co. of North 
America made substantial gains during 
1936 in assets and net surplus and showed 
an underwriting profit on the year’s bus- 
iness of $204,812. Total admitted assets 
as of December 31, 1936, were $25,616,024, 
a gain of $3,511,070 over the previous 
year. Of this total cash on hand was 
$1,873,909, and bonds and stocks valued on 
the N. Y. Insurance Department basis 
of $21,344,165. Net premiums written last 
year were $11,779,100, representing an 
increase of $359,778. 

On the liability side the Indemnity 
Company increased its loss reserves by 
$1,560,185 to $11,041,223; its unearned 
premium reserve stood at $6,171,501; re- 
serve for taxes at $481,000 and reserve 
for losses and expenses connected with 
\lliance Casualty liquidation at $531,896 
Capital is $1,000,000 and net surplus $5,- 
671,901, which is a gain of $1,801,164 over 
that at the close of 1935. 





4-WHEEL FUN IN DEMAND 
Four Wheel Fun, annual Fireman’s 
Fund booklet of cheerful wisdom in 
which the emphasis is on safety in car 
driving, is meeting with great popularity 


in the field 
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Law’s 1937 Tables For 
Casualty & Surety Out 


Harrison Law, compiler and publisher, 
has just published the 1937 edition of his 
liability and casualty tables which con- 
tain in comparative form the statistical 
items taken from the annual statements 
of the various companies and filed with 
the New Jersey insurance department. 
“Each item,” Mr. Law explains, “is treat- 
ed collectively for comparative purposes.” 

The Law tables annually embrace all 
the stock companies doing a general 
agency business. In addition Mr. Law 
says there is enough mutual company ex- 
perience given to allow a fair compar- 
ison 


VA. SURETY STOCK ISSUE 
The Virginia Surety of Roanoke, Va., 
which has operated only in that state 
since inception in 1927, has filed with 
S.E.C. details of a stock issue of 2,500 
shares $100 par Class A preference stock 
“all outstanding and being registered for 
the account of others,” and 10,000 shares 

of unissued $1 par Class B common. 








SPRING DINNER APRIL 22 
The Casualty & Surety Club of New 
York will hold its annual Spring dinner 
on Thursday, April 22, at the Downtown 
Athletic Club. 











Accident & Health Week 


April 26-30 


BANKERS INDEMNITY 
INSURANCE COMPANY 


NEWARK, NEW JERSEY 


Casualty Affiliate of The American Group 
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Insurance Co.’s Right to Declaratory 
Judgment Involved in Recent Cases 


Centered Around Assured’s Permission to Driver to Operate 
Car; Decisions For and Against Co.; 
Their Significance 


Two recent cases involving declaratory 
judgment acts and the coverage of the 
driver of an automobile by reason of 
permission by the assured to operate the 
car are presented below. One decision 
is for and the other against the insur- 


ance company. In the first, Western 
Casualty & Surety v. Burkie Bever- 
forden, a Federal case, a declaratory 


judgment was denied because the loss 
had already occurred. But in the case 
of The Travelers v. Richard F. 
Greenough et al., declaratory judgment 
was allowed because negligence actions 
were pending against the assured and 
the insurance company was held entitled 
to know in advance as to whether it had 
a duty to defend these actions. Digests 
of both cases follow: | 

Western C. & S. v. Beverforden 

In the Western Casualty & Surety suit 
under Federal declaratory judgment acts 
against Burkie Beverforden in Federal 
district court for western Missouri the 
facts are these: The defendant had re- 
covered a judgment against one Dorothy 
Shelton for $12,000 for personal injuries. 
The latter was operating one of the au- 
tomobiles owned by the B. Gorman Fur- 
niture Co. and insured with the petitioner 
by a liability policy covering any person 
operating an insured automobile lawfully 
“and with the permission of the named 
insured.” Such permission was denied 
by the petitioner, which alleged that one 
Joe Gorman “without the knowledge, 
consent, direction or approval of the B. 
Gorman Furniture Co.,” had delivered 
the car to Dorothy Shelton and an acci- 
dent occurred while she was operating It. 

It was held, 17 F. Supp., 928, that there 
was an “actual controversy” under the 
act. It quoted Gully v. Interstate Na- 
tural Gas Co., 82 F. (2d), 145, 149, to the 
effect that under it disputants as to 
whose rights there is actual controversy, 
may obtain a binding judicial declara- 
tion as to them “before damage has ac- 
tually been suffered.” It cited Ohio Cas- 
ualty v. Plummer, 13 F. Supp. 169 (D. 
C. Southern Texas), as a very similar 
suit. 

What the Court Said 

But the court said, the reason that in- 
surance contracts are “peculiarly suscep- 
tible to effective adjudication by declara- 
tion * * * is because many questions of 
the validity of the policy are likely to 
arise before the loss insured against oc- 
curs, and it is important that these claims 
and defenses be promptly adjudicated.” 
Borchard’s Declaratory Judgments. In 
the present case the loss had oc- 
curred. A suit was about to be filed. 
The defendant had recovered a judg- 
ment against the operator of one of the 
insured cars. A factual issue would de- 
termine the insurance company’s liability. 
The only question would be whether 
Dorothy Shelton was operating the auto- 
mobile by permission of the assured. 

The court sustained the defendant’s 
motion to dismiss the suit for these rea- 
sons: “There exists and is available an 
appropriate and an adequate remedy to 
settle the issue or right sought to be de- 
termined. A declaratory judgment is 
intended to be supplemental. It should 
not be made a substitute for other exist- 
ing remedies. It is to be used when ade- 
quate relief is not presently available. 
No useful purpose would be served to 
adjudicate in this case under the de- 
claratory judgment statute.” 


Travelers v. R. F. Greenough et al. 
The Travelers brought an action 
against Richard F. Greenough et al., for 
a declaratory judgment to determine 
‘ether its automobile liability policy 


furnished coverage for a certain accident. 
Actions at law for injuries arising out of 
the accident were pending, and the com- 
pany sought adjudication of the question 
of coverage in order that it might know 
whether it had the duty to defend the 
actions, the policy requiring it to do su 
if coverage for the accident existed. [ts 
liability depended upon whether the per- 
son driving the automobile at the time 
of the accident was using it with the 
named insured’s consent. 

On trial of this issue the Superior 
Ce purt, Hillsborough County, New Hamp- 
shire, found the evidence evenly balanced, 
and ruling that the burden of proof 
rested upon the plaintiff company, held 
that it indemnified against liability for 
the accident. A further holding of lia- 
bility was made, “inasmuch as it may be 
a matter of law.” To these rulings the 
plaintiff excepted. The New Hampshire 
Supreme Court (Travelers vy. Greenough, 
190 Atl, 129), rendered judgment for the 
insurance company. 


N. H. Supreme Court Construes Policy 
Clause 


The policy contained this clause: “The 
coverage provided herein to a person re- 
sponsible for the operation of the named 
assured’s motor vehicle with his express 
or implied consent is extended to uses 
authorized by such person whether or 
not the particular use was authorized by 
the named assured.” 

Construing this clause the New Hamp- 
shire Supreme Court said: 

“The clause did not promise indemnity 
for a use unpermitted by the named as- 
sured. No action on the policy could be 
successfully maintained without proof of 
a permitted use (Raymond vy. Great 
American Indemnity Co., 86 N. H., 93, 
163 Atl. 713). A use not consented to is 
uninsured equally with a forbidden use. 
By no fair construction of the clause is 
unauthorized use insured. Uses autho- 
rized by express or implied consent, 
whether or not specified, are the limits 
of coverage. The phrase relating to a 
particular use not “authorized” by the 
named assured signifies an unspecified 
use findably within an authorized one. 
The phrase might be more clearly worded 
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to show the meaning, but it is the only 
reasonable meaning. Any other construc- 
tion would lead to a result of coverage 
for any unpermitted use by one entitled 
to use for some purposes. No policy- 
holder would reasonably believe he had 
coverage to such an extent. And no pre- 
sumption arises that permitted use for 
certain purposes includes use for other 
purposes not incidental to those specified 
or fairly to be found to be within the 
scope of the permission.” 

The court held the burden of proof 
rested on the insured although he was 
the defendant. “If the proceeding to de- 
termine the insurer’s liability were one 
brought against it, the general burden 
of proof would rest upon its adversary. 
It would be on the defensive, and a case 
against it would require a balance of 
proof to warrant a judgment against it. 
It is no less on the defensive here. What- 
ever the form of the proceeding, and not- 
withstanding its nominal position as a 
plaintiff, the real situation is that it is 
defending against a claim of its lia- 
bility, ... 

“The plaintiff may not defend the ac- 
tions at law without admitting its lia- 
bility to indemnify, and if it declines to 
defend, it acts at the peril of a subse- 
quent judgment of liability when the op- 
portunity to defend the actions has 
passed, unless it obtains determination of 
its liability to defend before trial of the 
action (Sauriolle v. O’Gorman, 86 N. H., 
39, 49, 163; Atl. 717, and cases cited. . . .) 
The right to have a disputed claim ad- 
judicated does not predicate a duty to 
prove the claim unfounded.” 


1,500 Aetna C. & S. Agents 
Attending Sales Meetings 


The Aetna Casualty & Surety conduct- 
ed this week and will continue through- 
out next week a series of important sales 
meetings in its offices throughout the 
East and Mid-West. The Eastern sched- 
ule calls for meetings in Albany, Syra- 
cuse, Rochester, Buffalo, Cleveland, To- 
ledo, Columbus, Dayton, Louisville and 
Indianapolis. Cities on the Western 
itinerary include Detroit, Grand Rapids, 
Chicago, Milwaukee, St. Louis, Kansas 
City, Minneapolis and St. Paul. 

Representatives from the home office 
attending these meetings include Robert 
I, Catlin, assistant vice-president; Ed- 
ward C. Knapp, assistant secretary; 
Amos E, Redding, Claude T. Spaulding 
and Francis W. Potter, field supervisors, 
and Austin D. Bryan, home office repre- 
sentative. 

In all, more than fifteen hundred 
agents will attend these meetings and 
hear discussions of the company’s new- 
est sales developments. 
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For the want of a nail, etc. 

—The battle was lost! 
And, for the want of a good, intelligent 
service, many a profitable risk has been 
lost 
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Deep Wisconsin Cut 
In Comp. Premiums 


MUST HOLD DOWN SILICOSIS 





Department Orders Slash of 371%% with 
Additional Bonus of 12144% on Top 
of Old 1936 Reduction 





Insurance Commissioner Mortensen of 
Wisconsin has issued an order for a 
3714% credit on the premiums.of indus- 
tries providing indemnity to employes 
for occupational diseases, provided the 
insurers comply with protective meas- 
ures to prevent contracting of silicosis 
by employes. 

An additional bonus of 124%% is to be 
given when maximum protection is 
reached and the experience of the in- 
surers warrants the reduction. These re- 
ductions in rates are to be additional to 
the 10% general reduction in workmen's 
compensation rates ordered in December 
and made retroactive to November 1, 
1936. 

At the time the 10% general reduc- 
tion was ordered, industries having the 
silicosis hazard petitioned for a further 
reduction in rates alleging that the five 
years’ experience on which workmen's 
compensation premiums are based was 
unfair to them, because during the last 
two years preventive devices have great- 
ly reduced the silicosis hazard. The in- 
dustries desired the premium rate be 
based on the last two years Wisconsin 
Rating and Inspection Bureau _ experi- 
ence. They offered a 25% rate conces- 
sion to plants having a minimum of 
hazards. The industries rejected the 
compromise and this order is a result of 
hearings. 


HEDGE AGAINST INSOLVENCY 








Penna. Bills to Protect Compensation 
Claimants From Defunct Carriers and 
to Provide Hospital Service 

A bill introduced in the Pennsylvania 
senate calls for a state fund to protect 
workmen’s compensation claimants in 
event of insolvency of any insurance 
carrier. This bill is an administration 
measure and is advocated by Insurance 
Commissioner Hunt. It requires every 
insurance company to pay into a state 
fund set up for the purpose 1% of its 
net written premiums semi-annually. 
When the total credited to any company 
is equal to 5% of its loss reserves against 
compensation claims, payments may 
discontinued. They must be resumed, 
however, if payments from the fund or 
an increase of the loss reserves of all 
companies reduce the amount on hand 
below 5%. 

In the event of the insolvency of any 
company, payments will then be made 
directly from the fund. A similar act 's 
now in existence in New York. 

Another Pennsylvania bill provides for 
setting up hospital service companies to 
furnish hospitalization on a group plan. 
This bill, an administration measure, 1 
in addition to the bill introduced in the 
House. It would permit hospital service 
companies to issue policies covering hos- 
pitalization and to make contracts with 
recognized hospitals for provision of suc 
service. 
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Casualty and Surety Ass’ns in Newark, 
_ J, in Friendly Get-together; 
Presidents Quick and Meyer Share 

Chairmanship 

For the first time in their respective 
careers the Casualty Underwriters As- 
sociation of New Jersey and the Surety 
Underwriters Association of New Jersey 
met in joint luncheon session Tuesday at 
the Down Town Club, Newark, N. J. It 
was a good fellowship affair with no 
formal speech-making, the chief idea be- 
ing to become better acquainted and thus 
gain a clearer understanding of each 
other’s problems. Joint chairmen of the 
cathering were Clyde W. Quick, Aetna 
Casualty & Surety, who is president of 
the Surety Association, and Howard D. 
Meyer, Globe Indemnity, who heads the 
Casualty Association. 

The consensus of those present was 
that both organizations would benefit by 
joint meetings at least twice a year, that 
it would be a good idea to confer as 
frequently as necessary with one another 
on problems of mutual interest such as 
on the legislative side. The next affair 
was accordingly set for October, 1937. 
There is also possibility of a competitive 
golf match in the summer. Victor Cran- 
ston, Fidelity & Casualty, chairman of 
the special committee which arranged the 
luncheon, spoke briefly. 

Chief topic of conversation was Thurs- 
day evening’s dinner to Deputy Insur- 
ance Commissioner Christopher A. Gough 
of the New Jersey Department of Bank- 
ing & Insurance and Edward C. Graff, 
General Accident, chairman of the com- 
mittee on arrangements, reported that 
nearly 1,500 tickets had been sold and 
that the testimonial would be one of the 
largest ever held in the East. He men- 
tioned particularly the souvenir program, 
handsomely done in blue and gold, colors 
of the State of New Jersey, which con- 
tains reproduction of an etching of Mr. 
Gough. 


R. M. Lindley, Accident Mgr. 
Takes Bandit for a Ride 


Reuben M. Lindley of Lindley & 
Gross, Inc., Newark, N. J., managers of 
the North American Accident, turned 
the tables on a bandit the other night 
in Miami Beach, Fla., and took him for 
a ride instead of going on one himself. 
He discovered the hold-up man hidden 
in the rear seat of his car, who pushed 
a pistol against his side and ordered him 
to “turn to your left and step on it.” In- 
stead Mr. Lindley with great presence 
of mind turned the car across a_ busy 
street directly into the path of ap- 
proaching cars, sounding his horn at the 
same time. This maneuvering caused a 
trafic jam and the robber, startled, 
opened the door and fled. Mr. Lindley 
wore valuable rings and carried a size- 
able amount of cash which he would 
have lost. 








OPENS PACIFIC COAST DEP’T 
Earle A. Davis, well known surety 
manager in San Francisco who has been 
with the general agency of Swett & 
Crawford for the past ten years, has re- 
signed to join the Central Surety of 
Kansas City and has opened a Pacific 
Coast department for that company. 
his step is not expected to interfere 
with the independent operation of Ed- 
ward Brown & Sons, San Francisco, 
who will continue as general agents of 
the company. 





CREDIT ASSOCIATION ELECTION 
The Insurance Credit Clearing Asso- 
Cation of Los Angeles has re-elected 
raul Emme, assistant district manager 
lor the Fidelity & Casualty, as its presi- 
dent. Other officers are William Scott, 
Manager for the Canadian Companies, 
vice-president; W. H, Woodruff, mana- 
Ser of marine department, Fireman’s 
Fund at Los Angeles, secretary, and H. 
. Charleton, Seyler-Day general agen- 
cy, treasurer. 


71 Companies Give Support 
To National A. & H. Week 


The widespread approval of Accident 
& Health Insurance Week this year is 
evidenced by the active support and co- 
operation given it by both large and 
small companies. The list which follows 
is a representative cross-section of the 
accident and health business in_ the 
United States. It includes all types of 
A. & H. carriers as well as every class 
of income protection business written. 
To date seventy-one are contributors to 
the campaign and it is expected that 
several additional companies will ‘be 
added to this list before the week of 
April 26. 

Aetna Life, American Casualty of 
Pa., Bankers Indemnity, Business Men’s Assur- 
ance, Colorado Life, Columbian National Life, 
Commercial Casualty, Connecticut General Life, 
Continental Casualty, Craftsman Insurance Co., 
Empire Life & Accident, Employers’ Liability, 
Employers Reinsurance, Federal Life & Cas- 
ualty, Federal Life, Fidelity Health & Accident, 
Fund Indemnity (both home office 
and Eastern department), General Accident, Gen- 
eral American Life, Globe Casualty, Globe In- 
demnity, Great Indemnity, Great 
Northern Life, Hartford Accident & Indemnity, 
Hoosier Casualty, Illinois Bankers Life, Illinois 
Men’s Ass’n, Illinois Mutual Cas- 


Reading 


Fireman’s 


American 


Commercial 


ualty, Illinois Traveling Men’s Health Ass’n, 
Income Guaranty Co., Indemnity Insurance Co. 
of N. A., Inter-Ocean Casualty, Inter-State Busi- 
ness Men’s Accident Co., Iowa State Traveling 
Men’s Ass’n, Kentucky Central L. & A., Loyal 
Protect've, Lumbermen’s Mutual Casualty, Mary- 
land Casualty, Massachusetts Bonding, Metro- 
politan Casualty, Michigan Life, Ministers Life 
& Casualty, Minnesota Commercial Men’s Ass’n, 
Monarch Life, Mutual Benefit H. & A., National 
A. & H., National Casualty, National Travelers 
Casualty, North American Accident, North Amer- 
ican Life & Casualty, Northern Life, Northwest- 
ern Life & Accident, Occidental Life, Ocean Ac- 
cident, Old Line Life, Pacific Mutual Life, Phys- 
icians Casualty, Postal Union Life, Provident L. 
& A., Reliable I. & A., Reserve Mutual Casualty, 
Standard Accident, Time Insurance Co., Travel- 
ers Health Ass’n, United Casualty, United In- 
surance Co., United States Casualty, United 
States F. & G., Washington National, Wisconsin 
National Life, and Woodmen Accident, 





APPROVES FOURTH REPORT 


Vice-Chancellor Buchanan of Trenton 
approved the fourth report on the New 
Jersey Fidelity Plate Glass, which is be- 
ing liquidated by the State Department 
of Banking and Insurance. The report, 
which covers a period ending October 
31, 1936, has been referred by Mr. Bu- 
chanan to Special Master John J. Stam- 
ler, who was allowed a fee of $1,500. 


Crime Expert to Address 


A. & H. Club of New York 

The Accident & Health Club of New 
York will have as guest speaker at its 
next regular meeting, April 15, at Hotel 
Brevoort, New York, Dr. Perry Lichten- 
stein, medical assistant to District At- 
torney Dodge of the City of New York. 
Dr. Lichtenstein, radio broadcaster on 
problems of crime, is widely known for 
his ability in this field. His work with 
the Police Department and the D. A.’s 
office has been outstanding. 

Secretary Russell F. Chapman in an- 
nouncing the meeting urges a big at- 
tendance as “it is the first meeting of 
our new administration.” The evening’s 
arrangements are in charge of Warren 
A. Rehman, United States F. & G., and 
Ernest Offerman, Continental Casualty. 
An entertainment feature will be rendi- 
tions by the club’s new quartette. 





J. E. LEWIS LOSES FATHER 

Sympathy is being expressed to J. E. 
Lewis, New York vice-president, Aetna 
Affiliated Companies, in the death of his 
father, William H. Lewis, 75, of Indian- 
apolis, Funeral services were held there 
Monday. 
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Contract Bond Specialists 


Our Companies, by reason of their long experience 
and financicl strength, offer a special service to agents | 


and brokers in developing contract bond business. 


The premiums are large. Alert agents can earn sub- 


are prepared to give competent assistance. 
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Stevens’ Premium Financing Plan 


Agents of Companies Participating W ould Sell Master Indem- 
nity Bonds to Banks For Minimum Deposit Premium; 
Executives Studying Program 


Since Allan C. Stevens, White Plains, 
N. Y., general agent, submitted his pre- 
mium financing plan to company execu- 


tives considerable interest has _ been 
aroused in both fire and casualty-surety 
circles as to the possibilities for its 


widespread use. Details of the program 
have been sent to the chief executives of 


thirteen large company groups, which 
are E. U. A. members, including the 
Hartford Fire, Royal-Liverpool, Great 


American. Commercial Union, Aetna Fire, 
Glens Falts, America Fore, Aetna Cas- 
ualty & Surety, United States F. & G,, 
Fireman’s Fund, Phoenix of London, 
.ondon & Lancashire and Sun of Lon- 
don. 

As is generally known the Stevens 
plan, which is copyrighted, provides for 
the issuance of a master indemnity bond 
by a pool of surety companies, which 
would be sold to banks and other finan- 
cial institutions by agents of these com- 
panies for a minimum deposit premium. 
This bond would guarantee to the banks 
and other financial institutions to whom 
issued the payment of the short rate 
return premium in fire insurance policies 
in any companies who are members of 
the E. U. A. and who have given to the 
sureties a written agreement to do iden- 
tically the same thing that the bond 
guarantees to the banks. 

Under the bond itself, Mr. Stevens 
explains, the sureties would have no di- 
rect liability, but in conjunction with 
this bond certificates would be issued by 
the banks on each note, each of which 
would carry a premium of six-tenths of 
1% (figured on reducing balances) of the 
amount advanced by the bank for in- 
surance premiums which they finance. 


Objection Answered 


To date no insurmountable objections 
to the program have been raised, except 
one, which Mr. Stevens has endeavored 
to answer in a summary of his plan just 
recently prepared. This objection cen- 
tered around the indirect guaranteeing 
of the solvency of insurance companies, 
which it was felt might prove embarrass- 
ing to the companies in years to come, 
if the sureties felt it advisable to dis- 
continue such guarantee for any com- 
pany or companies for obvious reasons. 
Since this point was raised Mr. Stevens 
has modified his original proposal by 
confining the plan to the financing of 
fire premiums only, of E. U. A. com- 
panies, for the present at least. He says: 
“Surety men somewhat agreed that this 
would eliminate much of their original 
objection.” Speaking further: 

“From the exhaustive study I have 
made of this subject off and on for the 
past two years I am convinced beyond 
all doubt that if the sureties consent to 
this program they would completely solve 
the premium financing problem, This 
plan would be partial to none but im- 
partial to all who are now engaged in 
this kind of business and who hereafter 
may desire to conduct it. 

“From practical experience I know that 
many banks are extending credit at the 
present time to thousands of insurance 
agents at the legal rate of interest for 
the purpose of paying premiums to in- 
surance companies within the required 
time. Banks are depending entirely upon 
the credit enjoyed by the agent, and 
the agent is using his personal credit for 
this purpose. An agent not enjoying 
good credit seeks the services of finance 
-ompanies, or he does so to avoid using 

-edit. Under this plan the agent 


avoids using his personal credit. The 
bond becomes the security.” 
What the Plan Should Do 
According to Mr. Stevens the plan 


should accomplish the following: 

1. Regulate the charge for premium financing, 
resulting in uniformity. 

2. Eouip banks now conducting this class of 
business with a safe and methodical system 
with a minimum of detail. 

3. It gives banks better security by means of 
a surety bond for a premium consideration. 

4. Results in the maximum of service con- 
sidering there are 18,000 banks, including 
branches, to serve the public and’ the needs 
of local agents. 

5. It distributes 
financing to 
program 


local community premium 
local banks, a far healthier 
than concentrating the premium 

financing business in one major company. 
6. One bond held by any bank will serve any 


number of assureds or agents, regardless 
of whether they are depos tors. 
7. Remove from the minds of fire company 


officials any thought of organizing a pre- 
mium finance company, 

8. The vast majority of insurance company 
officials believe, as do insurance agents, 
that premium financing is the local banks’ 
function, 


If Plan Is Adopted 

If the plan is adopted its originator 
feels that it would be only fair that: 

1. Fire insurance companies when giving 
agreements to sureties agree not to give 
a similar agreement for the same purpose 
to any other surety or group of sureties. 
Companies should also agree to discontinue 
any finance company which they may be 
operating in territories in which this plan 
becomes operative from time to time. 

3. Companies give guarantees to sureties from 
their groups for the benefit of their groups. 

4. Sureties should agree among themselves 
not to participate in any other similar 
program, 


H. D. MEYER JOINS GLOBE 





Selected as Resident Manager in New- 
ark, N. J.; Casualty Underwriters 
Association President 
Howard D. Meyer, who has been with 
the Glens Falls Indemnity for the past 
seven years as manager for northern 
New Jersey with headquarters in New- 
ark, N. J., has just joined the Globe In- 
demnity as its resident manager in the 
same city. Mr. Meyer, a young man of 
considerable promise, is president of the 
Casualty Underwriters Association of 
New Jersey. 


The executive committee of the St. 
Louis Bar Association through its com- 
mittee on the unauthorized practice of 
law has filed a suit in the Circuit Court 
seeking an injunction to restrain the 
Automobile Owners’ Protective Associa- 
tion and its officers and agents from un- 
authorized practice of law. The petition 
avers that the defendants sold contracts 
which they represented to be contracts 
of insurance, but which when claims 
arose turned out to be merely contracts 
for the rendition of service in adjusting 
and settling claims. 


Pink Felicitates Gough 





N. Y. Official Brings Neighborly Greet- 
ings; Calls Him “Still Young Man, 
Active, Agile, Handsome” 
Neighborly greetings and felicitations 
were presented to Commissioner Gough 
of New Jersey by Louis H. Pink, New 
York Superintendent of Insurance, at 
last evening’s testimonial at the Hotel 
Pennsylvanial, New York. Mr, Pink 

said: 

“Was it not Mark Anthony who said, 
‘We have come to bury Caesar, not to 
praise him’? We have come to praise 
Chris Gough and not to bury him. It is 
true that he has been forty-four years 
with the New Jersey Department and 
for a quarter of a century has been a 
deputy insurance commissioner—but he is 
still a young man, active, agile, hand- 
some, and at our insurance commission- 
ers’ conventions not only popular with 
the men but a favorite with the ladies. 

“I wish to bring to Chris Gough not 
only a tribute of respect and honor from 
the State of New York but from the 
National Association of Insurance Com- 
m‘ssioners. He began attending conven- 
tions over twenty years ago. I was look- 
ing at the minutes of the National Asso- 
ciation the other day for the year 1919. 
Chris Gough is the only one of the pres- 
ent commissioners who was in office at 
that time. All the rest have died, re- 
signed, or for some reason have failed 
to secure reappointment. 

“New York and Newark constitute the 
largest insurance center in the country. 
We share the finest harbor in the world. 
Our states cooperate in the development 
of the great Port of New York, inter- 
state parks and water supply. From the 
earliest times New York and New Jersey 
have not only had vast interests in com- 
mon but the friendliest of relations. This 
is notably true of insurance. We have 
stood together, worked together and to- 
gether we have fostered the growth of 
the largest and most important insurance 
institutions in the world. It is obvious 
that you from New Jersey should honor 
Chris Gough, but it is also fitting that 
we in New York tender him our respect 
and join with you in expressing the af- 
fectionate regard in which he is held 
in New Jersey, New York, and every 
state in the nation.” 





BURGLARY SALES TIP 





376 Jewelry Stores Robbed in U. S. Last 
Year With Aggregate Loss of Nearly 
Million Dollars 

The Jewelers’ Security Alliance, 15 
Maiden Lane, New York, in its annual 
report for the past year, gives some good 
arguments for increased sale of burglary 
and robbery insurance when it is stated 
that 376 jewelry stores were robbed or 
burglarized in the United States in 1936 
with an aggregate loss of $955,209. 

The heaviest toll was taken by hold- 
ups, which caused losses of $466,026 to 
forty-seven stores. Twenty-one jewelers 
lost $164,583 through safe burglaries, 
while sneak thieves took $118,610 worth 
of merchandise from eighty-nine stores. 
Fifty-two store burglaries cost the 
jewelry trade $112,722. The commonest 
crime against jewelers was that of 
smashing a show window and snatching 
a handful of gems. There were 166 cases 
of this type, with losses of $92,268. 

These figures, the report said, are only 
partially accurate, and probably under- 
state the losses. The Alliance obtains 
complete reports from its own members, 
but has to depend on reports in trade 
papers and other publications for the 
statistics on losses suffered by non-mem- 
ber stores. Loses in certain cases are 
not published at all, the report said. 





CASUALTY CLAIM EXECUTIVE ATTORNEY 


Fully experienced claim executive now employed will be open for engagement. 


Ten 


years handling personal injury claims and suits at home office of nationally known company 


in New York City. 
independent adjuster. 


graduate. Member of Bar. 


Five years every branch of claim work in field offices. 
. a Practiced law for self three years before taking up casualty work. 
Experienced in methods of American and English companies. 
High recommendations. 


Has been 


College and law school 
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Moray, president, United States Casualty; ts 
Nelson, president, New Amsterdam Casualty, 
Thomas I. Parkinson, president, Equitable Lif, 
Assurance Society; William T. Read, President, 
Camden Fire; A. Duncan Reid, president, Globe 
Indemnity; Frederick Richardson, managing 4. 
rector, General Accident; Paul Rutherford, preg. 
dent, Hartford Accident & Indemnity; Paul p 
Sommers, president, American of Newark; Har. 
old Warner, U. S. manager, Royal-Liverpog 
Group; E. W. West, president, Glens Falls Ip. 


demnity; L. E, Zacher, president, the Travelers 


Special Committees 

The special committees, one from each 
division of insurance and embracing com. 
panies and agents both, are entitled to 
their full share of credit in the prelimi. 
nary work done to make the affair a 
success. One of the hardest working 
committees was that on arrangements 
headed by Edward C. Graff, General Ac. 
cident, who was also chairman of the 
casualty insurance division. Leon A. 
Watson, expert, Schedule Rating Office 
of New Jersey, who was the recipitnt of 
a big dinner himself last year, headed 
the fire and marine division, while George 
E. Merigold, general attorney of the Pru- 
cential. headed the life insurance group, 
Clyde W. Quick, Aetna Casualty & Sure. 
tv, who is president of the Surety Un- 
derwriters Association of New Jersey, 
was chairman of the surety division and 
Alan V. Livingston, Englewood, N. J, 
me of the leading agents of the state, 
headed a committee of twelve from the 
New Jersey Association of Underwriters. 


Typical of the many tributes paid to 
Commissioner Gough was the one from 
Leon A. Watson who has probably had 


as much if not more business association 
with the guest of honor than any other 
insurance man. The nature of his work 
has brought him in constant contact with 
the New Jersey Department and_ thus 
he has become more and more apprecia- 
tive of Mr. Gough’s many sterling quali- 
ties. Said Mr. Watson: “His know- 
edge, experience and fairness commend 
him to all who do business with him 
I hope that he may have the best of 
health in which to continue his duties 
until such time as he desires to relinquish 
them in order to enjoy at his leisure the 
fruits of his labor.” 


Highspots of Gough’s Career 


Commissioner Gough came into the 
New Jersey Department at the age of 
18 fresh from school, and has continv- 
ously served the state since that time. 
The Department had only four employes 
when he joined the staff; now it has 
244. Before being appointed deputy 
commissioner in 1920 Mr. Gough served 
for nearly ten years as chief of the 
insurance division so it can be accurately 
stated that he has put in a quarter ofa 
centurv in personal supervision of the 
insurance business of New Jersey. One 
of his accomplishments was formation 
of the Department’s building and loan 
division in 1925. 

Commissioner Gough has also given 
generously of his time to affairs of the 
National Association of Insurance Com- 
missioners having recently completed a 
term as chairman of its executive com- 
mittee. He can rightfully be called one 
of the elder statesmen of this national 
body. And for many years he has been 
one of the guest speakers at the annual 
White Sulphur conventions of the cast- 
alty-surety fraternity. 


ACTUARIES GATHER MAY 14 

The semi-annual meeting of the Cas 
ualty Actuarial Society will be held Fri- 
day, May 14, at the Westchester Coun- 
try Club, Rve, N. Y. In announcing this 
gathering Richard Fondiller, secretary- 
treasurer, extends a welcome to repre- 
sentatives of casualty companies or Of 
ganizations, saying “It is felt that the 
Society will be of greater service to the 
casualty business if company representa- 
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tives are accorded this opportunity to 
hear first-hand the discussion of impor- 
tant current problems which take place 
at these meetings, 


Casualt 
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